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growing list of business development groups: 


F - Development Credit New Hampshire Busi 
Corporation of Maine Development Corporation . — 





Connecticut Development Massachusetts Business 
Credit Corporation Development Corporation 


Business Development Vermont Development 
Company of Rhode Island Credit Corporation 


New York Business 
Development Corporation 


TECHNOLOGY DEPT, 


AN EXPANDING PROGRAM: Organized by private enterprise (See page 33) 


This Month: 


DEVELOPMENT CORPORATIONS by Ed Tyng 


USING RESEARCH TO PROMOTE HOME LOANS by Alexander B. Adams 
CREDIT YARDSTICKS FOR FARM LOANS by Archie K. Davis 
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REPRESENTATIVES IN UNIFORM 


...at terminals abroad! 


At principal docksides, airports, and rail terminals 
abroad, American Express’ uniformed interpreters help 
your customers with passports, visas, and travel regu- 
lations. Just another American Express Service... and 
another reason why American Express Travelers Cheques 
sales reached an all-time high in 1954. 


Additional services include: 


e Instant Acceptance—with no questions asked! 

e On-the-Spot Refunds—in case of loss or theft! 

e Exchange of Travelers Cheques—without charge} 
@ Travel Information—throughout the free world! 
e Mail Service—at all American Express offices! 


AMERICAN EXPRESS DOES MORE FOR YOU 
BY DOING MORE FOR YOUR CUSTOMERS 
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Cash for New Branch 


Sirs: There was cash aplenty when the 
newest branch of the Liberty Bank of 
Buffalo was opened recently in the Corn 





Exchange Building. The unusual picture 
shows the bank’s president, Edward F. 
McGinley, delivering one load of money 
to the office by wheelbarrow. Mr. McGin- 
ley is doing the wheeling as Branch 
Manager Leon J. Over looks on. 

HARRY J. BROGAN, Asst. Vice-Pres., 

Liberty Bank of Buffalo, 

Buffalo, New York 
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Glossary of Banking Terms 


Sirs: In the “Banking News” section 
of your May issue, you carried a brief 
item about a “Glossary of Banking 
Terms” that our bank had produced. We 
were bowled over at the response that 
ensued. 

Thus far, banks in the United States 
have requested 421 copies. We have also 
had requests from foreign banks in 
Canada, Belgium, Cuba, Puerto Rico, 
Italy, Switzerland, the Philippines, 
France, Norway and Mexico; from 27 
insurance companies and other business 
concerns, libraries, universities and pri- 
vate individuals. The Federal Deposit 
Insurance Corporation purchased 350 


Believed to be the first 
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copies and an insurance company asked 
permission to reprint 1,000. 
This represents a total of 1,553 copies. 
GEORGE GOODWIN, Vice-President, 
The First National Bank of Atlanta, 
Atlanta 2, Georgia 
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Promoting Kansas City 


Sirs: We want you to have one of the 
first copies of “Up To Date in Kansas 
City,” a new publi- 
cation we plan to 
issue monthly. 

As you know, we 
at Commerce Trust 
are continually 
striving to bring 
desirable new busi- 
ness and industry to 
Kansas City, having 
long felt that the 
future growth of 
the bank is tied 
directly to the 
growth and pros- 
perity of our metro- 
politan area. The 
publication is an- 
other endeavor to in- 
terest corporation executives in this area. 

Our mailing list, in the thousands, has 
been carefully selected to reach those 
contemplating expansion or decentrali- 
zation of activities. 

E. J. FLINN, Vice-President, 

Commerce Trust Company, 

Kansas City 41, Missouri 
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European Drive-In 


Sirs: We thought you would be inter- 
ested in the drive-in service that we are 
planning to inaugurate at our Brussels 
Office as this is written. This drive-in, 
we believe, will be the first in Europe. 

There will be five windows for auto- 
mobiles, to handle deposit and with- 
drawal operations. However, on having 


bank drive-in in Europe 
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given prior notice, our clients may obtain 
foreign currencies, travellers cheques, 
and fiscal stamps and may also obtain 
securities withdrawn from their port- 
folios in our custody. 

Each window will be in direct contact 
with a central department on the first 
floor of the building by means of pneu- 
matic tubes and telephone. The central 
department, in turn, will be in direct 
contact with the department handling 
customers’ accounts. A television trans- 
mitter-receiver set will be utilized for 
the verification of customers’ signatures 
and balances. 

We believe the service will assist in 
meeting the difficulties caused by the 
large number of automobiles in Brussels. 

L. DAVIN, Directeur Adjoint, 

G. KInartT, Secretaire A. D., 

Banque de Bruxelles, S. A., 

Brussels, Belgium 
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Transatlantic Telephone Cable Is Now Being Laid 
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New underseas telephone system A history-making voyage is now under way—to ae 

place a twin telephone cable system under the ea 

: til 

will provide enlarged and Fannie Sate, co 

The world’s first transoceanic telephone cable is fa 

improved service between being laid from this continent to Great Britain this pc 
summer. The second cable will be laid next year. 

this country and Great Britain When both cables are completed—each trans- he 

mits speech in only one direction—people in this m 

country can talk with those in England under the bi 

Atlantic Ocean for the first time. Present service . 

is by radiotelephone. | 

: The new cable system is the culmination of " 

: \ many years of planning, invention and development. e 

he The major problem was to build amplifiers right tl 

into the cable which could withstand the enormous a 

pressure at the bottom of the ocean and operate I 

without attention for years. I 





+ 
ee : These deep-sea amplifiers have been designed t 
t. Br by Bell Telephone Laboratories and made to new 1 
} standards of manufacturing care and quality by , 
Western Electric. t 





Telephone service across the Atlantic will be 
improved and enlarged by the new system which 
isa joint undertaking of the Bell System, Canadian 
Overseas Telecommunication Corporation and the 
British Post Office. The 36 cable circuits can op- I 
erate full time and will be free from disturbances 
which affect radio. 


This new era of improved service and reliability 
pi = will benefit not only individuals and business but 
LAYING THE CABLE. This is the world’s largest cable- will be of far-reaching value in national defense. 
laying ship — HMTS Monarch — now engaged in laying the 

first telephone cable across the Atlantic. Note special cable- Sn % 
laying gear at the bow. Ship’s huge storage tanks can carry oe eee ( B ) 
1800 nautical miles of cable. aT’ 
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Banking Shows Gains in 
Mid-Year “*‘Box Score” 


Reflecting the business upswing, mid- 
year figures for the banks have a roseate 
hue. A rise in interest rates and in loan 
demand have sparked better operating 
earnings. Two adverse factors, the con- 
tinued rise in operating expenses and 
commonly-experienced security losses, 
failed to prevent net profits from soar- 
ing an estimated 12-15 per cent above 
the corresponding period last year. 

There were few major shifts or gains 
in deposits among the big commercial 
banks, aside from boosts resulting from 
mergers. Ten of the 17 banks in the 
billion dollar category showed slightly 
higher totals compared with year-end 
1954; the others were off a little. 

More fully loaned. It is in the use 
made of deposits that wider variations 
are found among the top banks. While 
each of the billion dollar banks upped 
the percentage of their loans, it will be 
noted in the tabulation below that in 
some cases the change was negligible. 
In other instances it was considerable: 
Irving Trust, where the loan percentage 
went up from 44 per cent to 51 per cent; 
Hanover, 40 to 46 per cent; Bankers 
Trust, 51 to 57 per cent. Six of the 
billion dollar banks have more than half 
of their deposits in loans, but four others 
have 35 per cent or less. 

Less liquid. During the past half-year, 
all the big banks reduced percentagewise 


their holdings of cash and governments. 
Here again, however, the use made of 
deposits shows wide variation. Thus 
Security-First National of Los Angeles 
is shown with 74 per cent of deposits in 
cash and governments, compared with 
44 per cent for Bank of America. 

Ascending loan rates above the prime 
level coupled with the jump in loan 
volume was reflected in higher net oper- 
ating earnings as might be expected, 
since about 60 per cent of bank income 
usually comes from the loan portfolio. 
All of the top 17 banks had gains; for 
example, Bankers Trust was up nearly 
24 per cent, Chase Manhattan up 17 per 
cent, Manufacturers Trust and First 
National City ahead 11 per cent, Irving 
13 per cent. 

Security losses. However, an upward 
trend in interest rates means a down- 
ward drift of bond prices, and many of 
the banks took sizable losses on sales of 
securities, unlike last year when such 
transactions represented an important 
profit factor. Guaranty Trust, for in- 
stance, had losses of $288,598 on security 
dealings during the first half, with profits 
of $8,418,121 for the comparable period 
last year. Part of an aggregate loss of 
this kind is recovered through tax sav- 
ing, but in the case of Guaranty it was 
heavy enough to turn a 6 per cent gain 
in net operating earnings into a 25 per 
cent drop in net profits. 

Continuing to threaten the profit pic- 


ture is the marked rise in operating 
costs, which appears to be accelerating. 
Many banks showed first-half expenses 
up about 10 per cent over mid-year 1954. 

Despite the adverse factors, however, 
the outlook based on first-half results is 
for bank earnings generally this year 
to reach a new peak. 
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New Guide to 
Corporate Earnings 


In a number of industries today, re- 
ported profits provide only a partial 
gauge of earning power and no longer 
furnish a true measure for determining 
security values, in the opinion of Stand- 
ard & Poor’s Corporation. 

This financial reporting and invest- 
ment advisory firm contends that heavy 
charges for depreciation, depletion and 
accelerated amortization of defense 
facilities in some cases bring total cash 
flow to more than double reported earn- 
ings. “Since it is this cash flow that 
provides the funds for capital additions, 
working funds and dividends, it is of 
great importance to the security holder,” 
says Standard & Poor’s in advocating 
cash earnings as a basic guide in invest- 
ment analysis. 

Cash earnings are defined as repre- 
senting the amount of money flowing 
into a company’s treasury from opera- 
tions. They are the sum of net income 


Higher loan ratios and less liquidity, coupled with firmer rates, bring enhanced profits 

















- ——_—__—— —_____—_____— $$$ _____— _ - 
FIRST-HALF TRENDS AMONG THE BILLION DOLLAR U.S. BANKS 
DEPOSITS 
Amount (Thousands Per Cent Per Cent in Ratio to 
of Dollars) Rank in Loans Cash & Govt's Capital Funds 
June 30 Dec. 31 June 30 Dec. 31 June 30 Dec. 31 June 30 Dec. 31 June 30 Dec. 31 
BANK 1955 1954 1955 1954 1955 1954 “1955 1954 1955 1954 
Bank of America (S.F.)....$8,391 $8,271 1 1 51% 49% 44% 47% 15:1 18:1 
*Chase Manhattan (N.Y.).. 6,712 6,859 2 2 46 51 55 13:1 14:1 
**First National City (N.Y.).. 6,304 6,300 3 3 42 57 57 11:1 9:1 
Chemical Corn Ex. (N.Y.).. 2,755 2,624 4 6 41 54 56 14:1 14:1 
Manufacturers Trust (N.Y.) 2,631 2,802 5 4 35 61 67 13:1 15:1 | 
First National (Chi.)...... 2,565 2,688 6 5 48 55 56 12:1 13:1 
| 
Guaranty Trust (N.Y.).... 2,522 2,600 7 7 56 55 59 6:1 6:1 
Bankers Trust (N.Y.)..... 2,350 2,028 8 9 57 49 53 10:1 eS ae 
Continental Illinois (Chi.).. 2,269 2,477 9 8 33 69 76 10:1 11:1 | 
Security-First Nat.’1] (L.A.). 1,955 1,947 10 10 27 74 76 14:1 15:1 | 
National Bank of Detroit... 1,721 1,692 11 11 29 70 72 16:1 16:1 | 
Mellon Nat. (Pitts.)....... 1,645 1,620 12 12 41 56 61 7:1 7:1 
Hanover Bank (N.Y.)..... 1,641 1,591 13 13 46 58 64 11:1 10:1 
First Nat.’1 (Boston)...... 1,521 1,571 14 14 52 50 57 10:1 12:1 
| Irving Trust (N.Y.)....... 1,386 1,407 15 15 51 52 58 11:1 11:1 
| American Trust (S.F.)..... 1,359 1,337 16 16 51 48 51 13:1 17:1 
Cleveland Tiuet: x0 60:06 e000 1,300 1,292 17 17 43 54 57 16:1 16:1 
*Year-end figures are for Bank of Manhattan and Chase National combined. 
** Year-end figures are for First National and National City combined. 
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as reported to share owners, plus nor- 
mal depreciation and depletion, accel- 
erated amortization, and any other non- 
cash charges that may be. applicable. 

In a series of supporting studies, the 
steel, chemical, air transport, petroleum 
and aluminum industries are singled out 
as being among those having cash earn- 
ings far in excess of stated net income 
per share. For example, Dow Chemical 
is cited as having sold for more than 
30 times reported earnings at last year- 
end, while the price-earnings ratio was 
only about 10 to 1 when geared to cash 
earnings. 

Standard & Poor’s points out that 
there is no uniformity in handling accel- 
erated amortization, and depreciation is 
being charged off at irregular rates. 
This further emphasizes the need for 
some common denominator, some meas- 
urement that will put earnings of indi- 
vidual companies on a comparable basis. 
Cash earnings is advanced as the most 
practical guide, 
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Analyzing Fluctuation in 
Interbank Balances 


The Federal Reserve Bank of Kansas 
City, Missouri, in a recent issue of its 
Monthly Review published the findings 
of a statistical study made in an effort 
to trace the causes for the wide variety 
of influences that produce changes in the 
total volume of cash balances maintained 
generally by country banks in nearby 











TOTAL DEPOSITS AND BALANCES WITH BANKS, TENTH DISTRICT COUNTRY MEMBER BANKS, 1948-55 
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Big factor: seasonal variations in country banks’ deposits 


cities, and by the banks in those cities 
in still larger cities, notably New York 
and Chicago. 

The accompanying chart, prepared by 
the Kansas City Fed, indicates the aver- 
age daily total deposits of 10th District 
country member banks and the average 
daily total of balances due from banks 
other than the Federal Reserve Bank. 
The lower frame shows the percentage 
of total deposits represented by balances 
due from banks. An inspection of the 
chart indicates that there has been a 
slight tendency for the percentage of de- 
posits represented by balances with banks 
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CANADIAN INDUSTRIAL 


Businessmen who are interested in establishing or expanding 
Canadian industrial facilities might find it worthwhile to consult 
with the Industrial Development Bank, a wholly owned subsidiary 
of the Bank of Canada. |.D.B. has wide experience in Canadian 
industrial problems and specialized knowledge of business prac- 
tices, markets and many other factors affecting the success of a 
Canadian venture. Should term financing be required for a 
plant and equipment of a type not available through regular 
commercial channels on reasonable terms and conditions, |.D.B. 
may be able to suggest a practical answer. If you would like 
more information we suggest you communicate with: 


INDUSTRIAL DEVELOPMENT BANK 


Office of the General Manager 


MONTREAL, CANADA 





























to decline over the period graphed. 

Major factor in changes. The Kansas 
City Fed’s study concluded that while it 
is impossible on the basis of banking sta- 
tistics alone to determine the motives of 
country banks in managing their cash 
balances, the major factor that leads to 
changes in the volume of balances with 
banks held by country banks is the sea- 
sonal variation of deposits. 

For example, the study found that 
the period of June to December is one 
of marked deposit expansion at the 10th 
District country banks as farm products 
move to the market. In the years 1947 
through 1954, these inflows ranged be- 
tween $127 million and $336 million. The 
outflow of deposits from the end of De- 
cember to the end of June varied between 
$23 million and $165 million. 

“These flows,” said the study, “broadly 
define the area within which country 
banks will choose among such liquid 
assets as balances with banks, Treasury 
bills, reserve balances at the Federal Re- 
serve Bank, and loans guaranteed by the 
Commodity Credit Corporation. Assets 
of this kind supply the means for meet- 
ing outflows of deposits as they occur.” 

The study then went on to say that 
these flows are highly irregular in mag- 
nitude from year to year, making it 
difficult for the banks to estimate either 
the extent of the outflow in the first half 
year, or the inflow in the second. 

“Moreover,” declared the study, “ex- 
pansions of deposits occur as a result of 
various conditions, some of which supply 
the banks with additional reserves, while 
others do not. In general, it’ is most 
probable that the autumn increase in 
balances with banks would be relatively 
less in the years when guaranteed C.C.C. 
loans are expected to increase, since this 
would mean that a large volume of prod- 
ucts would not be marketed outside the 
local community.” 
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Narrow Gap Between 
Stock-Bond Yields 


For what significance it may have, 
financial commentators noted last month 
that the differential between industrial 
stock and corporate bond yields had 
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CROWN ZELLERBACH’S 
S5™ YEAR 


Crown Zellerbach set all-time records in pro- 
duction, sales, income and dividends during the 
fiscal year ended April 30, 1955. 


Year ended April 30 
1955 1954 


Netsales. . . . $306,326,000 $297,959,000 
Netincome. . . 32,657,000 26,828,000 
Dividends paid . 16,625,000 14,166,000 
Production— 


Paper & 
Paperboard 1,102,849 tons 1,058,809 tons 


Net income per share of common stock out- 
standing was $4.26, compared with $3.65 in 
1954. 


Expenditures of more than $30 million for 
growth brought our 10-year total for this pur- 
pose to $160 million. To keep pace with our 
growing markets, we must plan to expand pro- 
duction by at least another 50% over the next 
10 years. We have earmarked $85 million for 
this purpose during the coming two years. 


We begin our 86th year with more produc- 
tion facilities, a new Research Laboratory, addi- 
tional forest products, 22 billion board feet of 
timber reserves, and the valued partnership of 
our thousands of share owners and employees. 


For a copy of our Annual Report, 
please address Department 4 


CROWN ZELLERBACH ‘< 


PAPER AND PAPER PRODUCTS SINCE 1870 
San Francisco 19 
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(and heart of the new 
industrial-dispersal expansion) 
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NEVADA COLORADO 





SERVED BY 


Two transcontinental airlines and 
railroads; two regional airlines 
and four major cross-country 
highways. 
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Stocks have replaced bonds as the favorite holding 


narrowed to 75 basis points, the smallest 
gap in nearly 20 years. 

Moody’s average of industrial stock 
yields dipped below 4 per cent, while 
the average yield on corporate bonds 
firmed to 3.23 per cent in view of 
heavier demand for funds. Only three 
years ago, the comparable stock yield 
average was twice that of corporate 
bonds. 

In pondering the question as to whether 
the current trend indicates an unstable 
level of stock prices, the financial press 
has listed four factors behind the nar- 
rowed stock-bond yield differential: 

1. A revival of direct investment of 
individual savings in the security mar- 
kets. 

2. A heavier flow of institutional 
funds into equities, 

3. The record supply of mortgages, 
which has had the effect of lifting yields 
on corporate bonds since they compete 
with mortgages for institutional money. 

4. The increased recognition given 
by investors to retained earnings as a 
source of growth in equity investment. 

It is pointed out that these influences 
could restore the relationship between 
stock and corporate bond yields that 
existed before 1936, when the average 
return from bonds exceeded that from 
stocks. 

The thought is expressed that the 
wide stock-bond yield differentials of 
the 1940’s and early 1950’s reflected 
shifts in the flow of savings and in 
institutional investment patterns that 
were largely peculiar to that one era. 
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College Fund Holdings 


While common stocks now constitute 
the favorite holding of college endow- 
ment funds, replacing bonds, there is a 
wide variation in the investment policies 
governing the school portfolios. 

Such is the finding of a survey of 42 
college and university funds recently 
completed by Vance, Sanders & Co. of 
Boston, principal underwriters for an 
open-end fund group that includes 
Massachusetts Investors Trust. The 
value of the combined endowments was 
about $1.9 billion, and about half of this 
sum was invested in common stocks com- 
pared with one-third for bonds. 

However, there were many non-con- 
formists. In some cases, stocks accounted 
for 55 to 60 per cent of the total endow- 
ment, and in one instance the ratio went 
to 77 per cent. 

The pattern was also uneven as to 


bond holdings. Six funds continued to 
hold more bonds than stocks, whereas a 
dozen shrank their share to ratios rang- 
ing all the way from 25 per cent to 2.3 
per cent. 

Mortgage and realty investments were 
popular in some portfolios, with the ratio 
running from 9 per cent to 31 per cent 
of total holdings among this group, while 
some funds almost completely ignored 
them. 

The survey disclosed that the most 
favored common stock holding of the 
group was Standard Oil Company of 
New Jersey, followed by Union Carbide, 
General Electric, General Motors, and 
Standard Oil Company of California. 
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Mortgage Warehousing 
Brings Warning 


In warning member banks against ex- 
cessive credit expansion the Federal 
Reserve Bank of New York has espe- 
cially singled out mortgage warehousing 
credits, which have been expanding 
rapidly in recent months. It has let 
some of the larger commercial banks 
with heavy commitments of this cate- 
gory know that the discount window 
may be closed against them, should they 
seek in the future to borrow against 
eligible paper in order to make longer 
term warehousing loans. 

Big-scale business. The loans involve 
an increasingly popular arrangement, 
whereby commercial banks carry a sub- 
stantial amount of mortgages over a 
specified period of time—ranging from 
six months to three years—with an 
insurance company or savings bank then 
assuming the permanent financing. The 
latter institutions can ordinarily count 
on a regular flow of funds coming in for 
investment, but under present condi- 
tions may not be in a position to make 
large immediate commitments. They 
can acquire a substantial block of mort- 
gages, however, and warehouse them at 
a commercial bank; then they can take 
them over gradually as the funds become 
available. 

Of concern to the New York ‘‘Fed”’ is 
the fact that the device, while not en- 
tirely new, is now being used on a bigger 
scale. Thus one Wall Street bank is 
said to have set up lines totaling $800 
million for such credits, and.other New 
York City banks have also gone in 
heavily for them. Last year Prudential 
Insurance Company arranged a $350 
million warehousing loan agreement 
with a nationwide group of 1,160 banks. 
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And, the Institutional Securities Corpo- 
ration owned by the savings banks of 
New York has developed a similar $250 
million credit line. Savings and loan 
associations and mortgage companies 
have likewise joined the scramble to 
warehouse mortgages. 

Inflationary. When member banks 
that are in debt to the Reserve Bank 
make long mortgage warehousing loans, 
it is considered by the central bank to 
be particularly inflationary. Hence the 
warning which, while directed princi- 
pally to warehousing credit, is also ex- 
pected to affect term loans and other 
lending commitments. 
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Associations Active 
in Mortgage Program 


In a report on progress of the Volun- 
tary Home Mortgage Credit Program, 
in the May issue of Burroughs Clearing 
House, reference to participation by the 
savings and loan associations was inad- 
vertently omitted. 7 

Of the 1,600 registered participants 
in this effort to spread mortgage funds 
more evenly throughout the country, 
about 400 are savings and loan asso- 
ciations. Out of the first 572 loans made 
under the program, the association had 
made 86 of them. One noteworthy step 





has been a commitment by the First | 


Federal .Savings and Loan Association 
of Puerto Rico to make 35 loans, said 


to be the first G.I. loans to be granted 


privately in Puerto Rico. 

According to Arthur W. Viner, execu- 
tive secretary of the Voluntary Home 
Mortgage Credit Program, by June 15 
a total of 1,716 loans had been placed 
with private lenders as a result of the 
referral machinery that is now in active 
operation. 


The Rising Merger Tide 
Seen in Perspective 


As in earlier boom periods with rising 
stock prices, there is a bull market in 
business mergers. 

It has excited the attention of two 
congressional committees that are study- 
ing the movement to see if new legis- 
lation is needed to halt consolidations 
detrimental to public policy. The Fed- 
eral Trade Commission has issued a re- 


Present uptrend is moderate 





I Business Mergers Boom with Stocks 
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Here’s a helpful 
service you can use 












HE BANK OF NOVA SCOTIA issues 

gaa month a comprehensive 

and authoritative review of Canadian and World 
affairs from a Canadian viewpoint. 


Thousands of business men find the Monthly 
Review of The Bank of Nova Scotia helpful and 
profitable reading. 


You will find it useful too, it is yours for 
the asking. We will be glad to add your name 
to our mailing list. Just fill out and mail the 
coupon below. 
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MK « Your Partner In Helping Canada Grow 
ELE ee SS Pees 
J +4 os 

Publicity Department 

The Bank of Nova Scotia 

44 King St. West 

Toronto, Ontario 

Please put me on your complimentary mailing list to receive 


the Monthly Review. Also please send me copies of recent 
Reviews checked below. 
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port analyzing the trend, as has also the 
Attorney General’s antitrust committee. 

Historically moderate. However, the 
accompanying chart prepared by the 
Federal Reserve Bank of Chicago not 
only shows that mergers typically flour- 
ish in times of rising business activity 
and are slowed drastically by recessions, 
but also gives proof that the current 
merger volume is low relative to earlier 
periods of prosperity. Despite a sub- 
stantial increase in the number of firms 
in existence, the present merger rate is 
only one-third that of the late 20’s. 

Moreover, the Reserve Bank points 
out that diversification, rather than 
market domination, is the major goal of 
corporate mergers today. Rather than 
attempting to monopolize an industry, 
most mergers are either for the purpose 
of stabilizing profits or improving 
chances of survival in an increasingly 
competitive field. 

The dollar volume of merged firms 
has been held down by the fact that 
few new giants have been formed. The 
great bulk of recent consolidations have 
involved firms which were tiny relative 
to the purchasing company. 

Hard to control. The present tendency 
toward concentration of particular lines 
probably has owed less to amalgamations 
than to the increasing market share 
gained by the strongest competitor, the 
Reserve Bank states. This points up the 
difficulty confronting Government agen- 
cies in seeking to check any such con- 
centration. “Surely it is paradoxical to 
attempt to ‘maintain competition’ by 





warning principal producers in a given 
industry to compete less vigorously lest 
their market share pass a given percent- 
age point,” the bank adds. 

In conclusion, looking at the trend in 
perspective, the bank has this reassuring 
comment: “Analysis of the magnitude 
and numbers of recent mergers does not 
suggest an alarming trend either in 
terms of monopolization of particular 
market sectors or in concentration of 
economic power. Business population 
is near a record high, and the number 
of firms extinguished through merger is 
extremely small compared with the num- 
ber entering or leaving the various fields 
each year for other reasons.” 
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More than at any time in recent years, 
the question of competition and monopoly 
in the banking field is now in the lime- 
light. It is the subject of legislative 
scrutiny, of supervisory study by a joint 
committee of state and federal agencies, 
and of warm discussion in localized areas 
where consolidations are taking place. 

Shedding light on many phases of the 
subject is a detailed, objective report on 
“Recent Bank Mergers in New York 
City,” prepared by the New York State 
Banking Department in conjunction with 
hearings before the Celler committee in 
Washington. While beamed primarily at 
the situation in Manhattan, it includes 
a wealth of data that is applicable else- 
where, such as information on the degree 
of concentration of commercial banking 
assets in 15 other major financial centers. 
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the social pattern. 





Designed to provide factual information for businessmen this 
new booklet is now available on request. 


111 pages packed with carefully selected facts, graphs, maps, 
and illustrations, describe the Australian scene, the people, 
primary and manufacturing industry, power resources, trade, 
transport and communications, private and public finance, and 


A.N.Z. BANK 


AUSTRALIA AND NEW ZEALAND BANK LIMITED 
Overseas Department: 
394 COLLINS STREET. 


Over 800 Branches and Agencies throughout Australia and New Zealand, in 
Fiji, New Guinea and Papua, and in London. Agents throughout the world. 
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RECENT BANK MERGERS 
IN 


NEW YORK CITY 


A REPORT BY 
THE NEW YORK STATE 
BANKING DEPARTMENT 
GEORGE A. MOONEY, 


Sa, 














Contains data widely applicable 


The report, now printed in booklet 
form, is divided into three parts. The 
first section sets forth the significant 
aspects of banking competition in’ New 
York City, both internally and in relation 
to other cities. Part II outlines the yard- 
sticks the Banking Department follows 
in approving or disapproving mergers 
between banks. After these statements 
of broad policy considerations, a third 
section cites the specific facts that gov- 
erned the Department’s approval of the 
merger of the Chase National Bank into 
the Bank of the Manhattan Company, 
and of the Public National Bank into 
Bankers Trust Company. 

The booklet is a definite contribution 
to the store of worthwhile literature on 
the bank merger subject. 
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Chain Store Merchandising 
of Securities 


A new wrinkle in 
merchandising of 


“over-the-counter” 
securities will be 


| attempted this fall in Houston, Texas, 


in conjunction with some chain store 
financing. 

The securities will be $200,000 of 6 per 
cent notes, part of a $1,000,000 offering 
being made by a realty company that 
owns store properties leased by the 


| supermarket chain, J. Weingarten, Inc. 


The notes are to be sold to store cus- 
tomers in $50 amounts at “courtesy” 
booths where the customers usually cash 
checks and pay utility bills. When the 
notes go on sale, the chain will advertise 
them in local newspapers. 
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Monthly Survey 
of Key Housing Areas 


While the debate over the rate of 
home construction versus the need for 
new homes goes on apace, a private 
organization in the home financing field 
is making an effort to find some work- 
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Accounts 


Ir Your Bank does not handle accounts receivable financing, 





CoMMERCIAL CREDIT can help your customers who need more 
funds than are justified under their banking lines of credit. 
CoMMERCIAL CREDIT’s accounts receivable financing functions 
quickly and smoothly, and does not interfere with your bank- 


ing services to these customers. 


Receivable 


Any CoMMERCIAL CREDIT CORPORATION divisional office listed 


below will be glad to furnish information to you or your 


customers. 
BatTimorE 1—200 W. Baltimore St. Cuicaco 6—222 W. Adams St. 
Los ANGELEs 14—722 S. Spring St. New York 17—100 E. 42nd St. 


San Francisco 6—112 Pine St. 


Financing 


A Service Available Through Subsidiaries of 


COMMERCIAL CREDIT COMPANY 
Capital and Surplus Over $175,000,000 
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able statistical method of resolving the 
question. 

Housing Securities, Inc., a national 
mortgage clearing house organization 
headed by a former president of the 
National Association of Home Builders, 
Thomas P. Coogan, is making a monthly 
survey of key housing areas. The re- 
ports are made available to banks and 
other institutional investors as a guide 
in the purchase of mortgage securities. 

Pertinent indices. The Housing Area 
Survey was set up under the direction 
of Dr. Rheinhold P. Wolff, director of 
the University of Miami’s Bureau of 
Business and Economic Research, as 













It’s a par 


THE BANK \OF CALIFORNIA 


SAN FRANCISCO *« PORTLAND 





combined facilities of all. 


* SEATTLE * TACOMA 


an impartial, objective report of various 
indices which provides institutions with 
factual data upon which to form their 
own conclusions. 

“It is extremely difficult,” Mr. Coogan 
says, “to anticipate the needs for mort- 
gage credit and the proper volume of 
housing in the United States without 
some accurate figures on the current 
and future demand in individual hous- 
ing areas. Here information is extreme- 
ly scanty and while various public and 
private authorities have made state- 
ments as to need, no accurate complete 
studies have been available. 

75 areas. “Our survey set up by the 








but 1 shot will do it 


This Bank’s unique tri-state operation 
provides complete banking service in all 3 
Pacific Coast states. Your account with 

any one of our offices gives you the 
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WHETHER YOU’RE A CORRESPONDENT BANK OR NOT: 


Give Us 
A Job To Do 


Send us your toughest problem... 
Phone LAfayette 3-6800, ask for Correspondent 
Banking Service and get action—fast! 


The National Shawmut Bank , a 


40 Water Street, Boston 








Member Federal Deposit Insurance Corporation 














Guide for mortgage investors 


University of Miami is to be a continu- 
ing one with monthly data available,” 
Mr. Coogan adds. ‘“‘The report covers 
75 marketing areas and will be expand- 
ed as experience dictates. Needless to 
say, Housing Securities takes no part 
in evaluating the findings and the con- 
trol and study has been in the hands of 
the University and will continue to be 
strictly impartial.” 

Social and economic factors taken 
into consideration by the survey include: 
population growth trends, marriages, 
building construction growth trends, 
labor market trends, housing character- 
istics as to owner occupancy or rental, 
a retail sales index and trends in bank 
debits. All of these indices present an 
overall picture of a community’s devel- 
opment and its probable housing mar- 
ket trends. 


Flexibility Keynotes 
Group Retirement Plan 


A flexible collective retirement plan 
has been offered to southern business 
firms by the First National Bank of 
Atlanta. 

N. Baxter Maddox, First National 
vice-president and trust officer and 
immediate past president of the Trust 
Division of the American Bankers Asso- 
ciation, says he believes this is the first 
program of its kind offered to business 
by any southern bank. 

Wholesale cost. The plan is similar to 
one the First National Bank of Atlanta 
offered several months ago to banks in 
Georgia and surrounding states. It per- 
mits individual companies to have eith- 
er pension or profit sharing arrange- 
ments, or a combination of both, at a 
group cost substantially less than they 
would have to pay for the same bene- 
fits under private plans. 

Edward D. Smith, First National 
president, adds that all participating 
companies regardless of size will have 
the benefit of economy of operation, 
greater investment diversification, and 


Burroughs Clearing House 














wholesale cost for actuarial and trust 
services. 

Individual plans. Under the First Na- 
tional’s flexible approach, the company 
decides whether it wants a_ straight 
pension plan, a profit sharing plan, or 
both. The company determines eligi- 
bility, the benefits to be paid to em- 
ployees, retirement rules and proce- 
dures, survival options, methods of 
payment and other details. 

Once a company’s plans have been 
worked out to fit its individual need, 
the company and the bank join in a 
trust agreement, under which the bank 
receives the company’s payments and 
handles the investment of the pooled 
payments from various companies. 
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Oil Industry Progress 


American oil companies last year 
invested a record-breaking $6.4 billion 
in the United States and foreign coun- 
tries, according to a “Financial Analy- 
sis of the Petroleum Industry for 1954” 
recently issued by The Chase Manhat- 
tan Bank. 


Frederick G. Coqueron, the bank’s | 


petroleum analyst who prepared the 
40-page study, notes that the major 
portion of last year’s investment by 
American companies was for the pur- 
pose of increasing crude oil production, 
with only 35 per cent being allotted 
for refining and other facilities. 

An all-time high both in earnings 
and dividend payments was behind last 
year’s record capital investments by 
35 leading U.S. oil companies. A slight 
decrease in earnings from domestic 
operations was more than offset by in- 
creased foreign operations. 

Although U.S. output of crude oil 
was curtailed in 1954, the total of Free 
World production reached a new high, 
averaging 12.3 million barrels a day. 
However, the close of 1954 saw the 
total of proved oil reserves at an all- 
time peak. Known reserves stood at 


Record-breaking year detailed 


PETROLEUM INDUSTRY 


tor 1954 


THE CHASE MANHATTAN BANK 
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150 billion barrels in the Free World 
countries, and, according to the report, 
“are sufficient to meet demand for many 
years.” ~ 
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Industry Launches 
Savings Bonds Campaign 


American industry, through the 20,000 
member companies of the National Asso- 
ciation of Manufacturers, is launching 
a new program to increase sales of 
United States Savings Bonds through 
the payroll savings plan. The aim is 
two-fold: to support the Treasury’s 
sound money program, and to benefit the 


men and women who work in the nation’s 
industries. 

Committee formed. John S. Coleman, 
president of the Burroughs Corporation, 
Detroit, has been named national chair- 
man of an N.A.M. committee formed to 
cooperate with the Treasury Department 
in promoting Savings Bonds. Twelve 
other prominent industrialists on the 
committee will serve as regional chair- 
men. 

In welcoming the N.A.M. group at his 
office, Secretary of the Treasury George 
M. Humphrey remarked: “The job you 
do in promoting Savings Bonds sales 
will not only help us to manage the 
national debt properly, but also will give 














but not your PROFITS! 


Auto financing is good business. The share you want is 
easier to get when you offer dealers the sales advantage of 
Old Republic credit life and disability insurance, which pro- 
tects the unpaid balance of every contract. 

Old Republic promotes good will for you, places you in 
a better competitive situation and reduces repossession loss, 


for you and dealers alike. 





Old Republic makes it possible for you to offer your 
dealers, at no cost, all the charts, rate cards, displays, 
folders, newspaper and radio advertising materials they 


want and need. 


A phone call, wire or letter will bring the nearest 
Old Republic man to your desk, with no obligation. 


OLDIREPUBLIC 


SPECIALIZED INSURANCE SERVICE SAFEGUARDING CONSUMER, CREDIT 
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people a sense of participation in the 
government. One of the greatest services 
of the bond program is to build sentiment 
for sound money policies that will protect 
the value of people’s savings and keep 
us out of the bottomless pit of inflation.” 

In the view below, Mr. Coleman (cen- 
ter) is showing Secretary Humphrey 
(right) some promotional material pre- 
pared for the N.A.M. campaign. With 
them is H. C. McClellan, N.A.M. chair- 





Savings Bond campaign strategy 


man of the board, and president of the 
Old Colony Paint & Varnish Co., Los 
Angeles. 
Company citation. A few days later, 
Secretary Humphrey presented Mr. Cole- 
man with a special citation commending 
Burroughs Corporation for its own cam- 
paign this year to expand participation 
in the savings bonds program. The firm 
started the sign-up campaign with 4,075 





or 25 per cent of its 16,200 employees 
buying bonds on the payroll deduction 
plan, and brought participation up to 
12,888 or 80°per cent. The Treasury 
Department termed this the outstanding 
gain for 1955 thus far among major 
manufacturers of diversified products. 
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More Equity Financing 
is Urged 


With the prediction that U.S. corpora- 
tions will need $375 billion of new 
capital for the plants, products, tools 
and jobs required to reach economic 
levels projected for 1965, G. Keith 
Funston, president, New York Stock 
Exchange, urges business firms to rely 
more on common stock issues than they 
have been doing since World War II. 

“We at the exchange are very much 
concerned and somewhat alarmed by 
the long-term implications of the heavy 
reliance on debt securities to raise 
money,” he states. “Examples spring 
to mind of companies which are present- 
ly overloaded with fixed debt obligations 
to the detriment of their financial 
health.” 

Mr. Funston estimates that. $160 bil- 
lion of the $375 billion capital needs 
of corporations in the next decade will 
be raised from the public and other 
external sources, with the rest coming 
from retained earnings and tax depre- 
ciation allowances. 





Banking Offices 
Throughout 
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SANTIAGO 
eoE CuBALZ 


This Bank's 18 offices, located in the 
nine principal cities of Cuba, permit us 
to carry out transactions for you —effect- 
ively and without delay—in any part of 


the country. 


For information, write or wire: 


The Trust Company of Cuba 


Head Office: / Obispo 257+ Havana, Cuba 


Resources exceed $150,000,000 





“Even if we perpetuate the three-to- 
one debt-equity ratio (the amount of 
bonds issued compared with stock sold) 
of the post World War II period,” the 
exchange head says, “‘new equity securi- 
ties worth $40 billion will required.” 
However, he believes that industry 
should double that figure and raise $80 
billion in the next decade through stock 
offerings. If this was done, it would rep- 
resent a four-fold increase in the cur- 
rent annual rate of new stock issues. 
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Noted Cartoonist Does 
Broker Ad Series 


The unusual in financial advertising 
seems to be a specialty with Underwood, 
Neuhaus & Co., Inc., investment banking 
firm in Houston, Texas, which was re- 
cently admitted to the New York Stock 
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Advice from amateurs can often be confusing. 
Tt’s smart to consult an investment profes- 
sional before selecting securities. 
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Caption, drawing, brief copy 


Exchange. The format is well keyed to 
the present trend of directing promo- 
tional efforts to the “man in the street.” 

In a new series of 12 advertisements, 
the art work has been done by Virgil 
Partch, nationally known cartoonist. As 
the accompanying example typifies, the 
drawings illustrate one-word captions: 
Experience, Balance, Advice, etc. Copy 
is brief, summing up services offered 
by the company. 

Underwood, Neuhaus won a merit 
award from Standard & Poor’s Company 
in both 1954 and 1953 for its advertising. 
Here, too, the campaigns were based on 
the use of small-space cartoon illustra- 
tions, with brief selling copy concerning 
investments. The advertising agency is 
McCann-Erickson, Inc. 
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Course in Banking 


A major educational program in bank- 
ing will be launched beginning this fall 
at Georgetown University, Washington, 
D.C., following a two-year study of the 
needs of the financial community by the 
Division of Business Administration. 
The instruction program has been de- 
signed to “provide an adequate reser- 
voir of trained personnel for positions 
of executive caliber in banking.” 
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Investment Thrift 
Certificate 


A new investment thrift certificate, 
available only in $5,000 denomination 
and bearing 4 per cent interest payable 
quarterly by check, is now being offered 
by The Morris Plan Company of Cali- 
fornia. It is expected to have special 
appeal to the “middle-sized investor.” 

The certificates will be subject to 
redemption at any time, but if surren- 
dered within six months will have no 
yield and if redeemed before two years 
the yield will be 2% per cent. In such 
instances, the principal will be adjusted 
at the time of redemption to give effect 
to the lower yield. 

The Morris Plan Company of Cali- 
fornia, with headquarters in San Fran- 
cisco and offices in other major cities 
throughout the state, is America’s larg- 
est industrial loan company. It has re- 
sources of over $50,000,000 and_ its 
thrift accounts now exceed $37,000,000. 
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Top-Flight Financial Report 


For illustrative excellence, few annual 
reports issued by financial institutions 
in recent years can compare with the 
profusely-pictured statement of The 
First National Bank of McKeesport 
covering its fiscal year ended March 31, 
1955. It is replete with photos of excep- 
tional quality and human interest, 
coupled with a highly professional for- 
mat, and the well-knit copy vies with 
the illustrations for top honors. 

Most of the photos in the report are 
the work of a leading artist in this field, 
Clyde Hare, winner of a recent nation- 
wide contest for young American photog- 
raphers: . There are many top-flight 
close-ups of local people engaged in bank 
and community activities. 

Linked with the pictures is the copy 
theme of the report: how industry, 
commerce, the bank, and the individual 
are all working together to develop and 
support greater prosperity in the Mc- 
Keesport, Pennsylvania, district. 


Illustrations are exceptional 
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Fire couldn’t have knocked out 
our department store at a worse 
time. It was just before our big 
season... 

Even now, no one can say how 
the fire started. And there was no 
stopping it. The blaze was put out 
only after the roof had fallen into 
the cellar. 

The fire insurance money came 
through promptly. But materials 





The roof fell in 


-.- but our profits held up! 


(Based on Company File #C-47-315) 





were scarce. We had trouble getting 
labor, too. So twelve months 
dragged by before we finished 
rebuilding. 

Meanwhile, expenses kept piling 
up. We’d have been hard pressed 
without Business Interruption 
Insurance. This insurance paid us 
almost $200,000 for the year in 
which we had practically no other 
income! 


Would the customers of your bank be able to weather 
a twelve-month shutdown like this? Or even one of 


six months? Or three? 


They would—if they had adequate Business Interruption 
Insurance. Then they would still have their regular income 
when fire, windstorm, riot or other insured peril 


shuts them down temporarily. 


Businesses large and small need this protection. You can 


do many of your customers a valuable service simply by 
suggesting that they get details from their Hartford Fire 
Insurance Company Agent or their insurance broker. 


Year in and year out you'll do well with the 


Hartford 







Hartford Fire Insurance Company ¢ Hartford Accident and Indemnity Company 


Hartford Live Stock Insurance Company 


° Hartford 15, Connecticut 
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Bank of America 


NATIONAL fRYSTAS2 ASSOCIATION 
Condensed Statement of Condition June 30, 1955 


(Figures of Overseas Branches are as of June 24, 1955) 


Cash and Due from Banks .. . < «- « © « « «  pueeeeeeree.14 


United States Government Securities end Ssonnitina 
Guaranteed by the Government . . . . . « «© «© « « 2,241 ,000,424.34 


Federal Agency Securities . . hse ee ae a me 173,596,191.18 
State, County, and Municipal Senivities Ae Car See Vie oy ae 590,106,961.58 
Other Securities . . ae a ee 119,785,913.01 


Loans Guaranteed or seinen bs the United 
States Government or its Agencies . . . «6 «© «© « « « 1,252,410,322.99 


ee es OO a ee ke ee ee oe 3,049,681,759.30 


a Se eee ee ee ee ee 80,437,247.09 
Customers’ Liability on Letters of Credit, etc. . . « « « -« 231,605,567.34 
Accrued Interest and Other Resources . . « «© © «© «© « 55,404,801.66 





TOTAL RESOURCES ..... + «© «© «© «© «© « « $9,240,087,971.63 





LIABILITIES 
RD ge aki te de” Sa me i ie! ge $ 150,000,000.00 
ee ae ae ee ee ee 200,000,000.00 
Undivided Profits and Reserves. . . « 127,854,701.49 
poe Rew ee ee ee erie ei ee 
Reserve for Possible Loan Losses . . . «© «© «© «© «© « « 66,752,053.04 
oe s « 2 * © & eit ry er 
DEPOSITS 0°72" and Time . « « « 4,229 ,974,345.42 8,390,597,004.78 
Liability for Letters of Credit, etc. . . © «© «© «© «© «© « « 233,983,923.42 


Reserve for Interest, Taxes, etc. . « © © © © © © « « 70,900,288.90 
TOTAL LIABILITIES . . . « «© «© © «© «© «© « « « $9,240,087,971.63 





Main Offices in the two Reserve Cities of California 
SAN FRANCISCO e LOS ANGELES 


Branches throughout California 
Overseas branches: London, Manila, Tokyo, Yokohama, Kobe, Osaka, Bangkok, Guam 


Member Federal Deposit Insurance Corporation « Member Federal Reserve System 





Bank of America 
(International) 
Home Office—New York, N.Y. 
A wholly-owned subsidiary 


Condensed Statement of Condition June 30, 1955 





RESOURCES LIABILITIES 
Cash and Due from Banks .. . $ 49,933,360.20 Capital . . . . $10,000,000.00 
United States Government DO 6. & es 4,000,000.00 
ree ee ee ee ee 23,490,150.62 Undivided Profits . 417,506.02 
Gther Securities . -« «© + 6 «@ 8,729,182.00 a 
Loans and Discounts. . . . . 64,629,678.74 TOTAL CAPITAL FUNDS. . . $ 14,417,506.02 
Customers’ Liability on Letters of Reserve for Possible Loan Losses . 820,295.83 
i ea gt me ee 47,985,603.73 Gees. «+. se eee ee 131,652,827.07 
Accrued Interest and Other Liability for Letters of Credit, etc. . 48,071 ,649.52 
Resources. . . . . . agp SPE 4 912,375.26 Reserve for Interest, Taxes, etc. . 718,072.11 
TOTAL RESOURCES. .... $195,680,350.55 TOTAL LIABILITIES .... $195,680,350.55 
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Role of Money and Banking 

A new booklet that could well be put 
to a wide variety of uses by banks and 
financial institutions has just been pub- 
lished by the Federal Reserve Bank of 
New York. It is a brief, non-technical 
explanation of the role of money and 














Produced as a public service 


banking in the national economy, entitled 
“Money: Master or Servant?” 

The booklet was produced as the result 
of a request by the Joint Council on 
Economic Education addressed to the 
Federal Reserve System’s Committee on 
Education and Publications. A member 
of this committee, Thomas O. Waage of 
the Federal Reserve Bank of New York, 
was designated to draft the explanation. 
Following subsequent revision, the book- 
let was published by the New York bank 
as a public service, and made a part of 
the Joint Council’s “Teacher’s Guide to 
Money and Banking.” 

Apt analogy. An apt analogy is used 
in the booklet to introduce the master 
or servant question. One of early man’s 
most notable discoveries, the booklet 
begins, was the use of fire, which became 
a valuable servant in preparing food, 
maintaining warmth and so on. The 
later history of industrial progress, it 
continues, is largely one of developing 
more and more ways of using fire, in the 
kitchen, in the steam engine, in the auto- 
mobile, and in the factory. Always, man 
has sought to keep fire under control. 

For most of these same ages man has 
used money of one kind or another, the 
booklet goes on, always trying to find 
ways to make it help him more and to 
make sure that he can keep it under 
control. Where fire does its work best 
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when confined in a relatively fixed space, 
it is stated that money must enter every 
nook and cranny of the economy so that 
as much as possible ought to be known 
about it to have it work for and not 
against the common good. 

The booklet then goes on to discuss: 
Money at work, as a medium of exchange. 
Problems of balance, keeping the flow of 
money payments in approximate, accord 
with the flow of goods and services. The 
place of banks and other financial institu- 
tions in the economy. Bank credit. 
Checkbook money. Bank reserves. Inter- 
est rates. Deflation and Inflation. 

Numerous colorful drawings illustrate 
the 50-page booklet, which is being dis- 
tributed by the Federal Reserve Bank of 
New York, New York 45, New York. 
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Savings Rate Increase 


Following the announcement last 
month by the Dime Savings Bank of 
Brooklyn, New York, that it would in- 
crease its dividend rate to 3 per cent, 
seven other savings banks soon after 
announced a similar “anticipated” in- 
crease from a 2% to a 3 per cent rate. 
Not all of the higher effective rates, how- 
ever, will be the same, since some of the 
banks changed from compounding in- 
terest on a quarterly to a semi-annual 
basis. 

The action was seen in some quarters 
as increasing the already keen competi- 
tion for funds between the banks to 
meet the heavy demands for home mort- 
gage loans. It was explained that the 
savings banks in Brooklyn have invested 
on a wider scale in mortgage loans at 
high rates than have the banks in the 
neighboring boroughs. The latter, it was 
pointed out, now carry a much heavier 
load of lower earning V.A. and F.H.A. 
mortgages. 

The eight banks that have taken action 
include: Dime Savings of Brooklyn, Ful- 
ton Savings, and Flatbush Savings, all 
on the semi-annual basis; the Williams- 
burgh Savings, Lincoln Savings, Brook- 
lyn Savings, Roosevelt Savings, and 
Kings Highway Savings, all on the quar- 
terly basis. 

Meanwhile, a number of new England 
savings banks have also raised their 
rates to 3 per cent, and two New York 
savings and loan associations have de- 
clared 3 per cent annual dividends for 
the first half of 1955. 

In competitive areas several commer- 
cial banks have gone to a 2% per cent 
interest rate on savings. These banks in 
some cases have raised the rates to the 
limit from a previous 1 per cent level. 

The primary reason for these increases 
has also been cited as the difficulty the 
banks are having in keeping up with 
the ever-growing demand for loans. 
Some quarters see this tendency toward 





higher savings rates being accelerated 
even more in the next few months, since 
savings are becoming harder to get and 
keep. Today, the net increase in savings 
has slowed down so that gains from 
dividend credits are playing the principal 
role in keeping deposit gains above with- 
drawals. 
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Cost Factors Affecting 
Bank Earnings 


In a recent report in its Monthly Re- 
view, the Federal Reserve Bank of Kan- 
sas City, Missouri, evaluated the relative 
importance for bank earnings of several 
conditions studied through published 
bank operating ratio reports. The report 
made comparisons between the aver- 
age- and the highest-earnings banks in 
five size groupings over the 12-year pe- 
riod 1948 through 1954. 

By far the most important factor that 
distinguished the highest-earnings banks 





DIFFERENCES IN RATIOS OF EXPENSES TO 
EARNINGS OF AVERAGE- AND HIGH- 
EARNING BANKS 









































Deposit Size Groupings in Millions of Dollars 
land Over 
Under }1 to 2 22 to 5 [5 to 10 [10 to 50] 50 
(Percentage points) 
Average total 
difference 9.89 | 7.30 16.55 | 6.77 | 5.90 12.91 
Difference attrib- |] © 
utable to: 
Salaries and 
wages 5.10 | 4.42 [4.00 | 3.34 | 2.57 | 2.64 
Interest on time 
and savings 
deposits 0.46 | 0.66 [0.15 | 0.36 | 0.59 }0.12 
All other 
expenses 4.33 | 2.22 {2.40 | 3.07 | 2.74 |0.15 
mall 














“Why” of profit variations 


from the average, the report stated, was 
the control of expenses. In 67 of the 69 
comparisons made by the Kansas City 
Fed, high-earnings banks had lower ex- 
pense ratios than the average banks. The 
two cases in which the reverse occurred 
were banks among the largest size group- 
ing. 

The operating ratios, said the report, 
supplied only a limited breakdown of ex- 
pense items through which to examine 
in greater detail the particular costs that 
distinguished high-earnings from aver- 
age banks. The three classifications avail- 
able were salaries and wages, interest 
paid on time and savings deposits, and 
all other expenses. The accompanying 
table sets forth the average difference 
between the expense ratios of the two 
classes of banks, and the average differ- 
ence of the three classifications of cost. 

The report went on to say that the 
data in the table indicated rather clearly 
that wage and salary payments largely 
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HARTFORD NATIONAL BANK AND TRUST COMPANY 


According to our records, payment due shown below has not been received and is now overdue. Please 
remit this payment by return mail. If payment has been made, pléase disregard this notice. A De- 
linquency Charge will be added to this amount if not paid within fifteen days from due date. 
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4-part delinquency form leaves loan*ledger card file intact 


accounted for the difference in earnings 
between the average and high-earnings 
banks in the largest size groups. In two 
of the other groupings, wages and sal- 
aries explain about half, and in three, 
about two-thirds of the total difference 
in the expense ratios of the two classes 
of banks. 

“The fact that wages and salaries ac- 
count for as much of the total difference 
in expense ratio as they do,” concluded 
the report, “cannot be interpreted as 
meaning that wage and salary rates are 
lower in the high-earnings banks than 
they are in the average. Statistical in- 
formation to affirm or deny this view has 
not been tabulated. But it is possible 
that high earnings banks have developed 
procedures that permit a larger volume 
of work to be handled per employee than 
is performed in the banks with average 
earnings.” 
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Simplified Delinquency 
Follow-Up Plan 


A simplified delinquency control opera- 
tion, the routine steps of which are han- 
dled completely by a clerk-typist, and 
which eliminates the necessity of re- 
writing information on _ delinquency 
status, is being used at the Hartford 
(Connecticut) National Bank and Trust 
Company. The system involves the use 
of the four-part Loan-A-Matic delin- 
quency form, illustrated above, that is 
prepared directly from a loan ledger 
card. 

Under the system, the instalment loan 
ledger cards are segregated into paid 
and unpaid accounts, with the cards 
filed by due date in each category. Fol- 
lowing the first 5-day period of delin- 
quency, the notice form set is prepared 
from the ledger card. The card is then 
replaced in the file and not again dis- 
turbed during the entire period of 
follow-up. 

Follow-up dates fixed. To indicate the 
number of the first step and the date it 
is taken, a posting is made on the legend 
on the stub. On the next line of the 
legend is posted the next follow-up date 
that action will be required should pay- 
ment not be received prior to that date. 
Part 1 of the form and its carbon are 
then peeled off the set, the carbon and 
legend stub discarded, and the first de- 
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linquency form mailed to the customer. 
Since the entry in the legend was car- 
bonned through, it is now part of the 
balance of the set. The balance of the 
set is filed in a separate file by the date 
the next action is required. Within these 
follow-up dates all sets are filed in the 
same sequence as the loan ledger cards 
are maintained. 

After the first and before the second 
notice is sent to the customer, the de- 
linquency clerk removes the remaining 
parts of the set from the file and checks 
them against the unpaid ledger cards. 
Should she find that the account has been 
paid since the first notice, she merely 
removes the balance of the set. Later, 
the delinquency notices that are removed 
are used as an audit on late charge re- 
ceipts. 

To prepare the second notice, the form 
is reinserted in a typewriter and the 
amount of the late charge is filled in, 
and the new balance extended. At the 
time the second notice is sent, a notice 
is also forwarded to the dealer, endorser 
or co-maker. A new follow-up date is 
then established, and the remainder of 
the set refiled in that due-date section 
which is five days after the second notice. 

Collection officer notified. When the 
third delinquency notice is written, it is 
given to the bank’s collection officer. On 
that date a letter goes out over his sig- 
nature, and the proper postings are made 
in the legend of the stub. The card is 
then refiled in the delinquency file by 
the next five-days-hence due date. 





When the fourth delinquency period 
has expired, the original card is removed 
from the ledger file, and a photographic 
copy sent to the collection officer. He in 
turn makes the necessary telephone con- 
tacts or has the outside man continue 
efforts through personal contacts with 
the borrower. 

Ledger cards intact. D. C. Hewitt, Hart- 
ford National vice-president who helped 
devise the system, emphasizes that one of 
its principal features is that only the 
account cards of serious delinquents are 
ever removed from the file, and those 
only for minutes. Therefore, he adds, 
no difficulty is encountered in posting 
payments to the missing ledger, and dif- 
ficulties in balancing caused by out-of- 
file cards when trial balances are run off 
are eliminated. 
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Oklahoma Buses 
To Carry Transit Items 


By an arrangement with every bus 
line operating in the state, the First Na- 
tional Bank and Trust Company of Ok- 
lahoma City, Oklahoma, has added bus 
service to its existing rail and air facili- 
ties for transporting transit items. From 
most points in the state, the bank re- 
ports, the bus service will speed the 
transit of packages of checks from 1 to 
3 days, when used in conjunction with 
the bank’s full-scale night transit opera- 
tion. 

Negotiations with the several bus com- 
panies involved were first begun in Oc- 
tober, 1953 and it required many months 
to work out the many problems involved, 
the most important of which was the 
special handling required to insure the 
safety of the transit packages. Under the 
final agreement, the bank was allowed 
special rates because the plan called for 
daily shipment each business day on a 
contract basis. 
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Mobile Bank in Ceylon 


A mobile bank was recently put into 
operation on the Island of Ceylon by the 
Bank of Ceylon, Colombo. The mobile 
unit, said to be the first on the island, 
serves parts of Colombo where there are 
no banks. The bank plans to expand the 


Service on wheels for customers on an island in the Far East 


Mobile banking unit, Bank of Ceylon, Colombo, Ceylon 
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Banker's holiday in New York 


Recently an officer of one of our 
correspondents visited our city with 
his wife. Like most visitors, they 
were delighted with the special 
glow New York takes on after dark. 
During the day, the wife made the 
customary tours—up Fifth Avenue, 
through Rockefeller Center—that 
fascinate so many of our fair visit- 
ors. Her husband, though, enjoyed 
a banker’s holiday. 


He spent most of every day talking 
shop with us here at Chase Manhat- 
tan. He reviewed his bank’s port- 
folio with our officers, and made a 
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complete tour of our departments. 
He was particularly interested in our 
Transit Department which handles 
his bank’s daily cash letter and our 
Custody Department which holds 
many of his bank’s securities. 


We welcomed the opportunity to 
get better acquainted with him and 
with his bank’s problems. Mutual 
helpfulness on practical banker-to- 
banker terms is a big part of our 
correspondent services. It’s part of 
the reason why Chase Manhattan is 
the banker’s bank—and why nearly 
half of the banks in the United 


States maintaining banking connec- 
tion in New York have named us 
their correspondent. 


If your bank is interested in practical 
banker-to-banker correspondent ser- 
vice, why don’t you talk to the people 


at eee 
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CHASE 


MANHATTAN 
BANK 


HEAD OFFICE: 18 Pine Street, New York 15 
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service to the country districts where 
there are no branches, and also to carry 
the pay of laborers each month to the 
rubber and tea estates on the island. 

The unit contains a safe, under dual 
control, and a radio-telephone. Two tell- 
ers’ windows on each side are used to 
serve customers. 


“Although this island is very far from 
the United States,” writes W. H. Solo- 
mons, chief inspector of the bank’s 
branches, “I may add that your excellent 
magazine has proved very useful to our 
bank in keeping in touch with the latest 
developments in banking and bank build- 
ing in America.” 








Some seventeen years ago we started 
selling our bank customers on the idea 
that the checks you buy and give away cost 
a lot of money, but the checks you sell cost 
you nothing. At that time there were 
twenty-seven million checking 
accounts in this country and check 
expense was beginning to bulk up large. 
In some measure we succeeded in 
selling the idea, and as a result quite a 
few of our bank customers now absorb 
very little check cost. These same banks 
save also in their check handling 
departments because they are reading 
more printed names and fewer scrawled 
signatures. 


Well, now there are more than forty- 
seven million checking accounts and 
the significance of printed names on 
checks is greater than ever. Many banks 
feel that they can afford to absorb the 
cost of imprinted checks because of the 
savings in processing. This is probably 
true, but why jump to the conclusion 
that these checks can’t be sold? Why 
give away such a large part of the 
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savings? Certainly the individual who 
pays $1.40 for a year’s supply of checks 
is not much out ef pocket, and the 
small business that pays $3.75 for five 
hundred checks doesn’t suffer much. 
But, in the aggregate, if the bank 
absorbed the entire cost it would 
represent a substantial sum of money. 


To sell the importance of printed names 
on checks is no longer much of a 
problem because operating bank men 
fully recognize their value. Our 
observation, however, is that too many 
are too eager to give checks away 
instead of selling them. Our job is 
not only to provide a top-notch, 
professional checkbook, but also to 
help you sell it. What you lay out for 
checks is not important, but what you 
absorb is. So today, with forty-seven 
million accounts, and with ninety-five 
percent of them under five thousand 
dollars, it is more important than ever 
to remember that the checks you sell cost 
you nothing. 
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CHECK PRINTERS 


Manufacturing Plants at: cCLIrTON, PAOLI, CLEVELAND, 


INDIANAPOLIS, CHICAGO, KANSAS CITY, ST. PAUL 










YOUR TELLERS WILL SAVE TIME 
with SPFED/=SEAL coin envelopes 











AT A DRIVE-IN WINDOW 


or INSIDE THE BANK 








of sizes and styles. 








You seal them “quick as a wink” without moisture. 
Speedi-Seal is available in a wide variety 


Open end — coins, catalogs, payroll. 
Open side — commercial, window, reply envelopes. 
Send for samples 
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“Changing Economy’”’ 
Keynotes Convention Talks 


The great changes that continue to 
take place at an even accelerated pace in 
the American economy keynoted many of 
the speeches made at various state bank- 
ers association conventions in the months 
just passed. 

Business decentralization. Raymond 
Rodgers, professor of banking at the 
New York University, told the delegates 
to the Ohio Bankers Association meeting 
that the changes in the economy were in 
the direction of the bankers in smaller 
towns, and that for them there would be 
no escape from the changes if they 
stayed in the banking business. 

Mr. Rodgers said that from a basic 
economic standpoint the change of great- 
est significance to banks is undoubtedly 
the decentralization of industry. In- 
creased transportation costs and the pres- 
sure for increased labor and managerial 
efficiency, he said, have caused manage- 
ment to make strenuous efforts to de- 
centralize since the 1930’s. In the same 
period, he added, governmental policy on 
all fronts has pressed for dispersion of 
industry as a defense measure. 

“As might be expected,” Mr. Rodgers 
continued, “decentralization of industry 
and suburbanization of city dwellers 
have caused an even greater decentrali- 
zation of deposits. For example, in the 
past ten years the New York Clearing 
House banks, with deposits of $25.7 bil- 
lion in 1946 and 25.9 billion on April 1, 
1955, have barely held their own, al- 
though deposits in the entire country in- 
creased more than 20 per cent.” 

Need for steady credit. C. A. Sienkie- 
wicz, newly elected president of the 
Pennsylvania Bankers Association, and 
president of the Central-Penn National 
Bank of Philadelphia, warned the mem- 
bers of the P.B.A. at their recent con- 
vention that banks must learn more 
about the fundamental changes in the 
character of bank earning assets and the 
role that banks must play in supplying 
a more steady credit in the future. 

Mr. Sienkiewicz described installment 
credit, term loans, real estate loans, and 
various types of revolving credits as be- 
ing typical of the kind of steady credit 
which depends upon income for repay- 
ment. This represents a fundamental 
change in the character of bank earning 
assets, he added. 

“We need to know more than we do 
now about the nature and permanency 
of this change,” Mr. Sienkiewicz added, 
“because of its implications for banking 
and monetary authorities. Our ability 
to generate and supply bank credit for 
seasonal needs and for the development 
of expanding industries, as well as for 
the requirements of the country’s grow- 
ing population, has a direct bearing on 
the stability or instability of the Ameri- 
can economy.” 

Mr. Sienkiewicz went on to say that 
banks should be willing to re-examine 
their positions and their views in this 
changing environment. “As managers of 
commercial and savings banks,” he said, 
“we should strive to understand the new 
forces, and to gear our policies and oper- 
ations in such a way as to keep ourselves 
strong, and above all, to develop effective 
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ways to tell the story of banking to the 
public.” 

Employee policies criticized. At a time 
when management policies generally are 
undergoing broad changes, too many 
banks today still keep capable employees 
in the same old rut year after year. This 
and a similar criticism were made by two 
speakers at the Wisconsin Bankers As- 
sociation annual convention. The speak- 
ers were John Patterson Currie, a New 
York management consultant, and Percy 
J. Ebbott, vice-chairman of the board of 
The Chase Manhattan Bank, New York 
City. 

Individuals long accepted as worthy, 
conscientious and having relatively broad 
job knowledge, said Mr. Currie, have 
never been developed or even permitted 
to develop effective leadership and the 
ability to make assured decisions and 
take calculated risks. “There has been a 
failure,” he said, “to realize the debilitat- 
ing effect of relatively little actual 
growth in responsibility over sustained 
periods. Conference decisions and re- 
ferral for approval for even compara- 
tively minor matters are still the estab- 
lished practice in many banks.” 

Mr. Ebbott declared that in days gone 
by the man who got a job in a bank was 
considered as a man of importance des- 
tined to be a respectable citizen. But in 
many cases, he added, the man’s sleeves 
became shiny at the elbows and his trous- 
ers thin at the seat, and he soon realized 
the first rule in banking, “You don’t take 
home samples.” 

Both men said that banks must adopt 





Garrick Street office, Martins Bank Limited, London, England 


Gleaming branch in the heart of a celebrated theatrical district 


modern management training procedures 
and employee policies. 
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Modern British Branch 


In Great Britain, as in the United 
States and other countries, hundreds of 
main bank and branch offices have been 
built anew or completely modernized 
since the war to bring bank quarters in 
line with modern banking techniques. 

The new Garrick Street branch of 


Martins Bank Limited in London, Eng- 
land, provides a notable example of a 
modern British branch. It was designed 
by an eminent British architect, Sir 
Hugh Casson, and is located in London’s 
famous Covent Garden district. 

The interior paneling and the flush 
doors in the new branch are faced with 
Indian gray-wood veneer, left in its nat- 
ural color and wax polished. The door- 
linings, built-in fittings and furniture are 
in Honduras mahogany, and the flooring 
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Customers’ Liability on Letters of 
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RESOURCES 
Cash and Due from Banks_____-__~ 


U. S. Government Securities___-__- 
State, Municipal and Other Securities_ 
Loans and Discounts _______---~- 
Federal Reserve Bank Stock_-_-~- 


Accrued Interest ..............- 


Credit and Acceptances ___----~- 


Cther TRG cecitnctinwndiin 





LIABILITIES 

_~$109,392,509.62 COIN ninns torch aaatbinasdnnee $ 7,000,000.00 
-- 146,566,537.56 Se dni ction nccnaiiaaaaiilt 7,000,000.00 
19,568,758.50 TINO TONNER ici ip tacaanncne 4,161,840.26 

__ 122.694.799.88 Reserves for Interest, Taxes, and 
420 000.00 Contingoeneieg 22 ined ctw ton 3,095,476.76 
oe 19 a3 ~ 6s Dividend Payable August 1, 1955_-_-- 140,000.00 

a es oat Letters of Credit and Acceptances 
OCOUREERE Soon cectinkotanane 1,138,650.16 
--  1,138,650.16 | Other Liabilities _---...----------- 210,367.11 
-- 260,285.13 Deel oe tii Hse 378,536,976.21 
$401,283,310.50 $401,283,310.50 
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in the customers’ area of white marbled 
korkoid. Framed drawings on the walls 
of this new branch illustrate some of the 
Covent Garden district activities, the 
huge vegetable and flower market, the 
head offices of world-famous publishers, 
and the Garrick Club, the haunt of gen- 
erations of leading British actors. 

Martins Bank has its head office in 
Liverpool, England. 


Bank Use of Intrafax 
Communication Spreads 


Since the Western Union Company’s 
Intrafax system of “picture” communi- 
cation was first put into operation in 
1952 at the Federal Reserve Bank of 
New York City, the use of the system by 
banks has been extended to many other 
parts of the country. The original in- 
stallation in New York City was made 
to speed money transfers, but more re- 
cent Intrafax uses are for relaying 
credit information, letters of credit, and 
messages between main bank offices and 
branches, and between banks and local 
business firms. 

Electronic transmission. The Intrafax 
system is a private wire service used to 
transmit all kinds of documents, pictures 
and records for reproduction at a distant 
point in exact facsimile form. To use it, 
the sender simply places a communica- 
tion on a drum of the Intrafax machine 
and pushes a button. An electronic eye 
then automatically scans the message and 
flashes an exact image of it on the distant 
receiving machine. A dry, electro-sensi- 
tive recording paper developed by the 
Western Union Company permits im- 
mediate use of the material upon receipt. 

Speeds credit data. One of the newest 
uses of the system was made recently 
by the First National Bank in Dallas, 
Texas, to speed credit information to six 
automobile dealers in the city. The serv- 
ice eliminates the need for a trip to the 
bank by either the dealer or his customer. 
The prospective buyer merely fills out a 
credit statement in the dealer’s office. 
This statement is then flashed to the 
bank and within minutes a reply is forth- 
coming. 

At the top of the page Ben H. Wooten, 
the bank’s president, stands beside four 
of the bank’s new Intrafax receiving 
machines. In the other photo, George S. 
Sutton, right, vice-president of the bank’s 
instalment finance department, views a 
transmitter in the general manager’s 
office of a local automobile dealer. 

Links 20 branches. Last year the first 
inter-city installation of the system was 
made over a 132-mile network to link 20 
banking offices of The County Trust 
Company in 12 Westchester County, New 
York, cities and towns with the bank’s 
central bookkeeping office in White 
Plains, New York. The system permits 
all County Trust offices on the network 
to examine records immediately and 


verify customer signatures at the bank’s 
central files. Records and verifications 
are then flashed back over the wire di- 
rectly to the bank tellers. As a result, 
banking service is faster and more effi- 
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Transmission takes minutes 


Communication by “pictures” 


cient and each bank is able to serve the 
patrons of both local and out-of-town 
branches. 

Use by Feds, other banks. Besides the 
Federal Reserve Bank of New York City, 
six other Fed offices, those of Birming- 
ham, Denver, Kansas City, New Orleans, 
Salt Lake City and San Francisco, now 
use the Intrafax system to transfer 
funds. Shortly after its installation at 
the New York Fed, over a billion dollars 
a day in money transfers were being 
flashed between the Fed and 15 large 
New York City banks. 

Some of the other banks in the country 
using the system are: American Bank 
& Trust Company, Baton Rouge, Louisi- 
ana; Anglo California National Bank 
and Bank of America, San Francisco, 
California; Chemical Corn Exchange 
Bank and The Hanover Bank, New York 
City; The First National Bank, Mont- 
gomery, Alabama; Jefferson-Gravois 
Bank, St. Louis, Missouri; Lincoln 
Rochester Trust Company, Rochester, 
New York; the National American Bank 
and The National Bank of Commerce, 
New Orleans, Louisiana; Peoples First 
National Bank, Pittsburgh, Pennsyl- 
vania; The Philadelphia (Pennsylvania) 
National Bank; Quincy (Massachusetts) 
Savings Bank; Springfield (Massa- 
chusetts) Safe Deposit & Trust Com- 
pany; and the Walker Bank & Trust 
Company, Salt Lake City, Utah. 





Bank Sign Forecasts 
W eather 


Atop the 18-story building of the 
Walker Bank & Trust Company, Salt 
Lake City, Utah, stands a new “‘weather- 
caster” sign. It towers 80 feet above the 
roof-top and can be seen for miles across 
the valley below. 

Weather forecast information ob- 
tained from the local U. S. weather bu- 
reau office, is translated into a basic 
prediction several hours ahead of the 
period of prediction and indicated in the 
sign by a colored light code. The code: 
steady blue for fair, flashing blue for 
cloudy, steady gold for rain, and flash- 
ing gold, snow. 

Lights’ in the bank’s name, which ap- 
pear on all four sides of the tower, are 
used to send out the weather signals. The 
plan was developed by M. Walker Wal- 
lace, a director of the bank, and Harold 
J. Kemp, building manager. 
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Guessing Machine 
on Counterfeit Currency 


A unique electrical display which per- 
mits the public to try its skill in guess- 
ing whether bills are genuine or coun- 
terfeit has been built-by The City 
National Bank and Trust Company of 
Chicago, Illinois. 

Fourteen bills of various denomina- 
tions, seven genuine and seven counter- 
feit, are concealed beneath glass in the 
display. After studying a bill, the person 
doing the guessing pushes one of two 
buttons that are beside each bill. If the 
guess was wrong a buzzer sounds. 

The display has caused an unusual 
amount of interest among the bank’s 
customers. It has also been loaned to 
correspondent banks for exhibit pur- 
poses. 
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Private Booths For 
Instalment Loan Customers 


Personal booths to enable loan appli- 
cants to discuss more privately their 
problems with lending officers have been 
installed at the Admiral State Bank of 
Tulsa, Oklahoma, and at the Community 
State Bank, West Tulsa, Oklahoma. 


Privacy for borrowers 











Burroughs Clearing House 
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According to C. W. Cleverdon, execu- 
tive vice-president of Admiral State, the 
booths have met with a very favorable 
response from the bank’s customers. 
After the success of the booths was 
apparent, Ed Hughes, Admiral State’s 
president, instigated their installation at 
the Community State, where he is chair- 
man of the board. 

Shown on page 20 is H. E. Farrell, 
assistant vice-president and manager of 
the Admiral State Bank’s instalment 
loan department, discussing a personal 
loan with a housewife. 
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Agricultural Career Booklet 


A new publication that will be of 
interest to all banks in agricultural areas 
is being made available by the land-grant 
university or college in each state. The 
booklet is entitled “Careers Ahead” and 


CAREERS AHEAD... 





Copies are available 


discusses more than 500 different occupa- 
tions in the field of agriculture. It points 
out also that there are some 15,000 jobs 
available each year to young people with 
an agricultural education, whereas only 
about 8,000 agricultural students grad- 
uate annually from land-grant institu- 
tions. 

Banks throughout the country in re- 
cent years have evinced keen interest in 
the future of students interested in 
agricultural pursuits. The booklet, there- 
fore, will be of special assistance to 
bank officers in speaking before student 
groups in their areas. Copies of the 
booklet can be obtained by writing to 
the dean of agriculture at the land-grant 
institutions in each state. 
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“Bank Day at Your Club”’’ 
Program Underway 

Under the “Bank Day At Your Club” 
plan conceived by the Financial Public 
Relations Association, the Downtown 
Kiwanis Club of Indianapolis, Indiana, 
recently held one of the first of many 
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TOTAL EMPLOYMENT in the Los Angeles Metropolitan 
Area is at the highest level in history. More than 
2% million persons are currently employed in this 
area, with over 100,000 new jobs being added 
yearly. Employment is expanding faster locally than 
nationally. As compared with a year ago, employ- 
ment in the Los Angeles area was up 5% in May 
and the gain in the nation as a whole was 214%. 


THE TREND OF UNEMPLOYMENT has been particularly 
favorable in the Los Angeles Metropolitan Area. 
May’s unemployment figure was 40% below a year 
earlier. This compares with a 25% decline in the 
nation as a whole. Only 2.9% of those in the Los 
Angeles area labor force were unemployed in May. 
Except for the World War II period, this was the 
lowest ratio for any month on record. It compares 
with a May 1955 ratio of 3.8% for the entire 


United States. 
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Cash and Due from Banks ..........0. 
U. S. Government 





Securities ........ $1,046,818,390.10 
State and Municipal 

Securities ......+ -  71,498,744.44 
Other Bonds and 

Securities ........ ° 31,109,437.32 
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purposes as required or permitted by law. 
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such meetings that will be held in dif- 
ferent kinds of clubs in all parts of the 
country. The Indianapolis meeting was 
held with the cooperation of the Indian- 
apolis Clearing House Association and 
the Indiana Bankers Association. 

The “Bank Day” program was con- 
ceived by the F.P.R.A. as a means of 
informing hundreds of thousands of 
Americans who belong: to a club, service 
club, trade association, sales or advertis- 
ing group, church, etc., of the services 
which modern day banking is performing 
for the country. 

At the Indianapolis meeting a speak- 
ers’ table of presidents included the 
presidents of all the Indianapolis banks, 
as well as the presidents of the city’s 
Clearing House Association, National 
Association of Bank Auditors and Comp- 
trollers chapter, American Institute of 
Banking chapter, the Indianapolis Cor- 
porate Fiduciary Association, and the 
Bankers Instalment Credit Association 
of Indianapolis. The speakers’ table 
also included several banking officers 
who are Kiwanis Club members, and the 
executive manager of the Indiana Bank- 
ers Association. 

The luncheon address of principal 
speaker, S. E. Lauther, president of the 
Indiana Bankers Association, was en- 
titled “The Bank of Today.” In the 
speech, Mr. Lauther told the audience 
that banking today is geared to serve 
the masses, that banks have become 
supermarkets of financial service, and 
that the biggest recent change in banking 
has been in the consumer lending field. 
About banking of tomorrow, he said, 
“With automation in accounting, it is 
possible that banks will be able to supply 
almost at an instant notice your entire 
tax bill. And who knows, the time may 
not be far off when you can write a 
check by telephone.” Mr. Lauther is 
also president of the Irwin Union Bank 
and Trust Company, Columbus, Indiana. 

Willis B. Conner, Jr., vice-president 
of the Merchants National Bank and 
Trust Company of Indianapolis, and also 
a member of the Kiwanis Club, arranged 
the program and acted as toastmaster. 


e ° e 


Farm News Column Aids 
Bank-Farm Relations 


In 1941 an advertising “news” column, 
“Barnyard Chatter” was started in a 
local newspaper by J. Keith Noll, man- 
ager of the farm service department of 
the Peoples Bank & Trust Company of 
Cedar Rapids, Iowa. The column has 
appeared nearly 800 times in the past 14 
years and is so widely read that it has 
become almost an institution. 

The column is not a humorous effort 
as the title might imply, but is devoted 
entirely to farm news, announcements, 
discussion of farm problems, expert ad- 
vice on farm operations—anything, in 
fact, of general agricultural interest in 
the territory covered. The column, of 
course, is not as widely read by urban 
subscribers to the newspaper as by its 
rural readers, but the column has such 
a distinctive appearance that it can 
hardly fail to be noticed. The bank gets 
its name in the “news” advertisement 
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Cocklebur shoots, wet corn, 
paint and various sprays are 
a few of the poisons that kill 
livestock every year, says Dr. 
Maynard Spear, Iowa State 
College veterinarian. 

The cheapest and easiest 
way to get rid of sheep ticks 
is by spraying in the spring 
shortly after shearing. 

The best time to kill weeds 
in the corn field is while they 
are still seedlings. 

Warfarin, the new rat killer, 
will also kill livestock if not 
handled properly. Use bait 

S a: 











Almost an institution 


usually in the last paragraph, which 
tells of some service the bank provides. 

Some of the subjects discussed over 
the years have been: hot weather ship- 
ping tips; corn stalks are valuable, don’t 
burn them; clipping weeds improves pas- 
tures; and tractors need special atten- 
tion in winter. Most of the copy is 
written by Mr. Noll; however, he re- 
writes some of it from material received 
from the state’s agricultural college at 
Ames, and other sources. 

Early in December, 1944, the bank 
invited farmers in the area through 
the “Barnyard Chatter” column to attend 
an open house meeting and conference 
conducted by the bank’s farm service 
department. The idea was so enthusiasti- 
cally accepted that the conference be- 
came an annual event. Farmers present 
their problems in the form of questions, 
and agricultural experts are on hand to 
answer them. The attendance at these 
conferences is always large, ample evi- 
dence that “Barnyard Chatter” is widely 
read and pays off in real dividends. 
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Freight Bill Payment Plan 
Makes Progress 


On its first birthday recently, the 
freight bill payment plan pioneered by 
the Citizens and Southern National 
Bank, Atlanta, Georgia, had noteworthy 
achievements to its credit. At the same 
time the bank announced a new and 
simpler way of operating the pian. 

The C&S freight bill payment plan 
eliminates check writing by allowing 
carriers to collect freight bills at the 
bank. Starting last month, business 
concerns no longer were required to 
validate the freight bills before they are 
paid by the bank. Instead, the bills are 
presented by carriers direct to the bank 
for payment. In the event of error, 





business concerns are able to file error 
correction forms with the bank and get 
immediate credit from carriers. 

In the first year, a total of 186,000 
freight bills amounting to $2,042,000 
were paid through the C&S bank. As of 
this June, collections were at the annual 
rate of 500,000 bills, amounting to close 
to $6 million. 

Some 516 business concerns using the 
plan are saving $250,000 annually 
through the simplified operating proce- 
dures and reduced paperwork offered by 
the plan, according to Donald Roe, C&S 
freight payment manager. A total of 
61 motor and air carriers are now mem- 
bers of the plan. Elsewhere in the 
country, 25 other banks are either operat- 
ing, or have announced an intent of 
establishing, freight payment plans. 
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A Bank’s All-Out Efforts 
To Promote Loeal Trade 


A good example of how a bank can tie 
in the promotion of its own services with 
the services of merchants in its trade 
area was seen in a recent all-out adver- 
tising campaign of the National Bank of 
Westchester, White Plains, New York. 
In one month the campaign was devoted 
to promoting the sale of automobiles by 
Westchester County car dealers, and in 
the second month to stimulating shopping 
in all Westchester stores, with the bank’s 
service advertising subordinated to the 
main themes. 

During the first month all of the bank’s 
advertising was based on the theme, 
“Buy your car in Westchester.” News- 
paper ads, posters in commuter trains 
and local buses, radio spot announce- 
ments, folders, point-of-sale posters, and 
ads in women’s publications, all urged 
the residents of Westchester to buy their 
cars from the county’s auto dealers. All 
copy in the various printed media re- 
ferred the readers to the dealers, and not 
directly to the bank, although it was 
pointed out that many dealers financed 
cars through the bank. 

Throughout the second month the 
theme was “Westchester, a smart place 
to shop,” and the same advertising media 
were used to encourage shopping in West- 
chester, calling attention to the “splendid 
facilities” of local merchants for “ful- 
filling every shop- 
ping need.” 

To acquaint the 
auto dealers and 
merchants with 
its all-out efforts 
to promote local 
trade, the bank 
supplied them 
with large broad- 
sides that carried 





Westchester 
a smart place to shop 
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the news ads, 
folders and post- ep 

ers. In one of the Tie-in folder 
broadsides, Ralph T. Tyner, Jr., presi- 
dent, said, “Developing the economic life 
of Westchester County is a vital part of 
our business philosophy of ‘Growing with 
Westchester.’ We are doing all we can 
to make Westchester a better place in 
which to shop, live and work.” 
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Buy your Car 


in Westchester 


‘You get a better deal when you buy in Westchester 
Your local dealer has 4 real “stake” in your community 
His reputanon depends on grving you and your friends 
the very best jn advice 4 

And you can be sure of the kind of service 

you'll enjoy and recommend to others, 

plus a fair tradean when you sell. 


ASK YOUR DEALER FOR Varional Bank al Weschester financing. 
Low bank rates, life insurance, liberal terms are features 
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Growing with Westchester 








Helps merchants and bank 


In another broadside he wrote, “By 
encouraging Westchester business, we 
live up to our slogan, ‘Growing with 
Westchester.’ Let’s work together.” 
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N.Y.S.B.A. Sponsors Study 
of Bank Problems 


The New York State Bankers Asso- 
ciation is sponsoring a study of banking 
in that state for the threefold purpose 
of: 1. finding new avenues of services, 
2. probing the industry’s ills, and 3. 
determining the adequacy or lack of 
banking facilities in the state. The study, 
which is expected to be completed by 
the end of this year, wiil be made by 
the New York University under the 
direction of Dr. Marcus Nadler, pro- 
fessor of finance in the university’s 
school of business administration. 

In making the announcement, 
N.Y.S.B.A. President Hulbert S. Ald- 
rich, who is also president of the New 
York Trust Company, said that the find- 
ings made by the study should help to 
guide the role, concept and future of 
banking in New York State, and possibly 
throughout the nation for many years 
to come. 

“Today we are in an era of super- 
market banking,” Mr. Aldrich said. “We 
must compete on cost, on service and on 
product. It is not enough for us to do 
as our fathers and grandfathers did if 
we are to stay in business, show a profit, 
and meet the needs of an expanding 
economy.” 
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New Home Trailer 
Insurance Coverage 


A new type of trailer insurance in 
connection with mobile home trailer 
deals is being offered by the Earle W. 
Day & Company, St. Petersburg, Florida. 

According to the Day company, the 
ease with which mobile home trailers can 
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be transported prior to the completion of 
a financing contract have caused banks 
and other lending agencies to be reluc- 
tant to accept trailer loan business. 

The new plan, however, features a 
form of “skip” insurance called Vendors 
Single Interest coverage at flat rates of 
$9.50 on new and $12.50 on used trailers 
to afford the financing institution with 
complete protection against conversion, 
secretion and embezzlement. 

This coverage is effective 60 days after 
the first payment and covers not only the 
full balance from effective date in the 
event of fraud, but also protects the lend- 
ing agency should the trailer suffer loss 
from accident or other hazard while it 
is secreted. 


The Day company also offers credit 
life insurance and credit life in com- 
bination with accident and health to 
further protect the interest of the lender. 
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**Friendship Room” 


The new Willow Glen office of the 
Pioneer Investors Savings and Loan 
Association of San Jose, California, con- 
tains a “Friendship Room.” It is a 
smartly decorated, multi-purpose wood 
paneled room accommodating 100 people 
and is made available without charge 
to any Willow Glen community organiza- 
tion for daytime or evening meetings. 

“Willow Glen’s development has been 











Paddling upstream 
through uncharted regions, the early Canadian fur traders 
blazed a cross-country trail that has been followed by thousands 
of new industries. Today, it’s much easier to learn about business 


opportunities in Canada... 


in birchbark canoes, 


trudging overland 


and that’s where Imperial Bank 


can help you! With branches coast to coast, Imperial gathers 
accurate, up-to-the-minute news of every development on the 
Canadian economic scene. So, if you contemplate business with, 
or in Canada, write on your business letterhead to the Superin- 
tendent of Foreign Business, Imperial Bank of Canada, Head 
Office, Toronto 1, Ontario, Canada. Your request for information 
will be dealt with promptly and in complete confidence. 


IMPERIAL 


BANK OF CANADA 
BRANCHES TO SERVE YOU COAST TO COAST IN CANADA, AND 


CORRESPONDENTS THROUGHOUT THE WORLD. 
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Willow Glen office, Pioneer Investors Savings & Loan Assn., San Jose, Cal. 


A multi-purpose “Friendship Room” for community activities 


so rapid,” explained Hoyt F. Kelley, 
vice-president, “that many civic and 
other community groups just didn’t have 
adequate facilities to hold meetings. 
When we decided to build this new 
branch, we simply thought it would be no 
more than a neighborly gesture to add a 
room large enough to take care of such 
community activities.” 

The “Friendship Room” is finished in 
ash paneling with a lip moulding at the 
seven foot level for hanging pictures. 
The photo of the room above shows an 
exhibit of paintings on display by a 
local art guild. 

It cost Pioneer Savings approximately 
$9,000 to furnish the room, not including 
the cost of the adjacent kitchen, with its 
electric range, refrigerator and _ sink, 
or the furnishings of a ladies’ lounge. 
A 100-car parking lot accommodates the 
community residents using the room. 

“We have meetings virtually every 
morning, afternoon and evening,’ Mr. 
Kelley said. ““‘We’ve kept careful records 
and the monthly average is now running 
between 2,500 and 3,000 people who 
attend some kind of a civic meeting in 
the new room.” 
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Smile, Teller. Smile 


Two recent examples of bank spon- 
sored efforts toward better human rela- 
tions that have come to the attention of 
Burroughs Clearing House are those of 
a bank in Syracuse, New York, and an- 
other in Elyria, Ohio. 

“Equanimity.” Writing in the staff 
paper of the First Trust & Deposit Com- 
pany, Syracuse, New York, Roger W. 
Shaver, of the bank’s public relations 
department, talked about equanimity. 

“Equanimity,” he said, “means cool- 
ness and presence of mind under all 
circumstances, a calmness amid storms. 
It depends largely on having firm con- 
trol of yourself, but requires a clear 
knowledge of relationship to your fel- 
low man.” 

In his article, Mr. Shaver gave these 
techniques for sidestepping arguments: 

1. Be modest. If you are unassuming, 
you won’t run head-on into arguments. 

2. Avoid over-positive statements. In- 
stead of saying, “Now, you listen to me 
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...’ Instead, say “It would seem like 
oi..." 

3. Respect the rights, opinions of 
others. Ask their advice even when you 
don’t need it. 

4. Admit your own faults. One of the 
reasons Jack Benny is so popular is be- 
cause he is the butt of the jokes. 

5. Avoid ultimatums. Never tell a 
customer he has to do something or he 
can’t do something. There are many 
words in our language which act as a 
“red flag” in front of a customer. 

Mr. Shaver’s article, which was en- 
titled ‘“‘Window Personality of Bank 
Tellers,” was illustrated by reproduc- 
tions of posters, one of which read 
“*No,’ is a harsh word... say it gently, 
win friends faster.’”? Another read “Un- 
derstand people better. .. . Don’t order 
... Ask... No one likes to be bossed.”’ 

“Charm school.” Some 19 tellers and 
other public contact employees of the 
Elyria (Ohio) Savings and Trust Com- 
pany, recently attended human relations 
classes one night a week for ten weeks. 
The purposes of the school were 1. To 
help employees clear up problems in a 
tactful manner, and 2. To help prevent 
trouble due to misunderstandings and 
lack of attention. 

Originator of the idea was the bank’s 
Secretary-Manager William H. Gaston 
who, a believer in what he preaches, 
attended the classes himself. The bank 
engaged a professional speaker and cus- 
tomer relations man to conduct the 
sessions. 

Class. sessions included impromptu 
speeches, open discussions, analysis of 
real and imaginary problems, self-criti- 
cism, and criticism by others. 


© od So 


Briefly Told 


“Spectacular traveling billboards” in 
the form of Chicago city buses are being 
used by the La Salle National Bank of 
Chicago to bring a message on savings 
accounts to many thousands of drivers 
and pedestrians in the Loop area. The 
signs on the busses are 18’ long and 3’ 
high and painted in four brilliant colors. 
While the service is available on all city 
bus and streetcar lines, La Salle is con- 
fining the advertisement solely to buses 








used in shuttle transportation in the 
Loop district. 
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“The Bank That Works For You” is 
the slogan that was recently selected by 
the. advertising committee of Girard 
Trust Corn Exchange Bank, Philadel- 
phia, Pennsylvania following a contest in 
which 422 members of the bank’s staff 
took part. Ten staff members received 
prizes of $100 each, and the slogan was 
evolved from the best ideas among the 
suggestions made in the contest. 
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The unexpected appearance recently 
of a towering twenty-two ton artesian 
well-drilling rig alongside the main office 
of the Newton (Massachusetts) National 
Bank quickly brought crowds of onlook- 
ers. In reply to the numerous questions, 
members of the bank’s staff explained 
that neither oil nor water was the ob- 
jective, but that the rig was there to dig 
a forty foot hole as the first step in the 
installation of an elevator. 
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During the first half of 1955, an esti- 
mated $3 billion gain in assets was made 
by the savings and loan business in the 
country, according to a recent announce- 
ment of the United States Savings and 
Loan League. J. Howard Edgerton, 
League president, said that assets of the 
nation’s savings-loan business amounted 
to an estimated $34.5 billion on June 30, 
compared with $31.5 billion on January 
1, and $29 billion on June 30 of last year. 
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The Peoples National Bank of Wash- 
ington, Seattle, recently operated a booth 
in a “Do-It-Yourself Hobby Fair” held 
in the city’s civic auditorium. The fair 
drew a paid attendance of 36,700 and 
ran for seven days. Theme of the bank’s 
booth: “F.H.A. Title I financing.” 
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Mysterious Move 


In some mysterious way the editor of 
Banking News managed in the June issue 
to move the attractive main banking 
room shown below, which features an 
extensive use of wrought iron, across 
one whole state. It was all a mistake, 
of course, and the new quarters of the 
Victory State Bank should have been 
identified as being in Kansas City, Kan- 
sas, and not Missouri. 


In Kansas City, Kansas 
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The FIRST 


NATIONAL CITY BANK 





of New York 


Head Office: 55 Wall Street, New York 


73 Branches in Greater New York 59 Branches Overseas 


Statement of Condition as of June 30, 1955 


ASSETS 

Casu, Go_p anpD DuE From Banks... . « $1,629,936,191 
Unitep States GovERNMENT OB.iicaTions. . .  1,719,056,990 
Os.icaTions OF OTHER FEDERAL AGENCIES . . 45,738,966 
STATE AND Municipal SECURITIES. . . «6 « « 553,358,984 
Geman SOCUREE.. 2s 2 6 et «ew S'S 127,201,545 
Loans AND Discounts. . . 2. « « « «© « « 2;,041,050,349 
Rea Estate Loans AND SECURITIES. . 6 « e« 32,923,095 
Customers’ LIABILITY FOR ACCEPTANCES 4. ¢« e« 42,928,170 
Stock In FeperaAt Reserve BANK .. « ¢« e 15,000,000 
OwneERSHIP OF INTERNATIONAL BANKING 

Caearenenelt is <u sd 4) & Oe ee 7,000,000 
aes Penne a es cs Se eS ee 33,068,518 
ITeEmMs IN TRANSIT WITH BRANCHES «6 6 © e« e 304,043 
Cinan AM gs kk ss ew eS ee eS 8,421,608 


LIABILI 





Total Ye iba we. 6 2° SO: Oe ee eo $6,855,988 459 








TIES 


Deets . 5 ts tt kt ee 8 ee he eee 
LiaBILITy ON ACCEPTANCES AND 


Bi 


Due 


ed +» wien «2. ae 

Less: Own ACCEPTANCES IN 

eae eee 27,623,018 44,385,698 
TO ForeIGN CENTRAL BANKS. . ... 19,193,300 


(In Foreign Currencies) 
RESERVES FOR: 
UNEARNED Discount AND OTHER UNEARNED 


Payments UnpER AGREEMENT OF MERGER 


ee 22,884,890 


ee) — ae 


paree Beane §. Feo cs + we wee 8 1,641,200 
InTEREST, TAxEs, OTHER ACCRUED 

POOR BO. « «6 0 es Seer 31,519,148 
SO * ok. wel” HAHN . 5,500,000 


CapiTAL. . , 


. . $200,000,000 


(70,000,000 Shares—$20 Par) 
Sompavs. . . « 2 0's « « « Cee 
Unpivivep Prorits. . . «+ <« -« 56,078,400 556,078,400 











Tit ae 8 8 ee ee ee eee 


Figures of Overseas Branches are as of June 25. 
$561,131,943 of United States Government Obligations and $20,712,000 of 
Other assets are pledged to secure Public and Trust Deposits and for other 
purposes required or permitted by law. 
Member Federal Deposit Insurance Corporation 





Affiliate of The First National City Bank of New York for separate 


administration of trust functions 


CITY BANK FARMERS TRUST COMPANY 
Head Office: 22 William Street, New York 
Capital Funds $32,321,580 











DIRECTORS 


STANLEY C. ALLYN 
President, The National 
Cash Register Company 
GEORGE F. BAKER, JR. 
Trustee, George F. Baker Trust 
SOSTHENES BEHN 
Chairman, International Telephone 
and Telegraph Corporation 
PERCY CHUBB, 2nd 
Partner, Chubb & Son 
CLEVELAND E. DODGE 
Vice-President, Phelps Dodge 
Corporation 
R. GWIN FOLLIS 
Chairman of the Board, Standard Oil 
Company of California 
DE WITT A. FORWARD 
Senior Vice-President 
ROY H. GLOVER 
Chairman of the Board, 
The Anaconda Company 
JOSEPH P. GRACE, JR. 
President, W. R. Grace & Co. 
GEORGE A. GUERDAN 
Vice-President and Cashier 
HARRY C. HAGERTY 
Financial Vice-President, Metropolitan 
Life Insurance Company 
AMORY HOUGHTON 
Chairman of the Board, Corning 
Glass Works 
KEITH S. McHUGH 
President, New York Telephone 
Company 
ROGER MILLIKEN 
President, Deering, Milliken & Co., 
Incorporated 
EDWARD S. MOORE, JR. 
Executive Vice-President, National 
Biscuit Company 
CHARLES G. MORTIMER 
President, General Foods Corporation 
ALEXANDER C. NAGLE 
Chairman of the Executive Committee 
CHARLES C. PARLIN 
Shearman & Sterling & Wright 
RICHARD S. PERKINS 
Vice-Chairman of the Board 
FREDERICK B. RENTSCHLER 
Chairman, United Aircraft 
Corporation . 
JAMES S. ROCKEFELLER 
President 
HOWARD C. SHEPERD 
Chairman of the Board 
WILLIAM C. STOLK 
President, American Can Company 
REGINALD B. TAYLOR 
Williamsville, New York 
ROBERT WINTHROP 
Robert Winthrop & Co. 


SENIOR MANAGEMENT 


HOWARD C. SHEPERD 
Chairman of the Board 

ALEXANDER C. NAGLE 
Chairman of the Executive Committee 

JAMES S. ROCKEFELLER 
President 

RICHARD S. PERKINS 
Vice-Chairman of the Board 

DeWITT A. FORWARD 
Senior Vice-President 

GRANT KEEHN 
Executive Vice-President 


’ J, HOWARD LAERI 


Executive Vice-President 
GEORGE S. MOORE 
Executive Vice-President 
LEO N. SHAW 
Executive Vice-President and Manager 
Overseas Division 
ALAN H. TEMPLE 
Executive Vice-President 
GEORGE A. GUERDAN 
Vice-President and Cashier 
RALPH H. THOMSON 
Comptroller 






















































Now Available— 


Collection and 


Letters of Credit 
Schedules for Peru 


Send for copies 


These schedules include valuable 
information on local customs and 
practices for correspondent banks, 
firms and individuals. 
you do business with Peru—collec- 
tions, letters of credit, any trans- 
action—call on this Bank. Staffed 
with experienced personnel, we 
operate 43 offices throughout Peru. 


BANCO INTERNACIONAL 


DEL PERU 


Head Office-Lima, Peru-Founded 1897 
Capital and Reserves: exceed $/.63,000,000. 





PECO 
Mo lduibegf 


CHIME 


Ct8ecKs 
SINCE 1908 } 








PLUS 
BANK 
PROTECTION 
DEVICES 


Whenever 
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PECO—McClintock Chime Clock 
GOOD WILL ADVERTISING AT ITS BEST 
PECO—Grade ‘‘A'’ Vault Aiarm 
PROTECTING BANKS FOR 49 YEARS 


PECO—Automatic Vault Ventilator 


PROTECTS LIVES FROM LOCK-IN 


A PROFITABLE COMMERCIAL SERVICE 


PECO—Envelope Depository 
2 


4-HOUR GOOD WILL SERVICE 


Oo 
() PECO—Nite-N-Day Depository 
O 
0 


PECO—Pneumatic Auto Banker 
Li 


GHTNING CURB SERVICE 


0 PECO—Drive-In Fixtures 


SOLVE PARKING PROBLEMS 


CL) PECO—Walk-Up Wickets 


HIGHLY APPRECIATED PEDESTRIAN SERVICE 


[]) PECO—Automatic Hydraulic Sewer Valve 
PROTECTS RECORDS AGAINST FLASH FLOODS 


C) Vault Doors 
() Safe Deposit Boxes 


PROTECTION EQUIPMENT 


COMPANY, INC. 


2922 Emerson Avenue South 


Lake Street Branch P.O. Box 96 
Minneapolis 8, Minnesota 


Signed 


Without obligation, please send me full in- 
formation on the items checked above. 





City 





By 





(OFFICER) 
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Public Exhibit Room In A Bank 
By Bender E. Gilbert 
Public Relations Officer, Erie County. Savings Bank, Buffalo, N.Y. 





We’ve been asked a number of times 
by interested friends and business asso- 
ciates, “Why do you devote so much time 
and expense to make a large Exhibit 
Room in your bank available to various 
groups?” 

In reply, we tell these friends that 
our experience has shown that this serv- 
ice has done us immeasurable good in a 
two-fold way. First, it has created a 
tremendous amount of good will for us 
among clubs, civic groups, fraternal and 
social organizations, hobby groups, educa- 
tional agencies, industrial firms, and art 
groups. And second, it has brought large 
numbers of people into Erie County 
Savings Bank who might not ordinarily 


| come in. 


It is not unusual for as many as 1,000 


| people to come into our Exhibit Room 


during one regular banking day. Since 


| the room opened in June 1951, more than 


400,000 people have crossed its threshold, 
or in other words, more than 100,000 


| people per year. 





What do we do in the Exhibit Room to 
attract so many people? We, as a bank, 
do very little except to provide the space 
and facilities to the group scheduled, 
and co-operate in every way possible with 
that group in putting on an attractive 
and successful exhibit. 

Various groups provide exhibits. The 
groups themselves provide the exhibit 
materials. For example, as this is writ- 
ten, the Air National Guard is staging 
an exhibit which was opened by a heli- 
copter landing, with a major general 
aboard, during the busy noon hour, right 
outside our downtown location. Inside, 
in the Exhibit Room, the Air National 
Guard has set up a Link Trainer in 
operation, a cut-away jet engine, a radio 
station in actual constant contact with 





the air base at Niagara Falls, not to 
mention many complete displays of mil- 
itary uniforms, material, and lighter 
equipment. 

Other successful displays have in- 
cluded a model railroad exhibit which 
attracted as many as 3,200 people in one 
day, a. miniature circus exhibit which 
brought in over 1,400 people in one day, 
an exhibit by the Buffalo Fire Depart- 
ment which proved in one day that over 
1,000 people could be interested in fire 
engines and fire-fighting equipment, a 
travelling Ford Foundation exhibit from 
Greenfield Village which attracted over 
1,200 in one day, and a Catholic School 
exhibit which interested over 1,600 in 
one day. 

In addition to the outstanding suc- 
cesses outlined above, we have also had 
very satisfactory success with the fol- 
lowing types of exhibits: hobby and 
models, Armed Forces, Goodwill Indus- 
tries, games and toys, professional stamp 
clubs, printing industries and graphic 
arts, New York State Institute of Arts 
and Sciences, Buffalo Museum of Science 
Camera Club, telephone company Pioneer 
Club, Society of Plastic Engineers, public 
school art classes, doll clubs, political 
history collections, coins, lithography, 
hand weavers’ crafts, interior design and 
home furnishings, police department, 
City Planning Commission, button club 
collections, Niagara Frontier Builders’ 
Association, ceramics, cartoons, archi- 
tects’ association, Chantesuta Indian 
lore, and travel, to mention only an in- 
complete list. 

Full month schedules. Most exhibits 
are scheduled for a full month, and 
in most cases the attendance figures 
have held up very well right up to 
the last day. In a few cases we have 


In 4 years more than 400,000 have visited the bank’s exhibit room 


Displays have ranged from dolls, below, to heavy-duty military equipment 
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scheduled exhibits for one and two week 
periods when necessary. For example, 
we were able to get the Greenfield Village 
exhibit for only one week, but the fact 
that it attracted almost 5,000 people in 
that week proved the wisdom of our 
decision to waive our month-long rule. 

Only once during the four years the 
Exhibit Room has been in operation, did 
we use its facilities ourselves. And then 
we did not put on the exhibit, we merely 
sponsored it in celebration of the bank’s 
100th anniversary. This exhibit was an 
appropriate one too, since it featured 
photographs of old Buffalo, and items of 
interest furnished by the Buffalo His- 
torical Society. 


No commercial capitalization. Never 
have we tried to capitalize commercially 
on this Exhibit Room. We could have 
yielded to the temptation to plaster it 
with signs and banners, even pipe in our 
radio commercials, but we have not done 
so at any time. 
determination to keep bank advertising 
out of our exhibit room has been one of 
the big reasons for its success. 

It might be of interest to know that 
our Exhibit Room is located on the 
ground floor, just below the main bank- 
ing floor, with an entrance directly from 
the street. This entrance is located 
opposite our parking lot. The Exhibit 
Room covers 2,009 square feet, has eight 
glass display cases, five tables, two win- 
dow display units, three showcases, two 
sliding panels, and twenty-nine wall 
panels which can be assembled in any 
desired combination. All fixtures blend 
with the conservative modern decor of 
the bank interior. Lighting is indirect 
from behind a suspended false ceiling. 


Many of the display cases are also | 


illuminated with fluorescent lamps. A 
full time “employee of the bank is in 
attendance at all times to clock visitors 
and assist in setting up exhibits. 


Bank publicizes exhibits. As for pub- 


licity on each exhibit, we use our regular | 
schedule of radio and television spots, but | 
we assign only one radio spot and one | 


television spot per week to the Exhibit 
Room. All the rest of our radio and 
television spots are used for regular 
bank advertising. Posters around the 
bank and a changeable Flexlume sign 
on the outside of the building are also 
used to announce current exhibits. 

The local newspapers have been very 
cooperative because most of the exhibits 
have real news value. And on one occa- 
sion (the helicopter landing mentioned 
above) the event was filmed by both of 
the local television stations and carried 
on their evening news programs. In 
addition to local newspaper, radio, and 
television publicity, we have received 
numerous unsolicited mentions in hobby 
publications, club publications, the Cham- 
ber of Commerce magazine, and various 
financial publications. 

We honestly feel that our Exhibit 
Room has done more to improve the 
community relations of the Erie County 
Savings Bank during the four short 
years that the room has been in exist- 
ence, than anything that has been done 
in the bank’s one hundred year history. 
Through it we have made tens of thou- 
sands of new friends. 


August, 1955 
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Guaranty Trust Company % 
of New York 


140 BROADWAY 
FIFTH AVE. AT 44th ST. MADISON AVE. AT 60th ST. 
40 ROCKEFELLER PLAZA 
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BRUSSELS 








Condensed Statement of Condition, June 30, 1955 


RESOURCES 





Cash -on Hand, in Federal Reserve Bank, and Due 


from Banks and Bankers . . . . « « «+ «+ $ 603,084,328.66 
U. S. Government Obligations . . . . . « « 784,031,184.43 © 
Loans and Bills Purchased . . . - « « 1,408,320,979.50 © 
Public Securities . . i 49 638,560. 60 4 
Stock of Federal Reserve Bask . 9,000,000.00 
Other Securities and Obligations 64,378,860.11 
Credits Granted on Acceptances 23,918,292.93 


Accrued Interest and Accounts 





Receivable . 34,025,122.96 
Real Estate Bonds and Mortgages 21,368,782.59 202,329,619.19 
Bank Premises . . 6, oy Se ee ee ee 4,950,364.87 





Total Reccusees . eS ee we ee ee $3,002,7 16,476.65 








LIABILITIES 





Capital (5,000,000 shares - $20 par). « $100,000,000.00 
Surplus Pend. . <« ».s'« « Owe 
Undivided Profits . . 104,867,943.89 
Total Capital Funds o 0 « «os le 0 BS 4O4 O67 24388 





Deposits . . ow «© 6 «© 0 © «  meenaght eo ane 
Foreign Funds Borrowed oe ON te Cais Me, eee 150,000.00 
Acceptances . ‘ - $ 26,773,287.65 
Less: Own Acceptances Held for 

Investment. ae 1,793,012.16 





$ 24,980,275.49 
Dividend Payable July 15, 1955 4,000,000.00 


Items in Transit with Foreign 


preeemes . «4 3) ta 1,878,182.54 
Reserve for Expenses sad Taxes 17,783,461.82 
Other Liabilities. . . ow 27,182,272.26 75,824,192.11 





Total Liabilities a: “eran Me S R $3,002,7 16,476.65 é 


Securities carried at $204,835,029.16 in the above statement are pledged to qualify for 
fiduciary powers, to secure_public moneys as required by law, and for other purposes. 





- 





J. LUTHER CLEVELAND WILLIAML. KLEITZ 
Chairman of the Board President 


DIRECTORS 


Chairman of the Board, WILLIAM L. KLEITZ President 
Duke Power Company CHARLES S. MUNSON Chairman of the Board, 


THOMAS P. JERMAN 


DALE E, SH: 
Vice-President LE E. SHARP 


Vice-President 


GEORGE G. ALLEN 





J. LUTHER CLEVELAND Chairman of the Board 
W. PALEN CONWAY 
CHARLES P. COOPER Presiden. 
The Presbyterian Hospital in the City of New Yori 
WINTHROP M. CRANE, JR. Chairman of the 
Board, Crane & Co., Inc., Dalton, Mass. 


STUART M. CROCKER Chairman of the Board, 
The Columbia Gas System, Inc. 

JOHN T. DORRANCE, “> Assistant to President, 
Campbell Soup Company 

CHARLES E. DUNLA President, 
The Berwind- White Coal Mining Company 
WALTER S. FRANKLIN President, 
The Long Island Rail Road Company 

W. ALTON JONES Chairman of the Board, 


Cities Service Company 
CORNELIUS F. KELLEY 


Air Reduction Company, Inc, 
WILLIAM C. POTTER 
GEORGE E. ROOSEVELT of Roosevelt & Son 
CARROL M. SHANKS President, 
The Prudential someon Company of America 
CHARLES M. SPOFFOR 
of Davis Polk Want Sunderland & Kiendl 
EUGENE W.STETSON Chairman, Executive 
Committee, Illinois Central Railroad Company 
KENNETH C. TOWE President, 
American Cyanamid Company 
THOMAS J. WATSON Chairman of the Board, 
International Business Machines Corporation 
CHARLES E. WILSON’ Chairman of the Board, 
W.R. Grace & Co. 
ROBERT W. WOODRUFF Chairman, 
Finance Committee, The Coca-Cola Company 


Member Federal Deposit Insurance Corporation 
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A Pictorial Glimpse of the Nation’s Motor Banking Trend 


Showing developments in complete banking-garage facilities and smaller drive-in units 
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Cincinnati, Ohio. Striking night view of the Evendale Auto-Bank Office of 

The Central Trust Company, specially designed to serve a heavily indus- 

trialized area of the city. It was placed far back from the highway in an 

extensive black-top “lobby” to allow ample maneuvering space and easy 

“drive through” access to four teller windows. An outstanding feaure is 
the full-length glass walls in front and back. 














El Paso, Texas. The 3 windows of the 
State National’s new Motorbank now 
handle an average of 300 cars daily, but 
the bank in time hopes to operate 5 win- 
dows to handle 1,000 customers daily. 








Shreveport, Louisiana. At the new Bank Garage of The First National Bank 

4 drive-in tellers can handle up to 900 cars a day, and in-and-out free parking 

for 30 minutes can accommodate 234 cars a day. In operation only a short 

time, the building already serves several hundred customers daily. The 

drive-in arrangement provides for the flow of straight-through traffic past 
the tellers’ windows 


The 3-story, L-shaped structure pro- 

vides inside parking and is connected 

with the bank proper via tunnel. Besides 

relieving traffic congestion, it has 

proved an important factor in bringing 
in new customers 



































Bank Building Corporation of America 
Camden, N. J. This motor bank annex of the First 
Camden National Bank & Trust Co. was joined to 
one side of the bank’s existing building. The first 
floor has 3-drive-in teller stations; the upper floors 
house banking offices. The annex is air-conditioned 
and has perimeter (baseboard radiation) heating 


Amarillo, Texas. At its upper-floor office space levels, an out- 

standing feature of the new 7-story, ultra-modern parking build- 

ing of The First National Bank is floor-to-ceiling windows 

facing outdoor patios. The structure accommodates 150 automo- 

biles. There are two drive-up tellers’ and two sidewalk tellers’ 
windows on the ground floor 
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San Diego, California. The new North Park drive-in Kankakee, Illinois. The new drive-in installation of the 


branch of The First National Trust and Savings Bank is City National Bank was built onto the rear of the bank’s 

adjacent to a large parking lot, and houses an escrow office main building. It has two tellers’ windows both of which 

and three tellers’ windows. It was built on the opposite are open during all banking hours, with a uniformed 

corner from the long-established North Park branch to guard to direct traffic. A marquee sign hangs above the 

alleviate lobby traffic there. The exterior walls are of entrance way, which is constructed of stone and is at- 

concrete block, while the inside walls are finished with tractively. landscaped. Customers enter the well-lighted 
acoustical tile, formica paneling and wallpaper drive-in lane from a sidestreet 
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The Cunneen Company 
San Diego, California. One of five new branches, the Grove City, Pennsylvania. The modern brick and glass drive-in 
Hillcrest Drive-In Branch of the Security Trust and bank of the Grove City National Bank was erected a short 
Savings Bank is located in the heart of San Diego’s distance from the main bank, to allow for adequate parking 
professional district. The branch was designed facilities and circulating driveways. The recessed front wall 
specifically for drive-in and walk-up banking and its provides ample weather protection for the walk-up window 
basic design allows for the construction of additional and the outside check-writing desk. The basement houses 

drive-in windows. heating, air-conditioning and extra storage space 
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The Cunneen Company 











Richmond, Virginia. This new drive-in branch of The Freehold, New Jersey. Also located a short distance 
Central National Bank was built a half-block from the from the main office is this new drive-up branch of the 
bank’s main office in the heart of the city’s retail area. Freehold Trust Company. The modern brick structure 
It features two drive-in windows, a walk-up teller’s window, features two drive-in tellers’ windows, a walk-up 
and a 24-hour night depository with a combination head to window and a night depository. Flagstone paving and 
handle all types of commercial and other deposits. The fa- planting areas add a suburban touch. The building in- 
cility is staffed by three tellers, and is fully air-conditioned side features air conditioning, efficient lighting 
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Picture Parade of New and Modernized Savings & Loan Quarters 


Showing the interior and exterior design features of associations in several states 





The Cunneen Company 

Hartford, Conn. The simple lines of the steel-frame, buff brick Marysville, Calif. Colorful draperies and tropical 
exterior of the Hartford Home Savings & Loan are broken by plants set off the customers’ lounge in the lobby of 
the full-length first-floor windows the new quarters of the Midvalley Savings & Loan 


ns 











La Salle, Ill. Walnut veneer was used extensively Tulare, Calif. A “rustic modern” motif, using natural brick and 
in the interior of the completely remodeled quar- redwood was carried throughout the exterior and interior of 
ters of the Eureka Savings & Loan the new quarters of the Guarantee Savings & Loan 





Bank Building Corporation of America The Cunneen Company 

Warren, Ohio. Custom-finished fixtures of unique design, including Hagerstown, Md. At the newly remodeled Home 
the curved tellers counter, are featured in the modernized and Federal Savings & Loan all work surfaces are 
enlarged quarters of the First Federal Savings & Loan illuminated with individual flourescent fixtures 


Bank Building Corporation of America 
Mt. Lebanon, Pa. A plastic partition divides the Cleveland, Ohio. Porcelain signs, a wide stainless steel marquee 
teller area from the rear work space in the new and different shades of granite distinguish the facade of the new 
building of the Park View Federal Savings & Loan 


quarters of the Mt. Lebanon Federal Savings & Loan 
Burroughs Clearing House 
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A Typical 


MEETING OF THE BOARD 


Yes, this zs a typical meeting of a bank’s directors, 
particularly when they come from a small or medium-sized 
town. There, the bank president and his directors are 
almost always close personal friends, and a lot of bank 
business is discussed away from the Board Room... even 
on a fishing trip. 

That only emphasizes the fact that bank directors and 
officers usually are more than just business associates. 
Most often, their association is based mainly on friendship. 
In fact, often, a bank director accepts his liability-filled job 
only because a bank officer friend has asked him to. 

This element of friendship was often noted by Robert D. 
O’Grady, Mellon Bank’s Chief Auditor, during his many 
years as a national bank examiner. And, it started him 
thinking about the duties and liabilities of directors .. . 
in a new way ... in terms of the banker’s responsibility 
toward the directors, his personal friends. 


This new attitude formed the basis for a talk that 
Mr. O’Grady gave to our Annual Correspondent Bank 
Conference last year for banks in Pennsylvania, West Vir- 
ginia and Ohio. Mr. O’Grady said that it is the banker’s 
responsibility to protect his directors—his friends—against 
the liabilities of the job they assume. Then he outlined 


ee 


specific actions and a practical program “. . . for helping 
directors in the performance of their duties, and, at the 
same time, in giving them some protection against the 
liabilities they have assumed.” 

When Mr. O’Grady finished his talk at the conference, 
there was an immediate and heavy request for copies of 
his talk. That led us to think that here was another way 
we could offer our correspondent bank friends service 
beyond the routine. We had the talk printed as a booklet 
called Helping Your Directors, and we’ll be glad to send 


you a copy on request. 


MELLON NATIONAL BANK AND TRUST COMPANY 


PITTSBURGH 


CAPITAL $60,100,000 


SURPLUS $160,000,000 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Continental Illinois National Bank 
and ‘Trust Company of Chicago 


BOARD OF 
DIRECTORS 
WALTER J. CUMMINGS 
Chairman 
J. Q. ADAMS 
Real Estate 
CARL A. BIRDSALL 


President 


CHAUNCEY B. BORLAND 
Managing Owner, Borland 
Properties 


CHAMP CARRY 
President, Pullman Incorporated 


ALFRED COWLES 
Cowles Properties 


D. A. CRAWFORD 

Director, Pullman Incorporated 
EDWARD A. CUDAHY 

Chairman of the Board, The Cudahy 
Packing Company 

JOHN F. CUNEO 

President, The Cuneo Press, Inc. 


CALVIN FENTRESS, JR. 
President, Allstate Insurance Company 


LAWRENCE P. FISHER 
Director, General Motors 
Corporation 


CHARLES Y. FREEMAN 
Chairman of the Executive Committee 
Commonwealth Edison Company 


WILLIAM A. HEWITT 
President, Deere & Company 


JOHN HOLMES 
Chairman of Board 

Swift & Company 
THEODORE V. HOUSER 
Chairman of the Board 
Sears, Roebuck and Co. 


JAMES R. LEAVELL 
Banker 


WILLIAM H. MITCHELL 
Partner, Mitchell, Hutchins & Co, 


ROBERT H. MORSE, JR. 
President, Fairbanks, Morse & Co. 


PETER V. MOULDER 
Executive Vice President 
International Harvester Company 


CARSTEN E. RONNING 
: Vice-President 


H. A. SCANDRETT 
Railroad Executive, retired 


FRANK F. TAYLOR 
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Statement of Condition 


JUNE 30, 1955 


RESOURCES 


Cash and Due from Banks..........2+++-$ 557,095,701.31 
United States Government Obligations... 1,010,789,880.72 
Other Bonds and Securities.........+++++ 178,848,077.41 
Loans and Discounts... .cccccccccesesess  149,592,807.36 
Stock in Federal Reserve Bank........+0. 6,000,000.00 





Customers’ Liability on Acceptances..... 1,033,731.36 
Income Accrued but Not Collected...... 8,706,340.50 
Banking ETE CE FEE ee TREN I Pe 7,950,000.00 


$2,520,016,538.66 











LIABILITIES 


NNR so oon. 0 cnne eden ss06n6cceecdeesss eeeeeede 


ACCOPTETNICES . oc cccccseccscccvcccoeeccoce 1,033,731.36 
Dividend Payable, August 1, 1955....... 2,250,000.00 
Reserve for Taxes, Interest, and Expenses. 9,037,582.61 


Reserve for Contingencies.......sesesees 18,104,557.84 
Income Collected but Not Earned........ 1,132,406.46 
Capital Stock (2,250,000 shares. Par value $33“)ececcece 75,000,000.00 





Surplus........ covccccececcoccccececosee 6 125,000,00000 
Undivided Profits. eeoeeeeeeeeeeeeeeeeeese 19,047,702.60 
$2,520,016,538.66 








United States Government obligations carried at $256,907,513.51 
are pledged to secure public and trust deposits and for other 
purposes as required or permitted by law 





LA SALLE, JACKSON, CLARK AND QUINCY STREETS 


LOCK BOX H, CHICAGO 90, ILLINOIS 


Member Federal Deposit Insurance Corporation 
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THE IDEA IS SPREADING 
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Board of directors of the largest development credit corporation, located in Massachusetts 


DEVELOPMENT CORPORATIONS 


There’s a growing interest in this private enterprise 
answer to the perennial small business need for funds 


EVELOPMENT credit corpora- 

tions, which are privately 

financed pools of venture capital, 
usually operating under special State 
charters, are spreading far beyond the 
borders of New England, where this 
unusual form of financing had its in- 
ception in 1949. 

The central idea is that lack of 
money should not be the barrier to 
keeping out of a State or a community 
a desirable small business, nor should 
lack of funds compel a local business 
to close or to move away. 

From the New England States, 
where these organizations have made 
a distinguished record, the idea has 
spread elsewhere. 

A temporary board of directors met 
recently in New York City to organize 
the New York Business Development 
Corporation. It set plans in motion to 
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By 
ED TYNG 


New York Correspondent 


sell 20,000 shares of capital stock at 
$100 a share this fall, and the organ- 
ization is expected to be in business 
by January 1. It will have a lending 
limit of $50,000,000. 

There are also development cor- 
porations organizing or in the “talk- 
ing stage” in Georgia, Florida, Wis- 
consin, Michigan, Minnesota and 
Washington. Mills B. Lane, Jr., presi- 
dent of The Citizens & Southern Na- 
tional Bank of Georgia has announced 
that the directors of the C&S Holding 
Company have voted to provide $200,- 
000 initial capital to the proposed 
Georgia State Business and Industrial 
Development Corporation, as a way of 





getting the plan underway in that 
state. The goal is to get the corpora- 
tion established in 1955, with a total 
capital of $2,000,000, and Mr. Lane 
states that several leading private 
corporations have indicated an “un- 
derstanding active interest.” He has 
suggested that the similar localized 
activities within the state could merge 
with the development corporation. 

In addition to inducing new small 
business to come in and old small busi- 
ness to remain, the development cor- 
porations have other objectives. One 
is to minimize, if not to eliminate, 
Government outlays for small business 
along with the political abuses likely 
to creep into such Government aid. 
Another is to provide a pool, not only 
of credit, but of expert managerial 
talent that will be available along with 
money at nominal cost. 
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“ sdame Inpueren: Mill of the Keane Falle Woolen Company (Courtery of Maine Development Commiason) 


The Development Credit Corporation of Maine 
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GEORGIA STATE BUSINESS AND INDUSTRIAL DEVELOPMENT CORPORATION 
Background O 

In spite of business, industrial and agricultural problems, the past five Ss urce 
years have been Georgia's greatest in economic progress. The next five to ten 
years can be equally as great. Proof of the past is best seen in an average per L— 
annum increase in deposits with banks and savings institutions of $150,000, 000.00 | O 


- a total of three quarters of a billion dollars - a total growth in the five year per- aN 


iod of over 33 1/3%. : ? di 
= credit 





New Aid for Small Business 
readily available to small business is being tried 
out in a number of Eastern States. Banks, insurance 








: s in establishing and financing State-wide institutions ; 
Published Monthly by ; known as development credit corporations or busi- f° ' 
ness development corporations. With the funds thus New Hampshire 
Guaranty Trust Company —_s»rrlied, these corporations extend intermediate of | siness Development 
‘ ew Yo: businesses which are deemed worthy of credit but Corporation 
of Ni tk have not been able to obtain it from other sources. eines ieee 
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Examples of recently published material on development credit corporations 


The statewide pools of venture capital are much in the news 
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Still another and important objec- 
tive, though rarely publicly stressed, 
is to get existing lending institutions 
“off the hook” in the matter of politi- 
cal propaganda which says that they 
won’t lend to small business. 

An indirect result of the organiza- 
tion of a development corporation 
often is a clearing house through 
which investors are brought into con- 
tact with businesses needing capital. 
Such corporations often also serve as 
day nurseries or convalescent camps 
through which small and financially 
weak industries are nursed back to 
health and made credit worthy at 
banks on a normal basis. 

Development corporations are most 
effective in States where there is a 
heavy concentration of small manu- 
facturers or where it is desired to 
bring in more. Obviously they are less 
needed in those areas where the bulk 
of business growth is taking place 
through branch plants of great cor- 
porations that are well financed. 


N New England, where there are 

more small manufacturers chan in 
other sections of the country, there 
has long been an industrial prob- 
lem created from the transition away 
from non-durable goods manufacture, 
notably textiles, and toward the pro- 
duction of durable goods, notably elec- 
trical machinery, transportation equip- 
ment and other metal-working lines. 
Before World War II the New Eng- 
land industrial structure was about 
one-third durables and two-thirds non- 
durables. The ratio is around fifty-fifty 
now. The problem has been compli- 
cated by very severe State and local 
tax disadvantages and by the rela- 
tively high cost, in the area, of fuel, 
power and transportation. 

A characteristic of development 
corporation lending operations is ex- 
treme elasticity. There are rarely any 
specific limits upon types of loans, 
security or the lack of specific col- 
lateral, limitation of amount or ma- 
turity or interest rate. There is a 
primary requirement that every ap- 
plicant shall have tried in vain to 
obtain funds from other channels and 
also that a business have at risk some 
money of its own. Even the Govern- 
ment, as well as development corpora- 
tions, is plagued with applicants who 
merely have an idea that they would 
like to have a business if somebody else 
would provide money. 

Another requirement is that the 
business to receive aid should have a 
reasonable chance of success, based 
upon its products or the managerial 
capacity of its executives. Where a 
product is obsolete, or where a man- 
agement is incapable, no amount of 
money will spell success. 

The elasticity of operations of estab- 


Burroughs Clearing House 















Number of: 





Stockholders 


Institutional members, total.......... 
Commercial banks 
SG Wigs ictctnccroicnsvcnston 
Insurance companies.................... 
Co-operative banks........................ 
Building and loan associations.. 


Stock authorized 
OG - WIE i sects ce eines nen 





Amount pledged by members, total 
COMMIINOOURE RTE cc icclersccenscecomnnes 
Savings banks ............. 
Insurance companies. ee 
JUNE © sicccshsésdictdingghtben teh kde 


Amount called from memberg............. 
Loan applications received................ 
(Number) 
ET Se Re ne emer ems 
A ere Data PO ee 
Total actual disbursements.................. 
*As of June 30, 1955 











Progress of Development Credit Corporations 
Cumulative Operating Results of Five New England Organizations, 
As of April 1, 1955 
5-State Maine N. H. Mass. R.I. Conn. 

Total (Since 1949) (Since 1951) (Since 1953) (Since 1953) (Since 1953) 
551 89 165 218 18 61 
283 41 76 130 13 23 
193 35 43 87 5 23 
67 4 28 31 4 0 
15 0 1 11 3 0 
5 0 3 1 1 0 
3 2 1 0 0 0 
$ 4,950,000 $ 150,000 $ 100,000 $4,000,000 $ 200,000 $ 500,000 
1,110,710 73,500 92,200 694,810 152,000 98,200 
15,323,000 694,000 1,035,000 10,550,000 1,667,000 1,377,000 
9,125,000 579,000 431,000 5,481,000 1,257,000 1,377,000 
2,306,000 111,000 577,000 1,483,000 135,000 0 
3,817,000 0 7,000 3,585,000 225,000 0 
75,000 4,000 20,000 1,000 50,000 0 
3,731,750 498,000 352,850 2,000,000 410,000 470,900 
25,846,300 5,407,000 1,452,000 10,381,000 2,277,000 6,329,300 
(457) (206)* (64) (129) (52) (97) 
7,654,200 1,115,000 527,300 4,695,000 460,000 856,900 
(136) (41) (28) (38) (6) (28) 
5,071,736 908,000 437,600 2,874,736 400,000 451,400 











Loans to date have totaled about $5,000,000; the only reported loss, only $8,000 


lished New England development cor- 
porations is illustrated by an infinite 
variety of loan and investment trans- 
actions, some intricate and peculiar. 
Generally speaking, it was found some 
time ago that working capital was the 
purpose of about 45 per cent of their 
advances. Around 18 per cent went 
for new equipment and 15 per cent 
for construction. Much of the remain- 
der went to refund existing debt. The 
development credit organizations, like 
the Government Small Business Ad- 
ministration, are always eager to have 
bank or other outside participation in 
their advances and such arrangements 
often are possible, in part because of 
the “built in” managerial talent in 
the development corporations’ boards. 
There has been at least one instance 
in which a development corporation 
participated directly with the Govern- 
ment and a factoring firm in bringing 
back to health a textile enterprise 
which had gone not wisely but too 
well into an inventory adventure. 


HE inception of a development cor- 

poration is its incorporation by a 
group of publicly spirited business 
men and bankers; the charter usually 
has to be a special one to permit of 
the unusual variety of operations, 
often some not permitted a regularly 
chartered company, and to permit 
banks and other public corporations to 
buy its securities or lend it funds. 

Capital stock often is nominal in 
amount and is sold to individuals or 
to corporations willing to assume the 
risk of possibly losing some of their 
investment or of going a long time 
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without dividends, which are never 
promised. Everybody is told this is 
risky business. Most of them know 
that in advance. 

An attempt is made to maintain a 
capital stock to loans ratio of 1 to 
10, although the capital available to 
a development corporation by pledge 
by “members,” or cooperating banks, 
insurance companies, savings banks or 
other corporations, may be much 
greater and usually is. The next step 
after sale of shares is to raise by 
“pledge” from members the necessary 
money pool to supplement capital 
stock. In New England a pledge of 
some 21% per cent of a member’s capi- 
tal and surplus is generally the rule. 
The members, not the stockholders, 
elect a majority of the board of direc- 


tors. The capital from members is 
called as needed for specific projects 
and in the case of some development 
corporations is sometimes paid back 
again after completion of the projects. 
There is usually no paid in surplus 
and the average development company 
operates at an accumulating deficit 
until its loan volume reaches a level to 
place it upon a paying basis, gradually 
liquidating the deficit. 

Operating expenses generally are 
small, for only small staffs are sala- 
ried; a corporation’s directors func- 
tion without pay. 

Board members are drawn from 
member institutions and hold regular 
meetings to pass upon loan applica- 
tions and to review outstanding loans, 

See DEVELOPMENT CORPORATIONS—Page 88 


Directors, Maine development corporation, first to be formed 























A merchandising approach, involving careful 
planning and testing, that banks.can 
follow on many services 


USING MARKET RESEARCH 
(0 PROMOTE MORTGAGE LOANS 


By 
ALEXANDER B. ADAMS 


Assistant Vice-President, Mellon National 
Bank and Trust Company, Pittsburgh 30, 
Pennsylvania 


LANNING and research can pay 

off in bank advertising. We found 

this out when 5,000 people came 
to our bank within one week and asked 
for a copy of our booklet, How To Buy 
A Home. This public interest was par- 
ticularly gratifying to us, because the 
booklet was not a “give-away” in the 
usual sense, but simply described a 
service that we have been offering for 
years—mortgage loans. 

The unusual success of the booklet, 
we believe, lay in the eight months of 
planning and research that went into 
its preparation, all of which helped us 
to key it directly to the needs of to- 
day’s home-buyers. For although the 
booklet was announced in April, 1955, 
in time to hit the peak of the real 
estate season, we had started working 
on it the previous September when, as 
a first step, we asked our advertising 
agency, Fuller & Smith & Ross, Inc., 
to conduct a brief market study in the 
field of mortgage borrowing. 

The findings contained in their re- 
port surprised us. We knew that other 
lending institutions had captured a 
large share of this market, particu- 
larly during the post-war years; but 
we had not realized how completely 
they dominated the thinking of our 
potential customers. It was a shock 
to us to find that the majority of peo- 
ple who had never done business with 
a bank did not associate banks with 
mortgage lending. And it was an even 
greater shock to discover that a large 
number of people, who were already 
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Typical Questions Answered in This Booklet 
@ How much should you spend for a house? 

@ Whot types of loans are available? 

@ What ore prepayment privileges? 

© Whot is the scies agreement? 

@ What is a title search? 












ASK FOR THIS 
NEW 


Free Booklet 


— ; 


There’s a copy for YOU 
at any MELLON BANK OFFICE 


With this new Mellon Bank booklet, you can learn 
in one evening “How to Buy a Home.” 

The facts are here, in everyday language. Thi« 
booklet is so easy to understand and use, it makes 
buying a home a pleasure, not a problem. This 
booklet, plus the advice and consultation you can 
get at Mellon Bank, will make buying a home the 
smartest thing you've ever done. 


make MELLON BANK your FAMILY BANK 


48 Convenient Offices + Member Federal Deposit Insurance Corporation 





A major objective: to identify the bank with mortgage lending 


doing business with a bank, fell into 
the same category. But most surpris- 
ing of all, we learned that many of our 
own customers did not even know that 


we extended mortgage credit. 

The crux of our problem was self- 
evident: We had to find something 
that we could offer generally that 
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Contrasting cover ideas were pre-tested for appeal, and modern design at right was chosen as a result 


The bank went to the public to find out what it should include in a home-buying booklet 


would show the public we were inter- 
ested in making mortgages and that 
would be helpful to them in their 
mortgage problems. And it had to be 
something with wide appeal. We con- 
sidered a number of ideas, but after 
talking to several prospective home- 
buyers we rejected them all in favor 
of a simple booklet telling how to buy 
a home. This, out of the many ideas 
that we had, seemed to fill a real need. 

But first we wanted to be sure that 
we were not merely duplicating in- 
formation that was already available, 
so we checked a number of libraries 
to see what had been published on the 
subject. There were several books on 
home construction—what to look for 
in the way of plumbing, heating, spac- 
ing of joists, and other building de- 
tails. Other books dealt with the 
physical arrangements of the house, 
how to design work-saving kitchens 
and practical bedrooms. But aside 
from some government pamphlets on 
G. I. and F. H. A. mortgages, there 
was very little information on the 
actual process of buying a home. Yet 
this is what people we talked to wanted 
to know. They were bothered by such 
terms as “hand money,” “closing 
costs,” and “sales agreements.” They 
wanted to know the differences be- 
tween the various types of mortgages 
available today, and why one borrower 
would be turned down and another ac- 
cepted. These, to them, were impor- 
tant questions. And they could not 
find the answers. So we decided to 
write a booklet on the subject, not 
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from the point of view of the banker, 
but from the point of view of the 
average confused citizen trying to buy 
a home for his family. 

Looking at the subject in this way, 
we decided to start with some gen- 
eral advice on the type of house to buy, 
as this would be the first step in the 
home-buyer’s planning. Of course, the 
needs of families vary widely; but we 
could, and did, offer some practical 
advice. We told the home-buyer to be 
sure to look ahead to his family’s 
future needs, to watch out for possible 
assessments, to consider the avail- 
ability of schools and churches, and, 
above all, to make a check list of the 


things he needs and wants in a home 
and to use this check list when he looks 
at houses. 

His next problem, of course, is how 
much he can afford to pay for a house. 
Here we were dealing with a specific 
question, one that banks should cer- 
tainly be able to help solve. So we in- 
cluded some general rules-of-thumb 
that all banks use and then prepared 
two tables he could use in applying 
the rules directly to his own income. 

Next, we advised him to check on 
financing and described the type of 
mortgages that are available. And we 
went to special lengths to tell him how 

See PROMOTING MORTGAGE LOANS—Page 92 


Within a single week, the bank had 5,000 requests for booklet 


Robert Cashion of Mellon’s mortgage division gives copy to customer 
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money shipments 


New Trends in MOKED 
CAR SERVICE fo Banks 


HE first commercial armored car 

was put into operation by Brink’s 

just 37 years ago. Today about 
1,500 such cars are serving the busi- 
ness community, with 1,000 of them 
carrying Brink’s name. Basic services 
performed include pickup and deposit 
of funds, transporting payrolls, and 
check-cashing—but judging from re- 
cent trends it appears that the func- 
tion of the armored car is constantly 
broadening. Certainly this is true in 
the financial field. 

For example, three mornings a week 
a large gray armored car, followed by 
another of smaller size, head out of 
Chicago’s loop and takes the road to 
Milwaukee, about 90 miles away. 

The cars are carrying currency and 
coin from the Chicago Federal Re- 
serve Bank to four or five member 
banks in Milwaukee. Upon completing 
the delivery to these institutions, they 
pick up return shipments and head 
back to the Chicago Federal Reserve 
Bank, arriving before the bank’s 
vaults close for the day. 

3rink’s, Incorporated operates 40 
such runs in various sections of the 
country, providing door-to-door serv- 
ice between Federal Reserve banks and 
branches and their member banks. 

Beginning in a small way some half- 
dozen years ago, service has steadily 
grown until at present Brink’s serves 
approximately 1,200 banks on routes 
in some instances 300 miles long. Cur- 
tailment of train service to smaller 
communities and discontinuance of 
some branch line trains entirely is a 
major reason the Federal Reserve has 
turned to the armored car. 

The service has a number of advan- 
tageous features. Door-to-door de- 
livery eliminates the need for the bank 
to send employes to the express or 
post office to pick up or deliver ship- 
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Broadened functions include the handling 
of clearings, and Federal Reserve 





By 
H. E. REEVES 


President, Brink’s, Incorporated, 
Chicago, Illinois 


ments, thus saving time and, more im- 
portant, removing the threat to per- 
sonal safety and possible loss of the 
money by holdup. 

Schedules can be maintained more 
closely than other’ transportation 
agencies providing service to the gen- 
eral public are able to do, particularly 
during the holiday seasons. This per- 
mits member banks to schedule their 
work more closely and thus reduce lost 
time. 

On the average, less time is re- 
quired in transit, resulting in savings 
on interest. Experience also indicates 
reduction in costs to Federal Reserve 
Banks compared with other means of 
transportation. 

The Federal Reserve armored car 
runs are in the maximum security 
classification. Crews are picked for 
their ability to handle weapons. Com- 
munication is maintained between the 
two cars of each convoy by means of 
signals. Every car passing on the road 
is scrutinized. Extra precautions are 
taken against breakdowns on the road; 
each armored car used in the service 
is thoroughly checked by mechanics 
before departure on a run, and the cars 
have rolled up several million miles 
with virtually no trouble experienced 
of any kind. 

Use of the armored car has also 
expanded in other directions in recent 
years. In 1920, for example, 90 per 
cent of the checks clearing through the 
Chicago Clearing House Association 
were taken there daily by employes 
assigned to this duty by the banks 
doing business through the clearing 











house. The remainder were handled ) 
by armored car. Today the situation ] 
is almost exactly reversed. Ninety per ( 
cent of the $200,000,000 daily clear- ' 
ings handled by the Chicago Clearing 
House Association are now transport- 
ed by armored vehicle. 

Virtually the only banks connected 
with the clearing house which con- 
tinue to send their own messengers are 
the large loop institutions within short 
walking distance of the clearing house 
quarters at 164 West Jackson Boule- 
vard. 

Clearings are of no value to bandits, 
but this fact is no guarantee against 
holdups. A tragic case occurred in 
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Armored car crews function muc 






Brink’s employee distributing bundles of 
clearings in a bank’s bin 
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Brink’s convoy on Federal Reserve run to Milwaukee member banks 


Door-to-door “Fed” currency and coin service by armored car 


Chicago in 1934. Three employes of 
the Drovers’ Bank were shot and killed 
by bandits who obtained for this crime 
only a canvas satchel stuffed with 
checks of no value to them. 

Another Chicago loss, in 1943, in- 
volved the robbery of about $8,500,000 
in clearings from an express company 
truck on its way from the Federal Re- 
serve Bank to Union Station. It is 
estimated that one Chicago bank alone 
required nearly 3,000 man-hours of 
work to trace its lost checks back. 
More than a third of this was night 
work at time and a half. At least two 
large firms had to absorb substantial 
losses because of lost checks which had 


Here adding machine clerks are totaling the contents of each bin, 
during a busy morning session of the clearing house 
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been picked up by their route sales- 
men and could not be traced because 
no record had been kept of the makers. 
These events may possibly have ac- 
celerated the use of armored cars to 
transport clearings in Chicago. 

Each morning armored cars assem- 
ble on the street outside the clearing 
house with bundles of checks from 
every part of the city. Most of these 
cars are Brink’s, which operates 22 
armored cars on as many clearing 
house routes serving 64 banks. The 
checks are taken upstairs to the clear- 
ing room, and here, when the bell 
sounds, a busy scene ensues. 

The armored car crews function 


much as a bank’s own messengers do, 
First, the clearings they have brought 
in are distributed in bins marked with 
the names of the banks on which the 
checks are drawn. The distribution 
complete, clerks operating a battery of 
adding machines total the contents of 
each bin. The armored car crewmen 
then check the adding machine totals 
for the banks they are serving. These 
totals, representing the amount each 
of the banks owes the clearing house, 
are filled in on blank signed checks the 
crews picked up along with the clear- 
ings, and the checks are delivered to 
the clearing house manager. As a final 
step, the crews hurry back to the 
banks they are serving with those 
banks’ own checks for speedy posting, 
generally arriving about the time the 
banks open. 

In many instances crews call at 
banks for the clearings after banking 
hours. In such cases they enter by 
means of keys supplied by bank offi- 
cers. The clearings are taken to 
Brink’s own vault to await the opening 
of the clearing house next morning. In 
all instances, clearings are covered by 
insurance like any other shipment 
while in Brink’s hands. 

Noting the expanded use of the 
armored car in transporting clearings, 
Charles H. Albers, manager and chief 
examiner of the Chicago Clearing 
House Association, has stated that the 
time element, less cost and greater re- 
liability have been important factors, 
along with increased protection. 

In the case of Brink’s, substantial 
growth of armored car clearing house 
service has been experienced not only 

See ARMORED CAR SERVICE - Page 92 


as banks’ own messengers, in transporting and distributing checks handled by Chicago Clearing House 


Brink’s crewman fills in bank’s check for amount 
owed clearing house 
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This 155 - page manual is helping country banks 


put financing and farm know-how together 


CREDIT YARDSTICKS 
for Making Farm Loans 


By 
ARCHIE K. DAVIS 


Senior Vice-President, Wachovia Bank 
and Trust Company, Winston-Salem, 
North Carolina 


our bank and the manager of our 

agricultural division dropped in 
on a country banker. Their purpose 
was to deliver his copy of our new 
Agricultural Credit Manual and show 
him how to use it. 

When they had completed their re- 
marks, he turned to the section on 
dairying, thumbed through its six 
pages, and said, feelingly, “I’d have 
paid $10 to have had this section just 
an hour ago.” 

He went on to explain why. Joe 
Jones, a good farmer who had pre- 
viously stayed pretty close to the area’s 
traditional cash crops of tobacco, cot- 
ton, and peanuts, had come in for a 
good-sized loan. Joe wanted to get a 
start in dairying. He had figures on 
the starting herd, the required invest- 
ment, expected income, and so on. And, 
of course, he wanted the bank to 
finance him. 

“That’s where he had me in trouble,” 
the country banker exclaimed. “‘There 
has been little dairying in this county, 
and I just didn’t know whether Joe’s 
program was solid or over-optimistic. 
I had to tell him to come back next 
week to give me time to think it over. 
This book of yours has the yardsticks 
all ready for me to check against. I’m 
certainly going to use this manual con- 
stantly.” 

Our people have found everywhere 
a cordial reception of our credit 
manual. But this instance happened 
to be the first of this exact nature in 
the several months we have been de- 
livering the books to country banks. 
It was most gratifying because it so 
exactly summed up the purpose for 
which we produced the farm credit 
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“An instrument with which to appraise farm management” 
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Contains facts needed for credit 


manual. We have phrased this as: 

“Putting capital and farm know- 
how together.” 

When a banker comes face-to-face 
with an application for a farm loan, 
all too often it catches him lacking 
the specific knowledge by which to 
measure its soundness. At this point, 
his proper caution is likely to meet 





decision on 16 types of farming 


head-on with the applicant’s optimistic 
enthusiasm. If the banker has access 
to some trustworthy facts, he does not 
have to turn down a potentially good 
loan for fear of a collection loss. 

Our bank, having 26 offices in 8 
leading cities of the state and corre- 
spondent relationships with 85 per 
cent of all North Carolina banks, had 
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long felt something lacking in the 
linkage of banking and agriculture. 
About two years ago we set up our 
agricultural division, in charge of 
Wayne A. Corpening, who had com- 
bined practical dirt-farming experi- 
ence with a successful career in agri- 
cultural extension work. 

As our officers and our farm expert 
explored the subject with agricultural 
authorities such as the state college 
faculty and specialists, it became 
apparent to us that the technological 
developments in agriculture have ad- 
vanced to a stage where it is beyond 
the capacity of a busy banker to know 
a great deal in many such fields. And 
a unanimous opinion evolved: North 
Carolina agriculture and _ banking 
would profit together soundly if bank- 
ers had some instrument with which 
to appraise a farmer’s management 
and to measure farm credit against a 
trustworthy yardstick. 

This decision was not theoretical. 
It double-checked with an observable 
fact. There are several towns in our 
state where local bankers do outstand- 
ing jobs of financing farming, some- 
times so successfully that the federal 
farm credit agencies have pulled up 
stakes for lack of demand. In every 
such instance, the banker and the 
county agent work hand-in-glove, and 
thus put capital and farm know-how 
together. 


NCE we agreed on the need for 

helping the banks to judge farm 
management and farm credit, we fur- 
thur agreed that a manual for bankers 
was a practical method of assisting 
our correspondent bankers in their 
agricultural lending activities. 

This job was handed to the man- 
ager of our agricultural division. He 
developed an approved outline, and 
then he really got down to work. 

His method was to ask all the out- 
standing authorities to set down in 
black and white their ideas of the basic 
facts on each of 16 major types of 
farming that have proved successful 
in North Carolina. These are: Beef 
production (cow and calf), steer feed- 
ing, steer cattle production (on grass), 
sheep, swine, dairying, broilers, com- 
mercial egg production, hatching egg 
production, turkeys, grain and grain 
storage, tobacco, forestry, farm ma- 
chinery and irrigation systems, cotton, 
and peanuts. 

Beyond these, for the appendix, he 
set up headings and requested written 
help in the relatively brief treatment 
of 16 specific crops and problems: 
Alfalfa, barley, control of insects in 
farm grain storage, corn, cotton insect 
control, diseases and insects of pea- 
nuts, grain feeding tables for dairy 
cattle, grain mixtures for dairy cattle, 
grain sorghums, oats, permanent pas- 
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Mr. Davis reviews section with Wayne Corpening, manager, agricultural division 


Wachovia considers the manual a step in farm progress 




















Standing: Vice-President Meade H. Willis, Jr.. and Mr. Corpening, of Wachovia. 
Seated: Cashier J. W. Gordon, Bank of Pilot Mountain; President W. M. Matthews, 
Farmers Bank, Pilot Mountain, N. C. 


Country bankers are shown how to use the credit guide 


tures, production testing, rye, soy- 
beans, temporary pastures, and wheat. 

Collaborating in this work were 
experts from North Carolina State 
College, including the Agricultural 
Extension Service, Agricultural Ex- 
periment Station, and School of For- 
estry; State Department of Agricul- 
ture, Department of Conservation and 
Development, and Forestry Council; 
Duke University School of Forestry; 
and Southeastern Forest Experiment 
Station. Our man also went to leading 


published works in these various fields, 
and utilized publications of the Amer- 
ican Bankers Association. 

As a starter, there was an all-day 
meeting on each major topic. To this 
was invited every outstanding author- 
ity in that particular field, whether 
of the theoretical or the dirt-farming 
type. Around the meeting table, they 
threshed out the generalities. For 
instance, to make a success in dairy- 
ing a farmer must combine the abili- 
ties of a cow-man, an agronomist, a 
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Near Pilot Mountain, Messrs. Gordon and Matthews inspect poultry operation 


Putting some of the manual suggestions into immediate practice 


fertilizer expert, a soils analyst, a 
jackleg veterinarian, a farm manager, 
and a marketer. With this settled, we 
went on to getting each expert to put 
on paper his ideas on his particular 
specialty. 

When the returns were in, these 
averaged about 100 double-spaced 
typewritten pages on each of the ma- 
jor types of farming, and perhaps 25 
pages on each appendix subject. We 
knew that few bankers could tackle 
any such volume of reading as that. 
So we arbitrarily set a standard of 
6 single-spaced pages per type of 
farming and 1 page per appendix sub- 
ject. Our farm man had the terrific 
task of compressing all of the essen- 
tial facts into these space limits. 

This task was complicated by the 
original decision that the section on 
each type of farming must follow the 
same general outline: 1. Present 
Status and Future Outlook; 2. What 
the Farmer Must Have for Successful 
Production; 3. Land and Capital Re- 
quirements for Operations of Typical 
Size; 4. Expectable Returns (a.) In- 
come, (b.) Expense; 5. Successful 
Practices; 6. Loan Suggestions; 
7. Other Information. 

Subheadings and material included 
under each of these headings were 
varied to fit the circumstances. But 
also, we held to the rule that even 
where some sections were identical for 
different types of farming—as was 
much of Heading No. 2 for the several 
kinds of cattle operation—these must 
be repeated in full. Each topic must 
be self-contained and complete, so that 
when a problem or a loan application 
comes up and the banker consults his 
manual, he can turn directly to the sec- 
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tion, study it and get the full set of 
facts that he needs for making a sound 
credit decision. 

As our amateur editor finished up a 
section, it came to me for the bank- 
ing viewpoint. Then it was checked 
through the credit department. Where 
a bank policy might be involved, the 
general loan committee was consulted. 
Eventually the resultant changes and 
additions were boiled down to conform 
to the allotted space. 

The completed manual comprises 155 
pages in a good quality loose-leaf 
binder. It was printed on one side of 
the page by a lithographic process 
which reproduces the electric type- 
writer copy. The book is about 114 
inches thick, and presumably will get 
thicker as we issue supplements to 
keep it up to date. The first supple- 
ment, on bulk handling of milk, is 
nearing final approval at the time this 
article is being prepared. We also are 
well into producing a new section on 
fruits and vegetables. 


E are delivering all of the books 
in person. An officer of our bank 
accompanies the manager of our agri- 
cultural division in calling at every 
bank and upon the county agents and 
agricultural specialists, to all of whom 
are given copies. Each manual has in 
gold letters on its front cover the name 
of the recipient bank or county agent. 
If, when our people call at a country 
bank, the man who handles farm loans 
is not in, they come back again. 
When we present the manual to the 
banker, we talk with him about it, 
show him how to use it. Since we pre- 
pared the manual to point the way for 
putting capital and farm know-how 


together for the benefit of the banks, 
the farms, and the economy of our 
region, we want to be sure that the 
banker understands how to use the 
manual to achieve this purpose. 

Of course we want the manual to 
build stronger ties of friendship for 
us among correspondent banks. Al- 
ready there are heartening signs that 
this result is being attained. Inci- 
dentally, our farm man generally tries 
to take along a different loaning offi- 
cer each day he is at work in a terri- 
tory, for the sake of familiarizing as 
many of our officers as possible with 
the manual and its use. 

The first copies of the manual were 
delivered last October during the State 
Fair. Since then, they have been go- 
ing steadily. Reaction of the recipients 
has been excellent, and we find that 


‘their attitudes tend to become even 


more cordial as they gain experience 
with its use. A recent letter tells that 
the banker has used his manual every 
day for the past week. This is fairly 
typical. 

The copies given to technical men 
in agriculture—the county agents, the 
specialists, and so on—appear to be 
working overtime. It has come to our 
attention that the specialists who come 
into a county at the invitation of the 
county agent to hold sessions with 
local farmers on specific types of farm- 
ing have been using our manual in 
these schools. They quote it as their 
authority on investments, expectable 
income, and the probable attitude of 
bankers toward loans requested for 
these purposes. That of itself is suffi- 
cient reward for giving out copies. 

Obviously the manual was a costly 
project. Actually, without figuring in 
the time and effort required in its 
preparation and its delivery, each 
manual costs us, for paper, printing 
and binder, just about $5. We had 
1,000 copies made, and eventually will 
bind some 400 more. 

We already receive an average of 
four or five requests a day for copies 
of the manual. Because of the expense 
of the books and since the subject 
matter applies specifically to crops, 
farm costs, and agricultural data of 
this particular area, we have not been 
able to give a permanent copy to every 
writer. Instead, we are following the 
policy of lending library copies to re- 
sponsible inquirers with whom we do 
not have direct connections. 

Yes, we have made a substantial in- 
vestment in agricultural development. 
We do not believe it will prove a costly 
investment, but rather, we expect that, 
as farming in our area becomes more 
progressive and more productive, our 
bank and our correspondent friends 
will share profitably in its growth and 
will benefit from its prosperity. As 
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INVOLVED: A STRANGE STIPULATION 


The three men suddenly telescoped upright as a weird off-key scream bit the air 





Mh. CLUTCHBILL Angles for 
a Hive-Figure Deposit 


R. FLODDEN, although in bud- 

ding middle-life, walked with 

the languid hesitancy of wil- 
lowy, old-aged legs into the Ferndale 
National Bank. Venturing his reddish, 
freckled, horse-like face up to the pay- 
ing wicket he inquired reluctantly for 
the manager. 

Upon being alerted in the front 
office, Director Clutchbill lowered his 
newspaper, peeled his spectacles off 
sideways, and gave a tug on his grey 
goatee as though it were a bell-rope 
producing higher up the chime: “Let 
him in!” 

The stranger, being admitted by 
Cashier John Atwood, strolled with 
slow and cautious gait to the chair 
Mr. Clutchbill indicated, and sat hud- 
dled with loose bones, one long leg 
swinging limply over its mate. 
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By 
FRED COPELAND 
ILLUSTRATED BY CHAS. HERZOG III 


“I am from New York .. . name’s 
Flodden,” he sighed out of a melan- 
choly coma. 

“A place of vast opportunities,” 
bowed Mr. Clutchbill conventionally. 

The caller looked down his nose a 
moment as though it were a novel idea 
to him, and then: 

“Our senior member of Starling, 
Flodden & Nephew wishes me to locate 
a situation for a wildwood tourist 
tavern from which can be heard the 
scream of the panther and other 
unique animal cries. I can’t say I am 
enthusiastic about it,” brushed Mr. 
Flodden as though wiping off a slate. 


“However, we plan a tavern with elks’ 
antlers outside and stuffed trout, well 
blown up, inside. Something unusual 
in the tourist line . . . something a 
little dangerous and breath-taking in 
its lure. We have come into the 
knowledge that there is a panther— 
the so-called Ferndale panther—in 
this region, an animal having a gen- 
uine pioneer scream. Do you know of 
such? We plan to open an account here 
of $30,000 to begin construction if 
such a scream can be heard distinctly 
through the tavern windows.” 

Mr. Clutchbill put on his spectacles 
and rapidly snatched them off again. 
“Mr. Flodden, no panther can scream 
fancier than our Ferndale panther. I 
ought to add that it is a very objec- 
tionable and blistering experience to 

See MR. CLUTCHBILL’S BIG ACCOUNT—Page 94 
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The First National Bank 
of Chicago 


Statement of Condition June 30, 1955 


Cash and Due from Banks 


ASSETS 


United States Government Obligations : 


Other Bonds and Securities 


Loans and Discounts 


Real Estate (Bank Buildings ond Adjacent Property) ‘ 
Federal Reserve Bank Stock 

Customers’ Liability Account of Acceptances 
Interest Earned, not Collected 


Other Assets . ; 


Capital Stock . ° 
Surplus. ° ° 
Undivided Profits . 


Discount Collected, but not Earned 
Dividends Declared, but Unpaid 
Reserve for Taxes, etc. ; 
Liability Account of Acceptances 


Time Deposits . 
Demand Deposits 


Deposits of Public Funds 


LIABILITIES 


$ 535,289,149.91 


. ° - $ 561,605,715.29 
. . . 845, 753, 646.09 

. 145, 450, 232. 50 
- 1,238,845,204.12 





1,600, 973.74 

° 6, 150,000.00 

. 1,589, 865.42 

° ° 7,377,478.31 

° . 1,503, 290.90 
$2,809, 876, 406.37 

. ° - $ 100,000,000.00 
. ° ° 105, 000, 000.00 
° ° ° 7,342, 113.27 
. ° ° 2,647, 058.31 
. ° ° 2,000, 000.00 
. 25, 985,678.88 

1,840, 059.86 


1,770, 082, 486.58 


259, 689,403.17  2,565,061,039.66 





Liabilities other than those above stated 


456.39 
$2, 809, 876, 406.37 





United States Government obligations carried at $321,015,756.02 are pledged 
to secure United States Government and other public deposits, trust 
deposits, and for other purposes as required or permitted by law. 


Building with Chicago 


since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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WASHINGTON VIEWPOINT 








Congress Is Sensitive 
to Bigness in Banking 


As much as the banking industry 
seeks to steer clear of politics, the 
Washington scene finds political fig- 
ures, particularly in Congress, con- 
triving to make issues out of banking 
matters. While all rejoice at the ex- 
pansive progress of the nation’s peace- 
time economy, there is a residual ten- 
dency to make political capital of the 
enlargement of financial institutions, 
recalling the days when top-hatted 
bankers were depicted as the villains 
of the Great Depression. 

The word “monopoly” has strong 
political appeal. It is used against any 
expansive actions by banks, bank 
holding companies, savings and mort- 
gage institutions, and even credit 
unions. During the first session of 
the 84th Congress, recently adjourned, 
dozens of bills were entered designed 
to restrict the expansion of financial 
institutions. The motive behind these 
bills has been the drive to forestall 
monopoly in the lending business. 

Extensive hearings have been con- 
ducted by the Banking and Judiciary 
Committees of both Houses of Con- 
gress, to determine what legislative 
action, if any, is needed to-repel the 
tendency of financial institutions to 
become bigger. Simply stated, the 
question before Congress is whether 
the public interest is served or im- 
paired by the current wave of bank 
absorptions by means of merger and 
holding company acquisitions. 

The months of June and July enter- 
tained volumes of testimony on both 
sides of this vexing question. The 
Independent Bankers Associations 
stand strongly for tight Federal con- 
trol of expansion in any form. Repre- 
senting an active bloc of three to four 
thousand unit banks across the coun- 
try, the spokesmen for the Independ- 
ents have pressed assiduously for 
ground rules on both questions— 
mergers and holding company acqui- 
sitions. 

As the first session of the 84th 
Congress adjourns, the vigorous Inde- 
pendents can count their chips with 
a great deal of satisfaction. True, they 
have achieved no final victory, but 
they have scored two major touch- 
downs. One is the House passage of 
the bank holding company bill, fol- 
lowed by Senate Banking Committee 
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FRANK N. BELGRANO 


Opposes holding company bill 


hearings which clarified remaining 
issues, so that a decision can confi- 
dently be awaited next year. The other 
is the action of the House Judiciary 
Committee toward clearing up the 
rules on bank mergers. 

The American Bankers Association 
has submitted to the Congressional 
committees oral and written testimony 
generally favoring the principle of 
establishing ground rules in the areas 
of bank holding company expansion 
and bank mergers where ground rules 
are now lacking. The A.B.A. point of 
view is like that of the “friend of the 
Court” who takes neither side of the 


dispute, but offers suggestions that 
may be helpful in reaching a solution. 
Spokesmen representing the holding 
company viewpoint have also been 
heard. In the view at left, Frank N. 
Belgrano, president of Transamerica 
Corporation, is presenting a strongly- 
worded statement to the Senate Bank- 
ing Committee to the effect that the 
proposed bank holding company regu- 
latory law is a “death sentence” for 
Transamerica. His chief objection to 
the bill was the requirement to “di- 
vest” non-banking enterprises, of 
which Transamerica has several. 
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Senate Bill Proposes 
Export Guaranty Corp. 


Chairman J. William Fulbright of 
the Senate Banking Committee has 
introduced a bill authorizing the estab- 
lishment of an Export Guaranty Cor- 
poration with capital of $10,000,000 
and borrowing authority of $50,000,- 
000, for the purpose of insuring ex- 
ports from the United States against 
“certain political risks of non- 
payment.” The bill specifies that the 
government-owned corporation is not 
to operate in competition with private 
firms operating in the same field. 
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American Security 


& TRUST COMPANY 


Daniel W. Bell, President 
Washington, D. C. 





“EYE-VIEW’’ 
of Washington... 


Top contacts we’ve 
acquired during 65 years 
can be of inestimable 
value to 

correspondent banks. 
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All of the money involved is to be 
put up by the United States Treasury 
under the terms of the bill. The 
amount of liability the Corporation is 
permitted to assume is limited to $1 
billion at any one time. 

The preamble to the bill declares 
that Congress “realizes that domestic 
agricultural pursuits, production of 
goods, and full employment of labor 
are directly encouraged by a thriving 
foreign outlet for domestic produce, 
manufactures and services. “In order 
to attain these desirable ends, carry 
out the foreign policy of this Nation, 
and improve its relations with other 


countries, it is the policy of the Con- 
gress to improve the economic climate 
for trade in exports from the United 
States.” 

The Export Guaranty Corp. would 
be operated by a board of directors 
consisting of the Secretary of Com- 
merce, the secretary of the Treasury, 
and the president of the Export- 
Import Bank, plus two additional di- 
rectors, of opposite political parties, 
one of whom is to be board chairman 
and the other vice-chairman at the 
pleasure of the President. Both are to 
receive $17,500 a year salary. 

The bill, introduced June 15, is 
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pending before the Senate Banking 
Committee. 

Under the terms of the bill, an ex- 
porter is required to retain at least 
15 percent of the risk. The words 
“political risk” against which protec- 
tion is provided are defined as meaning 
“any governmental action interfering 
with the payment for an export trans- 
action within a stipulated period of 
time after due date in accordance with. 
the lawful terms agreed on by the 
parties thereto.” 

Examples of the hazards concerned 
are restrictions on convertibility of 
currencies into dollars, adoption of 
restrictive tariffs and embargoes, con- 
fiscation, war, rebellion, or “any other 
cause of nonpayment loss due to gov- 
ernmental action, excluding the in- 
solvency of the buyer or his protracted 
default.” 
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Treasury Financing 
Quiet Until October 


In announcing the roll-over of the 
$8.5 billion of 1144 percent certificates 
maturing August 15, by an exchange 
offering of 2 percent certificates due 
August 15, 1956, the Treasury indi- 
cated that there is unlikely to be any 
more financing until October, when a 
cash-raising issue is expected to be 
offered. 

The fact that the Treasury is will- 
ing to pay 2 percent for 1214-month 
money indicates the pattern of mone- 
tary things to come for the remainder 
of the year. As the latter part of the 
year normally finds the money supply 
tightening up, the prospect is for 
money rates to edge upward and for 


| bond prices to decline. 


At mid-July, the Treasury was serv- 
icing a public debt of slightly less than 
$274 billion. Congress has authorized 
a ceiling of $281 billion, and according 
to present projections, the Treasury 
will just manage to squeak by the turn 
of the year with remaining borrowing 
authority enough to meet less than 
two-weeks’ payroll. 
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Hoover Commission Cuts 
Bankers’ Paperwork Load 


The Hoover Commission claims 
credit for cutting down paperwork 
requirements for the banking industry 
to the extent of saving a neatly com- 
puted $1,509,240 annually. And the 
Commission has urged Congress to 
set up a 3-year program of continuous 
effort to eliminate needless and dupli- 
cative reports. 

$1,500,000 of this saving is to be 
reaped in the elimination of the Fed- 
eral Housing Administration’s Title I 
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Condensed Statement of Condition 
June 30, 1955 





RESOURCES 


Cash and Due from Banks $ 785,157,759.03 





U. S. Government Securities " 823,837,654.79 
U. S. Government Insured F. H. A. 

I, oa oe 6 we ome 71,971,687.78 
State, Municipal and Public Securities 173,430,982.83 
Stock of Federal Reserve Bank 4,511,700.00 
Other Securities Pe ee os Pee 37,115,148.89 
Loans, Bills Purchased and Bankers’ 

Acceptances . . . 2 + 8's 919,756,686.34 
pee 6 oe ow cet od A 27,592,925.09 
co ee re er ee 17,944,115.22 
Customers’ Liability for Acceptances 20,148,421.44 
Accrued Interest and Other Resources 9,378,718.87 

$2,890,845,800.28 


LIABILITIES 
Capital (2,519,500 
shares—$20. par) $ 50,390,000.00 
Surplus . . . .  100,000,000.00 
Undivided Profits . 43,361,846.10 $ 193,751,846.10 


Reserves for Taxes, 





Unearned Discount, Interest, etc. . * 21,007,287.93 
Dividend Payable July 15, 1955 . 2,015,600.00 
Outstanding Acceptances R 20,435,670.81 
Liability as Endorser on Acceptances 

and Foreign Bills. . . .. . 21,456,052.61 
Other Liabilities . . . 1... . 1,629,699.65 


Deposits . . «© « © © «© «© « + 2,630,549,643.18 
$2,890,845,800.28 





United States Government and Other Securities carried at $133,349,311.15 are pledged to 
secure public funds and trust deposits and for other purposes as required or permitted by law. 


Head Office: 55 Broad Street, New York City 


MORE THAN 100 OFFICES IN GREATER NEW YORK 


Member Federal Deposit Insurance Corporation 
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“construction 


underway —’’ 


will it cost 
you customers? 


Headquarters: ST. LOUIS, 91 & Spney STREETS 
Offices in: ATLANTA, Western Union Biba. 
CHICAGO, 333 Nortn Micnican 

MIAMI, 5204 West FLacLer 

NEW YORK, 103 Park AvENvE 

SAN FRANCISCO, 275 Post Street 

Operating Outside the Continental U. S. as: 

Bank BuiLp1nc CorPorRATION INTERNATIONAL 
Operating in Mexico as: Epiricios Pana Bancos 










in a series of discussions important to every 


No. 8 





how our specialized new quarters 
planning uses the period during | 
construction to stimulate new busi- | 
ness for your bank | 





Here’s what can happen to your bank’s business during 
the new quarters construction period: 


The “excitement of progress” can draw customers closer 
in their loyalty, and even stimulate new business — 
while the building work is going on. Or “construction 
underway” can mean confusion and inconvenience, 
with the bank merely marking time and hoping not too 
many customers will be lost before the grand opening. 


Exactly what does happen depends to a large degree 
upon the specialized experience, planning and facil- 
ities of your project designer. As the world’s largest 
organization of specialists in bank design, building and 
equipping, we have completed nearly 3,000 new 
quarters projects throughout America and in foreign | 
countries. Because we know the banking business so 
thoroughly, we are able to plan efficient operations for 
you during the construction period as well as after the 
completion of your project. 


| 
' 


Our construction strategy centers first on business as 
usual for your bank. We plan in advance for efficient 
shift-over of departmental facilities at the proper times,,. 
so convenient service is constantly maintained. Traffic 
control is carefully planned by our traffic experts, based 
on your bank’s operations, 


If you use our equipping and furnishing services, the 
engineered back counters, cabinet work, marble, etc., 
are fashioned and finished by craftsmen in our own 
plants. Thus, installations within the bank can be swiftly 
made without hindering work-flow and service. 





In a recent survey among bankers whose projects we 
have completed, 63.1% reported customer gains while 
construction was underway! Send for a list of our com- 
pleted projects in your area, and check our reputation 
and financial responsibility now. Call us in for consul- 
tation early in your planning — no obligation, 























rank Building ‘ey: 


AMERICA 











also creators of America’s outstanding office buildings 






banker considering new quarters... 


$5,000,000.00 BUSINESS INCREASE DURING CONSTRUCTION 


Manchester Bank, St. Louis, undergoing major modernization and 
construction of new facilities, reports more than $5,000,000.00 
average gain in deposits—during the construction period! This 
is a design project of Bank Building Corporation. 


F : en 
a= ~ ide + MANCHESTER 
‘ BANK 

















Write for full information about our services. Or better 
still, visit us in St. Louis and see this organization of 
bank building specialists in action, expediting each 
project from start to completion. 


Send for your complimen- 
tary copy of this new sur- 
vey report, ‘What happens 
to business after a bank 
modernizes.”’ 



































Mr. J. B. Gander, President 
BANK BuILDING AND EQuiPpMENT CoRPORATION OF AMERICA 
9th and Sidney Streets, St. Louis, Mo. 


Send my free copy of: ““WHAT HAPPENS TO BUSINESS AFTER 
A BANK MODERNIZES.” 


On or about_____ SSS ere contemplate: 


O CO L 0 
NEW MODERNIZED NEW MODERNIZED 
BUILDING QUARTERS FIXTURES FIXTURES 


NAME 


TitTLe 
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Loan Report, Form FH-4, the Com- 
mission has reported. Moreover, the 
FHA has engaged a management con- 
sulting firm to comb through its maze 
of paperwork seeking other economies 
in reports and lenders’ other paper- 
work. 

But cutting paperwork isn’t so easy 
as it sounds. Sometimes the reports 
are required by law, as in the case of 
the dividend reports required to be 
sent to the Comptroller of the Cur- 
rency by national banks. 

“When a bank has declared a divi- 
dend,” the Commission’s Task Force 
on Paperwork Management says, “a 
report to the Comptroller of the Cur- 





rency is required within ten days. The 
report shows the amount of the divi- 
dend and the excess of earnings (Form 
2133). This same information is sup- 
plied again in the semiannual report 
which is filed with the same office. 
The Comptroller of the Currency has 
advised the task force that, although 
this dividend report is required by 
law, it is, in reality, not necessary. 
Legislation will be proposed for its 
elimination.” 

Another example of progress applies 
to the Federal Deposit Insurance Cor- 
poration. The law provides a five-year 
limit for the recovery of any assess- 
ments which are due to the FDIC, and 





















Statement of condition 


AT CLOSE OF BUSINESS JUNE.30, 1955 


RESOURCES 
DIRECTORS Cash and Due from Banks. . . . . $106,809,921.96 
United States Government Securities . 178,502,306.78 
HERBERT D. IvEY Obligations of Other Federal Agencies . 6,418,125.00 






Chairman of the Board 










Roy A. BRITT 
President 


CARL E. BAKER 
MILO W. BEKINS 
W. J. BOYLE 
WALTER H. BUTLER 









State, County and Municipal Bonds . 
Loans and Discounts. . ° ° 
Federal Reserve Bank Stock P 660,000.00 
Stock in Commercial Fireproof Building 
Co. — Head Office Building . ‘ 
Bank Premises, Furniture and Fixtures 
and Safe Deposit Vaults 
Other Real Estate Owned . . 
Customers’ Liability under Letters x 


16,470,981.57 
131,433,009.48 


348,500.00 
4,274,149.16 
1.00 





Credit and Acceptances. . ° 1,334,288.36 
RALPH J. CHANDLER Earned Interest Receivable. . . « + 1,636,102.43 
EUGENE P. CLARK Other Resources . . «+ « «© « © « 878,389.72 
DWIGHT L. CLARKE TOTAL - « « $448,265,775.46 





T. B. COSGROVE 














A. M. DUNN 

ERNEST E. DUQUE LIABILITIES 

a GO vee Capital Stock . $_7,000,000.00 

EARLE M. JORGENSEN Surplus . 15,000,000.00 

KENNETH T. NorRIS Undivided Profits . 5,510,090.37  $ 27,510,090.87 








RON STEVER 








GEORGE A. PARKER Reserves for Interest, Taxes and Expenses 1,682,144.64 
SAMUEL K. RINDGE Discount Collected — Unearned 1,823,599.40 
WILLIAM S. ROSECRANS ana of Credit and a esera — 1,334,288.36 

er Liabilities . . . &* 694,063.79 
W. A. SEMPEON Deposits Peete: ee dae 415,221,588.90 


KENNETH B, WILSON 











TOTAL 


- $448,265,775.46 





Head Office: Fifth & Spring Streets, Los Angeles 

Hill Street Office: 736 So. Hill Street 

Subway Terminal Office: 439 So. Hill Street 

39 conveniently located branch offices in the greater Los Angeles area 









TRUST 





‘CITIZENS NATIONAL 


AND SAVINGS 


BANK 


OF LOS ANGELES 





Member Federal Reserve System 
Member Federal Deposit Insurance Corporation 
















to support its position the FDIC has 
ruled that bank records and support- 
ing documents must be preserved for 
those periods for which audits have 
not been made. The Task Force re- 
ported complaints that as a result 
banks have been keeping records in 
costly storage space for as much as 
six to eight years. 

“The FDIC reports to us that it has 
now taken steps to conduct audits on 
at least a three-year cycle,” the Task 
Force has announced. “This reduces 
by 50 percent or more the volume of 
records which the banks must keep for 
this purpose.” 

There are 4,700 different forms of 
questionnaires and reports which the 
Government requires industry to sub- 
mit. In the time available to it, the 
Commission was able to make a partial 
study of only 328 of them before it 
disbanded. 


Government Easing Out 
of Competitive Fields 


When the Government bestows its 
favor on a State or Congressional dis- 
trict in the form of a new Federal in- 
stallation with a fat payroll, such as a 
big new veterans’ hospital, a charac- 
teristic and familiar moan arises on 
Capitol Hill, representing the cumula- 
tive disappointment of representatives 
of other areas who were angling for 
the plum. But when the Government 
sees fit to close down a facility which 
the State or district has already ob- 
tained, then the political shooting 
starts in earnest. 

Still there is progress to be seen. 
Budget Director Rowland R. Hughes 
has presented an imposing list of 
manufacturing and service installa- 
tions that have been or are about to be 
discontinued in favor of private con- 
tracting to fill the Government’s needs 
in these respects. As in the case of the 
controversial rope walk at the Boston 
Navy Yard, numerous political objec- 
tions have yet to be overcome. 

In the field of Government lending, 
Mr. Hughes reports notable progress 
in attracting private funds to “take 
out” the Treasury. This applies to the 
Federal National Mortgage Associa- 
tion, Commodity Credit Corporation, 
and the Farmers Home Administra- 
tion. And the liquidation of the Recon- 
struction Finance Corporation stands 
out as an accomplishment once regard- 
ed as well-nigh impossible. 

“In Federal lending and guaranty 
programs,” Mr. Hughes continued, “we 
are stimulating private financing 
while keeping the Government’s role 
at a minimum: (a) By making direct 
Federal loans only when private credit 
is not available on reasonable terms; 
and (b) by expanding the scope of the 


Burroughs Clearing House 








Somebody had to tell her... 


When it’s necessary to foreclose . . . when a family must lose Federal Offers You: 

their home . . . somebody has to tell the widow. A Custom Designed Plan based on careful study of 
Your bank need never face this heartbreaking task. your operations * Proven Customer Appeal « Simplified 
Federal’s Mortgage Redemption Plan protects both Streamlined Procedure + Complete Flexibility including 
the customer and the bank. When tragedy strikes, the Health and Accident coverage + Prompt Service « All 
mortgage is paid in full. The low, low cost is simply included Promotional Tools. 

in the customer’s monthly payment. 

Bankers like Federal’s Plan for its simplicity and 

freedom from burdensome detail. Protect your most vital asset 
—customer relations—with this plan. 

Write today for complete information. 


HIGHEST RATING 

See Best's and Dunne’s for rea- 
sons why Federal enjoys their 
unqualified recommendation. 


FEDERAL ALSO OFFERS CREDIT LIFE AND DISABILITY PLANS THAT WILL 
BUILD YOUR INSTALLMENT FINANCE DEPARTMENT SAFELY AND PROFITABLY 
PERSONAL PROTECTION 


i; ii + | SINCE 1906 
tA JOHN H. CARTON 
ATE AAT President 

i rr HAROLD L. BUCK 


LIFE and CASUALTY COMPANY Meal | cosSc.ogusce 


WOLVERINE-FEDERAL TOWER, BATTLE CREEK, MICHIGAN e REGIONAL SERVICE OFFICES FROM COAST TO COAST 
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The local Home Insurance agent sells 
property protection. The property so 


protected very often figures importantly 


in banking transactions between his 
insurance client and your bank. 


If the property is covered by The Home 


Insurance Company, rest assured it’s 
the very best insurance available. 
It is to the interest of both bank and 
borrower to specify Home. Your local 
agent will be glad to cooperate. 





advertisement 
appears 
TaMere) (ola a) 


U. S. News & World Report 
— Aug. 19 


Better Homes and Gardens 
— Sept. 
American Home—Sept 


Nation's Business— Aug. 


Town Journal—Aug 


Business Week —Aug. 13 


Newsweek—Aug. 8 
Time —Aug. 8 





Government’s insurance and guaranty 
programs. 

“New commitments by Government 
agencies to make direct loans or to 
purchase mortgages are expected to be 
reduced from $5.3 billion in fiscal 1953 
to approximately $4 billion in fiscal 
1956. On the other hand, new commit- 
ments for Government guaranties and 
insurance of private loans are expected 
to rise in fiscal 1956 to an estimated 
$16.4 billion, the highest level in his- 
tory and nearly 55 percent greater 
than in 1953,” he said. 


° od e 


Anti-Cumulative Voting 
Bill at Half-Way Mark 


The Senate has passed the bill put- 
ting it up to a national bank’s stock- 
holders to decide whether they wish to 
cumulate their shares in the election of 
directors. The key to further action on 
the bill is held by Chairman Brent 
Spence of the House Banking Commit- 
tee. Mr. Spence is not too kindly dis- 
posed toward the measure. 

The bill repeals the compulsory 
cumulative voting plan; if a national 
bank wishes to retain it, it must by 


| affirmative action insert it into its 


articles of association. Otherwise, the 
procedure reverts to straight majority 
rule—one vote per share per candi- 
date. The change is strongly supported 
by the Comptroller of the Currency 
and the American Bankers Associa- 
tion. 

Senate debate on the bill empha- 


| sized two points: (a) Admittedly, an 





“uncongenial person” can “shoot his 
way into the board room” and walk out 
with confidential information to be 
used for personal advantage; (b) still 
the right of a minority to representa- 
tion should not be ruthlessly denied in 
a democratic society. 

Senate Banking Committee Chair- 
man J. William Fulbright, as a bank 
stockholder in his own right, support- 
ed the bill on the basis that a man’s 
relation with his banker involves dis- 
closures that no competitor’s agent 
should be permitted to learn. In the 
hearings there were allusions to in- 
stances where the majority owners of 
a bank sold out rather than break faith 
with their clients by enduring the 
presence of a director regarded as 
untrustworthy. 
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Savings-Loan Branching 


| Bill Clears Senate 


The bill to regulate the branching of 


| Federal Savings and Loan associations 


has cleared the Senate, but it faces a 
most uncertain future in the House. 
And the form in which it passed the 


Burroughs Clearing House 





nm . TH 


ian tet Lh CULlU DF 


matin ti LB tet teh Oe ee Oe. ay Be 





Senate is not wholly pleasing to the 
American Bankers Association, which 
sponsored the bill. 

The cause of dismay to the bill’s 
supporters is the Senate’s adoption 
of the so-called Bush Amendment 
(offered this time by Sen. Paul H. 
Douglas, [Illinois Democrat). This 
amendment instructs the Home Loan 
Bank Board to include any multiple- 
banking practices of commercial banks 
to determine if the State is in the 
branching or non-branching category. 

Primarily, the Bush Amendment 
affects those few States which are 
opposed to branching of financial in- 
stitutions, but nonetheless have bank 
holding company or chain systems 
operating within their borders. The 
Board has long held that for its pur- 
poses, the chain or holding company 
operation makes a _ branch-tolerating 
State out of such a State even though 
its laws forbid branch banking. 

About all the Senate bill accom- 
plishes is to forbid branching across 
State lines—a practice Board Chair- 


man Walter W. McAllister says the | 


Board would not condone anyway. 

The prospects for House action next 
year appear to hinge on the attitude of 
Banking Committee Chairman Brent 
Spence of Kentucky. Mr. Spence is 
unlikely to become a sponsor of legis- 
lation to which the industry’s leaders 
raise strong objection. 


e ° . a. 





CAPITAL NOTES 











In some States, the courts sustain 
“Totten Trusts,” whereby a man orally 
agrees with his banker to set up a re- 
vocable trust in favor of a third party, 
with himself as administrator. No 
formal trust agreement is required. 
Formerly, the Federal Deposit Insur- 
ance Corporation declined to accept 
this arrangement as a separately in- 
surable account, fearing widespread 
abuse. In late June the F.D.I.C. shifted 
its position, stating that it would ac- 
cept the judgments of the States on 
bona fide Totten trusts, but reserved 
the right to contest them. 


* 


Rep. Abraham J. Multer, Democrat 
of New York, seeks approval of a 
House resolution empowering him to 
conduct a broad Senate Banking Sub- 
committee investigation of such ques- 
tions as continuation of the Export- 
Import Bank, merging the F.D.I.C. 
and the Federal Savings and Loan In- 
surance Corporation, and Federal bank 
supervisory attitudes on bank mergers 
and consolidations. The resolution is 
on the short side of the odds. 
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AT CLOSE OF BUSINESS JUNE 30, 1955 


RESOURCES 


Cash and Due from Banks . . $170,230,789.06 
U. S. Government Securities . 179,129,459.21 


Obligations of 
Federal Agencies ...... 


State and Municipal Securities 77,566,632.79 
Other Bonds and Securities. . 1,597,105.00 $441,270,134.79 
Dae ca Ee 5 os as" % 10 2 348,626,151.72 


12,746, 148.73 


Federal Reserve Bank Stock ......-. . 1,080,000.00 
Bank Buildings, Vaults, 

Furniture and Fixtures, etc.. . . . . ole 8,292,080.90 
Interest Earned Not Received. . . . 2. eee 2,495,508.78 
Customers’ Liability under 

Letters of Credit and Acceptances. . . 2. ee 3,598,529.30 


TOTAL . . 1 1 0 0 0 0 © © © © =6$805,362,405.49 
LIABILITIES 
a $ 16,000,000.00 
OPS ea ae ae 20,000,000.00 
Undivided Profits. ..... 17,865,697.36 $ 53,865,697.36 
Reserves for Interest, Taxes, etc. . ..... 3,861,389.48 
Discount Collected Not Earned. . . .... 4,241,758.29 
Letters of Credit and Acceptances. . .... 3,598,529.30 
SEP oie. 4 ue x b-0 be 6-6 8 ate + 739,795,031.06 
| ee a ee $805, 362,405.49 


61 orcs Sar: 
SEATTLE - FIRST 
NATIONAL BANK 





BOARD OF DIRECTORS 


LAWRENCE M. ARNOLD DON H. WAGEMAN 
Chairman Chairman, Executive Committee 


FRANK E. JEROME, President 


J. H. BALLINGER O. D. FISHER VOLNEY RICHMOND, Jr. 
WELLWOOD E. BEALL L. C. HENRY WILBUR W. SCRUBY 
HENRY BRODERICK CHARLES H. INGRAM ALFRED SHEMANSKI 

F. H. BROWNELL, Jr. ERIC A. JOHNSTON ELBRIDGE H. STUART 
CHARLES F. CLISE RICHARD E. LANG J. A. SWALWELL 

EARL D. DORAN RUSSELL MILLER GEORGE VAN WATERS 
JOEL E. FERRIS B. A, PERHAM KATHERYN WILSON 

W. G. REED 


Empire in the 
Making 


Water from the Grand 
Coulee is pouring into 
the Columbia Basin of 
Washington State, turn- 
ing barren country into 
rich, fertile acreage—more 
than a million acres, when 
fully developed, adding 
more than $200 million 
to the nation’s farm pro- 
duction, and supportin 

a population in excess o 
250,000. 
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InvinGc TRUST COMPANY 


NEW YORK 


STATEMENT OF CONDITION, JUNE 30, 1955 
































ASSETS DIRECTORS 
Cash and Due from Banks .. . $376,577,883 WILLIAM N. ENSTROM 
cee Chairman of the Board 
U. S. Government Securities .. 342,969,009 RICHARD H. WEST 
U. S. Government Insured President 
F.H.A. Mortgages ...... 21,554,936 
os HARRY E. WARD 
Other Securities ........ 53,122,442 Honorary Chairman 
Stock in Federal Reserve Bank . 3,150,000 HENRY P. BRISTOL 
Chairman, Bristol-Myers Company 
Loans e * + ° ° = e e oF a * e e 709,720,418 I. J. HARVEY, JR. 
First Mortgages on Real Estate . 1,952,436 President, The Flintkote Company 
. DAVID L. LUKE, JR. ; 
Banking Houses. ....... 17,073,892 President, West Virginia 
Customers’ Liability eh Senger Sey 
° MINOT K. MILLIKEN 
for Acceptances Outstanding . 29,242,567 ty aes cpr ye 
Other Assets 6.098.750 Deering, Milliken & Co., Inc. 
. . . . - . . . . 9 9 
DON G. MITCHELL 
$1,561,462,333 Chairman, ; 
Sylvania Electric Products Inc, 
ROY W. MOORE 
President, 
LIABILITIES Canada Dry Ginger Ale, Inc. 
Capital Stock (5,000,000 shares—$10par) $ 50,000,000 ae . es 
ew York, N. Y. 
LP eee eee 535,000,000 PETER S. PAINE 
ivi President, 
Undivided Profits ....... 20,831,714 New York & Pennsylvania Co. 
Total Capital Accounts ee 125,831,714 LeROY A. PETERSEN 
Deposits “ 1.386.031.314 President, Otis Elevator Company 
. . . 7 . . . o . . o > 9 , 
T d J. WHITNEY PETERSON 
axes an President, 

Other Expenses... .... 9,729,822 United States Tobacco Company 
Dividend Payable July 1, 1955 1,500,000 — 
Acceptances: Less Amount Reiss Manufacturing Corporation 

° ° HERBERT E. SMITH 

in Portfolio ...... i 32,563,529 Former Chairman of the Board 

Poe es ee nd Chief Executive Officer, 
Other Liabilities. ....... 5,805,954 United States Rubber Company 
$1,561,462,333 E. E. STEWART 
President, National Dairy Products 
Corporation 
U. S. Government Securities are stated at amortized cost; Other Securi- WILLIAM J. WARDALL 
ties at not more than the lower of amortized cost or market value; and New York, N. Y. 
Loans, Mortgages, and Banking Houses, after deduction of reserves. FRANCIS L. WHITMARSH 
U. S. Government Securities pledged to secure deposits of public monies President, 
and for other purposes required by law amounted to $73,225,902. Francis H. Leggett & Company 











MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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THE PERSONALITY SPOTLIGHT 








Stockholders will vote next month 
on the proposed merger of The Penn- 
sylvania Company for Banking and 
Trusts and The First National Bank 
of Philadelphia, to form the largest 
bank on the eastern seaboard south 
of New York City and Philadelphia’s 
first in the billion dollar category. 

The new bank, to be state chartered, 
will be known as The First Pennsyl- 
vania Banking and Trust Company. 

J. A. Livingston, financial editor of 
“The Evening Bulletin” in Philadel- 
phia, points out that the merger is one 
which seems to fit together particularly 
well. Pennsylvania Company’s loans 
have nearly doubled in six years, and 
it needs more trained personnel in 
commercial banking. First National’s 
manpower helps to supply that need on 
a quick and efficient basis. 

Meanwhile, the First National had 
made a study and decided it had to 
have branches if it was to keep pace. 
Once the third bank in Philadelphia, 
it had slipped to seventh, not because 
its deposits had dropped but in view of 
the more rapid growth of branch sys- 
tems. Merger with Pennsylvania Com- 
pany seems to be a logical answer. 

The financial aspects mesh, too. Last 
year Pennsylvania Company earned 
$3.24 a share, the First National $3.16. 
The value of the underlying assets also 
fitted: Pennsylvania Company $42.34, 
First National $41.60. The natural ar- 
rangement was obviously a share-for- 
share swap of stock. Thus Pennsylvania 
Company does not have to pay a big 
premium, either in earnings or book 
value—which makes the transaction an 
unusual one, these days. 

Chairman of the board will be Wil- 
liam L. Day and president will be 
William F. Kelly, both of The Penn- 
sylvania Company. William B. Walker, 
president of the First National, will 
be executive vice-president. Wm. Ful- 
ton Kurtz will serve as a director and 
chairman of the executive committee. 

Meanwhile, The Pennsylvania Com- 
pany has announced the promotion of 
Harold W. Scott to senior vice-presi- 
dent. Long identified with the bank’s 
lending activities, Mr. Scott has been 
a vice-president since 1934, 


4 


Important changes in the manage- 
ment structure of the First National 
Bank of Arizona, Phoenix, become 
effective September 1. 

On that date, President Hugh C. 
Gruwell steps up to the newly-created 
post of chairman of the board, and 
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JOHN H. BRAHM 


MONT E. McMILLEN 





HUGH C. GRUWELL 


Will constitute management trio at First National of Arizona 


will be succeeded as president by Mont 
E. McMillen, a widely-known Southern 
California banker. John H. Brahm, 
executive vice-president, will become 
coordinator of administration and oper- 
ations, chairman of the finance com- 
mittee, and vice-chairman of both the 
executive and management committees. 

Mr. McMillen currently is executive 
vice-president of the First Western 
Bank and Trust Company, San Fran- 
cisco, in charge of its Pasadena oper- 
ations. For many years he was associ- 
ated with Bank of America, but in 
1947 became executive vice-president 
of the First Trust and Savings Bank 
of Pasadena, an institution that re- 
cently became part of the statewide 
First Western organization. In addi- 
tion to being named president and a 
director of the First National, he will 
serve as chairman of its executive and 
management committees. 

In banking for 43 of his 63 years, 
Mr. Gruwell joined the First National 
in 1945 as executive vice-president, 
coming from Bank of America where 
he was a vice-president. He became 
president two years later on the death 
of Henry J. Coerver. 
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Plans for the first bank merger in 
New Orleans in more than 25 years, 
if approved, will bring together The 
National Bank of Commerce and the 
Louisiana Bank & Trust Company, 
to form a $240 million institution oper- 
ating under the National Bank of 
Commerce name and charter. 

Dale Graham, president of the Na- 
tional Bank of Commerce, will con- 
tinue in the same capacity, and John 
A. Oulliber will continue as executive 


vice-president. Percy H. Sitges, presi- 
dent of Louisiana Bank, will become 
chairman of the executive committee. 
Eugene M. McCarroll, executive vice- 
president of Louisiana Bank, will hold 
a similar title in the consolidated insti- 
tution. All other officers of both banks 
will retain their present rankings. 


. 


New president of the Plantations 
Bank of Rhode Island, Providence, is 
William H. Swift, III, who has been 
a vice-president of the Industrial Na- 
tional Bank in Providence. He suc- 
ceeds Henry B. Cross, who has been 
advanced to vice-chairman of the 
board. Senator Theodore F. Green con- 
tinues as board chairman. Howard E. 
Gladding will retire as executive vice- 
president on January 1, 1956. 

Mr. Swift was with Chemical Bank 
and Trust Company of New York for 
12 years before joining the Providence 
National. Bank as a vice-president in 
1942. When that institution merged 
with the Union Trust Company to 
form the Providence Union National 
Bank, Mr. Swift became senior vice- 
president. In the further merger with 
Industrial Trust Company, he was 
made vice-president of the Industrial 
National Bank. He is a former presi- 
dent of the Rhode Island Bankers 
Association. 


> 


A new bank, The Hongkong and 
Shanghai Banking Corporation (Cali- 
fornia), has requested supervisory 
approval to open in San Francisco’s 
financial district. 

The proposed institution will be a 
California subsidiary of the well-known 
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Hongkong and Shanghai Banking Cor- 
poration, incorporated in Hongkong in 
1865. The parent bank has maintained 
a San Francisco agency since 1875. 

Quarters for the new bank have been 
acquired on the ground floor of the 
new Equitable Life Building, now un- 
der construction at Sutter and Mont- 
gomery Streets. The opening is ex- 
pected to be about the end of this year. 

Officers of the California subsidiary 
include Samuel J. H. Fox, president; 
Richard M. Roche, vice-president; and 
Melvin J. Callaghan, cashier. 


5 


Plans have been announced for 
merger of the $354 million Manufac- 
turers and Traders Trust Company and 
the $40 million First National Bank of 
Buffalo, New York. 

Herbert J. Vogelsang, president of 
the First National, will become a vice- 
president and director of Manufactur- 
ers and Traders Trust, in charge of 
the new Mid-town office. James J. 
Oddy, executive vice-president of the 
First National, will also become a vice- 
president of the combined institution. 


5 


E. G. Wilson, one of Australia’s best 
known bankers, has retired from the 
general managership of the English, 


Scottish and Australian Bank Ltd., due 
to ill health. His successor is H. G. 
Ensten, formerly a deputy general 
manager. : 

Mr. Wilson, who at 57 had been with 
the bank for 41 years, was responsible 
for introducing many innovations in 
Australian banking during his 8% 
years as general manager. 

He introduced 
the first staff 
counselling plan 
to be established 
in an Australian 
bank; a feature 
of the system is 
that it gives all 
officers of the 
bank the right of 
direct appeal to 
the general man- 
ager on any 
grievance. 

Mr. Wilson’s name is associated, too, 
with the use of contemporary archi- 
tecture in the design of bank quarters, 
the establishment of Australia’s first 
drive-in bank, the creation of the first 
hire purchase (installment loan) sec- 
tion to be set up in an Australian com- 
mercial bank, and the planning of the 
first use of television by an Australian 
bank. 

For eight years he was president of 
the Bankers’ Institute of Australia. 


H. G. ENSTEN 





Mr. Ensten began his career in 1920 
with the London Bank of Australia 
Ltd., which merged with the E.S. & A. 
the following year. He became chief 
inspector for Australia in 1946, deputy 
general manager in 1949. He has made 
two trips overseas on behalf of the 
bank, and last year visited the United 
States. 


. 4 


In a once-barren area converted by 
the magic of irrigation to productive 
fertility, a new bank has been opened 
at Moses Lake, Washington. It is the 
Central Washington Bank, and is 
headed by the following officers: F. W. 
Mattson, president; Eric D. Peterson, 
vice-president; Randall Marney, cash- 
ier ; and Charles C. Ruthford, assistant 
cashier. 

The town of Moses Lake, in the 
Columbia Basin, had a population of 
around 200 in 1941. Today the com- 
munity and surrounding area has a 
population of 16,000, and growth is so 
rapid that the estimated figure for 1960 
is 40,000. The bank’s officers are con- 
fident that the irrigated basin district 
will become one of the great farming 
areas of the world. 


. 


Banking methods in America came 
in for discussion when Takao Akiyama 
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Question is, can Evan Drake catch the “ —— 
next train from Newark to Atlanta? ), 

As one of our Correspondent Banking f ARKE ST. 
Department officers, Mr. Drake is ever M 

on the go. He practices what we preach & 
—that the basis of good correspondent 
bank service is personal contact. If you 
like to discuss your problems face to 


face, this is the correspondent banking 
connection for you. 











THE FIRST NATIONAL BANK 
OF PHILADELPHIA 


PHILADELPHIA 1, PA. 
WitiiaM B. Watker, President 


Member Federal Deposit Insurance Corporation 
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Bank visitor from Japan 


(seated left), editor-in-chief and a 
director of the Sogen-sha Publishing 
Company, Toyko, Japan, recently vis- 
ited the Northwestern National Bank 
of Minneapolis. 

Mr. Akiyama is participating in 
an educational exchange program, 
through which the State Department 
arranges tours of the United States for 
leaders of foreign industries. 

He is shown here with Raymond 
Clausen (seated right), vice-president 
of Northwestern National; John D. 
Wiggins, Jr., (standing right) of the 
trust department; and J. Y. Sano, a 
State Department interpreter. 


a 


Merger plans have been announced 


by Provident Trust Company of Phila- | 


delphia and the First National Bank of 
Delaware County, to form an institu- 
tion with total resources of $241 
million. 

The First National maintains offices 
in Media, Swarthmore and Springfield. 
Richard G. Burn, former president, 
will become a vice-president of Provi- 
dent Trust in charge of these offices. 


5 


This month the distaff side of bank- 
ing seems to be very much in the news. 

A Texas woman banker has been 
chosen to serve on the 23-member 
Ford Foundation’s National Man- 
power Council. She is Mrs. Jackie 
Greer, assistant vice-president in 
charge of personnel, First National 
Bank in Houston. 
Last month she at- 
tended a_ meeting 
of the Council to 
study. the use of 
womanpower in 
business and indus- 
try. 

At The First Na- 





tional Bank of 
Sunbury (Pennsyl- 
J. GREER vania), Miss Ann 


E. Nelson has been 
advanced to assistant vice-president 
and is now in charge of the bank’s 
bond portfolio. She is the oldest em- 
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‘*1,486,543...1,486,544...What was that, sir? 


...Oh, shucks! ...one...two...three...”’ 


Impossible situation?...Sure! 
Especially with a Tickometer 
that automatically counts not 
only currency, but coupons and 
checks, tickets, tabs, transfers, 
practically any paper form. 
And counts them accurately at 
speeds ranging from 500 to 

1,000 a minute—far faster 


9”: any manual method. 
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PITNEY-BOWES 


Tickometer 


Counting & Imprinting Machine 


ar 


Made by the originators of the postage meter 
... Offices in 94 cities in U. S.and Canada. 


The Tickometer also 
om imprints — with an 
Ne optional device that 
» ~ permits dating, coding, 
“ «» endorsing or cancel- 

ing while counting, 

feeds and stacks 


automatically, records both 
full and partial runs. Already 
in use in hundreds of banks 
and firms where accurate, 
fast counts are essential... 
the Tickometer saves a lot of 
time and trouble anywhere 
currency or other paper items 
are counted. 

Rented, as well as sold, the 
Tickometer is serviced by 
Pitney-Bowes from 259 places, 
coast-to-coast. Ask your near- 
est Pitney-Bowes office for a 
demonstration, or send coupon 
for free illustrated booklet and 
folder of case studies. 





" achorbe aptnatbenhetetdietteuncsd 


| Prrney-BowEs, INC. 


1 3136 Walnut St., 
| Stamford, Conn. 


1 0 Send Tickometer Booklet (] Send case studies 
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ployee in point of service, having been 
with the institution since 1920. 

For straight pictorial interest it 
would be difficult to improve upon the 
news release coming from American 
Trust Company in Charlotte, North 
Carolina. It features one of the saga- 
cious preliminary 
selections leading 
to the annual Miss 
America pageant in 
Atlantic City, the 
bank’s Ruth Reyn- 
olds, who has been 
chosen “Miss Char- 
lotte.” In comment- 
ing on the choice 
of the blue-eyed 
brunette, the bank’s 
public relations de- 
partment says succinctly: “It figures.” 

Miss Alberta Crouse, assistant cash- 
ier of The Berwick (Pennsylvania) 
Bank, apparently has a penchant for 
breaking precedent. First, she became 
the first woman in local history to be 
elected treasurer of Berwick Borough. 
Then, she broke precedent again by 
being elected treasurer of the Berwick 
school board. Later the same evening 
she became treasurer of the Berwick 
area joint school board. Thus she 
holds the purse strings in three areas 
of public trust. As treasurer for all 
three units for a two-year period, she 





R. REYNOLDS 





will handle several million dollars in 
public funds. 
Named “woman of the week” by a 


local paper is Lilian V. S. Stout Lake, 


one of the first women in the country 
to become a bank officer. It was in 1930 
that she became assistant treasurer of 
the Princeton (New Jersey) Bank and 
Trust Company, and Mrs. Lake in her 
35 years of service with that institu- 
tion has gained recognition as an 
authority in the field of customer rela- 
tions. 

Mrs. Ruth Olson, manager of the 
personnel department at The Omaha 
National Bank, has been elected an 
assistant cashier. The third woman 
officer of this Nebraska institution, she 
administers all personnel functions for 
the 450 employees. 

Miss Maud Gallagher, private secre- 
tary to the past six presidents of The 
Franklin Savings Bank, New York 
City, retired July 1 after 50 years of 
service. She was the bank’s first woman 
employee, and despite commuting daily 
from Montclair, New Jersey, during 
the entire span of 50 years she had 
virtually a perfect record of attendance 
and punctuality. 

The appointment of Mrs. Ruth E. 
Delker, as an assistant manager of 
Manufacturers Trust Company, New 
York City, now brings to 20 the bank’s 
total of women officers. Mrs. Delker 





is in charge of the transcribing depart- 
ment. 
a 


Mungo Conacher is the new chief 
general manager of Martins Bank 
Limited, which has about 30 branches 
in London with additional hundreds 
throughout England and Wales, but 
whose head office is in Liverpool. 

The position of chief general man- 
ager in a British bank roughly corre- 
sponds with that of executive vice- 
president in an American bank. The 
only higher bank posts in Britain are 
those of chairman, and directors, who 
are usually not bankers. 

Like so many 
other leading 
British bankers, 
Mr. Conacher 
was born in Scot- 
land. He has 
been with Mar- 
tins Bank since 
1917, and became 
deputy chief gen- 
eral manager in 


1950. 


M. CONACHER Mr. Conacher 
has a large ac- 

quaintanceship among American and 
Canadian banks. He was a guest a 
couple of years ago, together with 
Raymond Davidson, overseas manager 











BANCO NUNEZ 


(Founded in 1921 ) 


MAIN OFFICE: 260 MERCADERES STREET, HAVANA, CUBA 
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STATEMENT OF CONDITION AS OF JUNE 30, 1955 | 
ASSETS LIABILITIES 
Cash on hand, in Banco Nacional de Cuba NN a rs a a a ee a oa $75,155,722.03 
ee |” eee ee $22,426,709.04 EE eee Lee 12,500.00 
Treasury notes and Republic of Cuba Bonds_____- 7,876,500.00 Mortgage on Other Real Estate_____._____________ 6,500.00 
Municipal and Other Government Agencies Acceptances under Letters of Credit__.___________ 147,997.90 
ge RNIN catia TS RE apie Peer 5,015,300.00 gS eines Ane eee eee eee 163,012.94 
Banco Nacional de Cuba Stock._--------------_- 204,900.00 NI CA ioe Aiea Ee teed $1,000,000.00 
Other Bonds and Securities_..._._...._..-..-.--_- 736,551.00 OL eee 
ee a ee ee ree ae TEE UIE oe 172,898.94 
Bank Premises and Equipment_-__---..----------- 414,905.82 a, ey oes ee ro 575,000.00 
I RII os wel a cach ines ee eacn eemnedin bind 1,144,846.10 Oe NS CCN vriicceentningcaciude 5,597,898.94 
Customers’ Liability for Acceptances 
ee Re ee ee 149,721.06 
Items in Transit with Branches__.-......._----_- 2,808,214.46 
a eee ene een ee ee 3,087 ,054.26 
$81,083,631.81 $81,083,631.81 





MEMORANDA 
Assets pledged to secure liabilities as required 
by law and for other purposes_____- $23,500.00 


J. A. MORENTE 
General Accountant 


DR. CARLOS NUNEZ GALVEZ 
Vice-President and General Manager 


Member Havana Clearing House, Asociacion de Bancos de Cuba and Asociacion de Entidades Bancarias 


CARLOS NUNEZ PEREZ 
President 
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of Martins Bank, at the Bankers Asso- 
ciation for Foreign Trade convention 
at Boca Raton, Florida. And, he re- 
cently returned to Britain from a two- 
month visit to North America, where 
he met a large number of banking 
executives. 


* 


Formerly first vice-president, Eugene 
W. Austin has been named assistant 
president at the Citizens & Southern 
National Bank of South Carolina, and 
moves from Charleston to Columbia 
where he will assume a greater degree 
of responsibility for the administrative 
functions of the 
bank. 

The post of 
assistant presi- 
dent is an un- 
usual one in 
banking. It is 
also to be found 
at the Citizens 
and Southern 
National Bank 
in Georgia, 
where Jack F. 
Glenn holds that 
title. 

With Mr. Austin’s return to Colum- 
bia, Albert R. Simonds transfers to 
Charleston where he continues as 
executive vice-president. 

In other changes, John W. Huggins 
has been promoted to vice-president in 
charge of the new business and corre- 
spondent bank division, and Edward 
M. Callahan, Jr., succeeds him as man- 
ager of the installment loan depart- 
ment in~ Columbia. Mrs. Jewel S. 
Breland, the bank’s first woman officer, 
is now assistant cashier. 

















E. W. AUSTIN 


« 


Vice-President John S. Wells retired 
August 1 as a vice-president of the 
National Bank of Detroit, and his 
duties as head of the western section, 
out-of-town divi- 
sion, have been as- 
sumed by Vice- 
President Norman 
L. Bird. 

Mr. Bird joined 
the bank in 1939, 
and was in the 
credit department 
before becoming 
associated with the 
out-of-town divi- N. L. BIRD 
sion eight years 
ago. His territory consists of 30 south- 
ern and western states. 


& 


Elected president of the American 
Industrial Bankers Association, at its 
recent convention in San Francisco, is 
Francis J. Conway, president of the 
Thorp (Wisconsin) Finance Corpora- 
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TWO MEN HOLDING UP 
A HOLD-UP! 


The man on the right is the bank officer responsible for its 
protective program. The other man is one of American Surety’s 
Bank Protection Specialists. Together they’re analyzing and 
reducing the hazards that invite criminal activity from both 
within and without . .. thereby discouraging hold-ups and em- 


bezzlements by cutting down in advance the probabilities of 
their final success. 


Making your bank less vulnerable to such losses is our Protec- 
tion Specialist’s business . . . his greatest pride is helping to 
minimize your bank losses! As a fully trained specialist he 
brings with him 70 years of experience plus up-to-the-minute 
knowledge of the latest criminal techniques. Criminals change 
their ways with the times, which is one good reason why your 
plan that seemed adequate in previous years may not meet 
today’s conditions. 


Our agent* in your community will gladly arrange for one of 
our Bank Protection Specialists to survey your bank without 
cost or obligation and recommend improvements to bring your 
protective program up to date. Why not call today? 


*]f youre not sure of his name—call or write our Agency 
& Production Department—we'll supply it promptly. 


TWO FREE AIDS—To Make Your Bank Safer. 


e HOLD-UP CARDS— give brief, concise instructions to personnel 
on WHAT TO DO BEFORE, DURING AND AFTER A HOLD-UP. 


e “HOT MONEY” CARDS—fto use in lobby —discourage hold-ups 


by informing robbers that you keep identifiable money in your tellers’ cash. 


SAFEGUARDING BANKS FOR OVER 70 YEARS 


AMERICAN SURETY 


COMPANY FIDELITY * SURETY * CASUALTY * INLAND MARINE 
HOMEOWNERS * ACCOUNTANTS LIABILITY * AVIATION 


100 Broadway * New York 5, N.Y. 














BEST BUYFC 


HERE IS THE MICRO-TWIN—the spec- 
tacular microfilming machine that has put 
the penny back into business! It costs less to 
buy, less to use. It’s well within the reach of 
your bank—of every bank, large or small. 


| Ne ae El ae Meet on otal | ah  =&§ 


MICRO-TWIN FEATURES 
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THe PURSE WATIORAL Dini! 
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ENDORSES AUTOMATICALLY. Only 
the Micro-Twin with new automatic check en- 
dorser gives you such clean, fast, easy, accurate 
check endorsing during microfilming. No more partial 
endorsements or total blanks. You always get a com- 
plete, distinct endorsement in the proper position. 








REDUCES FILM COST. Each image SHOWS SHARP IMAGES. You get a 
ra | occupies just half the film width. Record one bright, clear, full-size image—even at high 
side of each document, down one half of film, noon. To make facsimile prints, just place a 
up other half. Or record both sides of each document piece of sensitized paper in the viewer and process the 
simultaneously, side by side on full film width. print in a moment. You don’t even need a darkroom! 


60 Burroughs Clearing House 








YFOR BANK MICROFILMING! 


The new Micro-Twin recorder-reader costs less 
than you’d expect to pay for a recorder alone! 


It gives you a combined recorder-and-reader for 
less than the usual price of a recorder alone. With 
this superior Bell & Howell equipment, you can— 
in seconds—microfilm any bank record or docu- 
ment with a 37 to 1 reduction. For hard-to-read 
material, the Micro-Twin is also available with a 
24 to 1 camera lens. The film stores in 2% of your 


former filing space, is quick and easy to refer to. 


The Micro-Twin is available as table model, or 
with matching stand. For situations where you 
need separate equipment, we recommend the 
Model 205 Recorder. It’s the same equipment with 
Reader removed, providing extra working space. 






















ES THAT MEAN EXTRA SAVINGS IN TIME AND MONEY: 
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3 INDEXES EASILY. The exclusive Index- 


r 


FEEDS AUTOMATICALLY. The op- 
< tional Acro-Feeder feeds checks, statements 
and any other important documents into the 


ing Meter facilitates rapid location of desired 
items. The right dial indicates movement of 
film through camera. Left dial traces movement of 
film through viewer. To refer to microfilmed docu- 
ments, watch index dial of viewer for correct number. 





rtial Micro-Twin as rapidly as your operator can get them 
ready. Thus you get the maximum productive use from 
your Micro-Twin with the minimum of operator time. 










NEW PORTABLE READER 


There are times and places where separate readers may be needed. 
The new Model 206 Reader, built by Bell & Howell, weighs only 
16 pounds, projects 8-, 16- or 35-mm. film with same lens and film 
guide. Choice of interchangeable 37 to 1 or 24 to 1 lenses. Image 
can be completely rotated for convenient reading. 









Discover now how much your bank can save with this 
modern microfilm equipment. For a demonstration, call 
our nearest branch office. It’s listed in your phone book. 
Burroughs Corporation, Detroit 32, Michigan. 










SOLD AND SERVICED BY 


Burroughs 





Belle Howell 


MICROFILM EQUIPMENT 





“Burroughs” and “‘Micro-Twin” are trademarks 
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tion. He is also a director of the Amer- 
ican Finance Conference, and has 
served for several years on the con- 
sumer credit board of review of the 
Wisconsin state banking department. 

Mr. Conway was cashier of a country 
bank in Wisconsin before he was 21 
years old. He started Thorp Finance 
Corporation with a paid-in capital of 
$5,000 and it has become one of the 
larger finance companies in the middle- 
west, with 47 branch offices and sub- 
sidiaries in Wisconsin and Minnesota. 


e 


Milton C. Hoffman has joined the 
Continental Illinois National Bank and 
Trust Company of Chicago as a vice- 
president, and Paul M. Carrick, hereto- 
fore cashier, has been named vice- 
president and cashier. 

In his new capacity Mr. Carrick 
assumes the duties of Carsten E. Ron- 
ning, who has retired as vice-president 
in charge of operations. For many 
years associated with the Stanolind 
Oil and Gas Company, Tulsa, Mr. 
Hoffman will be active in petroleum 
financing for Continental. 


* 


Charles G. Garrett, in branch office 
administration, and Harry F. Tappen, 
in charge of branch loan supervision, 
have been promoted to vice-presidents 








C. G. GARRETT 


H. F. TAPPEN 


V.p.’s at Bankers Trust 


by Bankers Trust Company, New York 
City. Carl L. Maurer, recently elected 
president of the New York Chapter, 
American Institute of Banking, has 
been advanced to assistant vice-presi- 
dent. H. E. Frenzel and T. B. Pratt, Jr., 
are now assistant treasurers. 


e 


Due to health considerations, John 
Gier has resigned as president of the 
Central Bank and Trust Company of 
Miami, Florida. He has been succeeded 
by Jacq Mossler, who now holds the 
dual posts of board chairman and 
president. 


e 


Bankers recently elected to the board 
of governors of the American National 
Red Cross are Thomas W. Gregory, 


Jr., president of the Fidelity Bank & 
Trust Company and senior vice-presi- 
dent of the First National Bank in 
Houston; Durwood C. DuBois, vice- 
president, The Ohio Citizens Trust 
Company, Toledo, Ohio; and William 
W. Overton, Jr., board chairman, Tex- 
as Bank and Trust Co. of Dallas. 


* 


Advanced to vice-presidents at the 
First National City Bank of New York 
are Peyton F. McLamb in the south- 
ern district of the domestic division, 
and Joseph E. Wheeler, in the Carib- 
bean district of the overseas division, 
both of the head office. 

New assistant vice-presidents include 
Stephen C. Eyre, Lawrence S. Heath 
II, Homer C. Lathrop, Jr., Neil J. 
Stevenson, James A. Brennan, William 
W. Lowe, John T. Dimon, John H. 
Early and Serge J. Hill. 

Moved up to assistant cashiers are 
J. G. Goetz, R. P. Graham, J. L. Barber 
and E. J. Callan. 


5 


Facetious congratulations are being 
passed out by J. P. Byrd, Jr., left, and 
E. M. Carter, right, senior vice-presi- 
dents of the First National Bank and 
Trust Co. of Tulsa, to Vice-President 
Russell F. Hunt on his 5th anniversary 
with the Oklahoma institution. Actu- 

















SHADOGRAPH CURRENCY COUNTING SCALES are 
available in MODEL 4104 (end-tower as shown above) or 
MODEL 4204-B (center-tower at right above). Both have 
shado-edge indication for fast and accurate reading. 


Banks report many hours of tedious 
Currency Counting Time Saved with 


. SHADOGRAPH 





SCALES 


More and more banks, accounting departments 
and offices are finding SHADOGRAPH currency 
counting scales the answer to a time consuming 
problem. They are used for counting as well as 
checking straps of currency for possible error. 
Extreme sensitivity permits detection of one 
bill missing out of a strap in seconds. 


SHADOGRAPH Scales are made by EXACT 
WEIGHT, a leader in the manufacture of pre- 
determined weight scales. More than 600 differ- 
ent models are used by industry. 


lxack Welglnt 


Better quality control 
Better cost control 


THE EXACT WEIGHT SCALE COMPANY 


950 W. Fifth Avenue 
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Columbus 8, Ohio 


In Canada: P.O. Box 179, Station S$, Toronto 18, Ont. 
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Veterans greet a “youngster” 


ally, they consider him a mere neophyte 
since Messrs. Byrd and Carter have 
both just observed their 39th year with 
the First National, and were honored 
guests recently at a party staged for 
bank veterans with 25 years or more 
service. 


To be manager of the Overseas 
Branch in London of the Midland 
Bank Limited is to occupy a very high 
place in the bank’s organization. It 
is the policy of the Midland Bank not 
to have any foreign branches but to 
establish very close correspondent re- 
lationships with important banks in 
other countries throughout the world. 

George I. Wil- 
liamson, at the 
early age of 48, 
has been ap- 
pointed to this 
important post. 
He entered the 
Overseas Branch 
as a. junior in 
1924. He was 
promoted to be 
the bank’s chief 
dealer in foreign G. I. WILLIAMSON 
exchange in the 
1930’s and in recent years has been 
assistant manager of the branch. 

Early in his career he received special 
training in Berlin, and in post-war 
years his bank duties have required 
him to travel extensively in Europe 
and South America. In his new post 
he will be meeting bankers from all 
over the world. 





. 


State Representative Paul Hinkle, 
who has been director of public rela- 
tions for the First National Bank of 
Celina, is now Superintendent of Banks 
for Ohio. 


a 


Despite 50 years in banking, Frank 
C. Welch, president of the Peoples 
Bank and Trust Company, Cedar 
Rapids, Iowa, disclaims any intention 
of retiring. His philosophy is that a 
man’s troubles start when he quits 
working. 

Mr. Welch began his career as a 
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We clear by 
air mail direct 


to our own 





correspondents 


Interested in faster clearance? Our clearances 
go direct by air mail to our own correspondents 
in all principal cities of the U.S. A. 


As a Pennsylvania Company correspondent you 
enjoy these advantages, too: Transit operations 
conducted 24 hours a day and a credit file which 
is one of Philadelphia’s largest. At all times 
you may call upon the facilities of our Trust, 


Real Estate and Foreign Departments. 


We offer our correspondents a host of other 


helpful and dependable services like efficient 


securities transactions. May we tell you about 


them in greater detail? 


The Pennsylvania Company 


for Banking and Trusts 
Founded 1812 


24 offices, Philadelphia and suburbs 





Member Federal Reserve System . Federal Deposit Insurance Corporation 








$10-a-month messenger boy, and recalls 
when banking hours meant six days a 
week plus Saturday nights. “And then 
we all came down 
on Sundays and 
washed windows 
and scrubbed the 
place,” he remarks. 

As to the biggest 
change in banking 
practices since 1905, 
he thinks it is the 
enormous increase 
in the volume of 
work handled, plus 
the change from 
hand record-keeping to machine oper- 
ations. 

In 1935, Mr. Welch served as presi- 
dent of the Iowa Bankers Association. 





F. C. WELCH 


e 


Consolidation of the First National 
Bank of Lynchburg (Virginia) and 
The Lynchburg Trust and Savings 
Bank is planned, with the combined 
institution to be known as the First 
National Bank and Trust Company of 
Lynchburg. The banking resources 
will be in excess of $30 million and the 
trust resources more than $40 million. 
The senior officers will be as follows: 

J. D. Owen, president of the First 
National, will continue as president of 


the new bank. James R. Gilliam, Jr., 
board chairman of The Lynchburg 
Trust, will occupy the same position 
in the consolidated bank. Paul E. 
Sackett, president and trust officer of 
The Lynchburg Trust, will be a senior 
vice-president and trust officer. Robert 
C. deRosset, first vice-president of the 
First National, will also be a senior 
vice-president. Gorham B. Walker, Jr., 
vice-president and trust officer of The 
Lynchburg Trust, will be a vice-presi- 
dent. 
» 


A former Maryland and Pennsyl- 
vania Banker, Robert M. Baird, will 
be president of the new Murray Hill 
Barnett Bank when it opens in sub- 
urban Jacksonville, Florida. It will be 
an affiliate of the Barnett National 
Bank in Jacksonville. 

Mr. Baird began his banking career 
in 1925 in Pennsylvania, and more re- 
cently was executive vice-president of 
the First National Bank of Havre de 
Grace, Maryland. 

Vice-President and cashier of the 
Murray Hill bank will be Roland S. 
Kennedy, assistant cashier of the Bar- 
nett National. Don T. Curtis will be 
assistant cashier of the affiliate. 

The Murray Hill bank will be the 
fourth affiliate for the Barnett group, 
which also controls the St. Augustine 





National Bank and the Barnett Na- 
tional Banks of DeLand and Cocoa. 


One of America’s most highly- 
regarded bankers, James H. Kennedy, 
brought his career to a close June 30 
through retirement as vice-president 
and cashier of The Philadelphia Na- 
tional Bank. 

He had gained a national reputation 
as an authority on 
correspond- 
ent banking and 
bank operations. 
Since 1943 he had 
been a prominent 
member of the 
Bank Management 
Commission of the 
American Bankers 
Association, and he 
also represented the 
A.B.A. as a member 
of the Joint Committee on the Check 
Collection System of the United States. 





J. H. KENNEDY 


oe 


In a picturesque setting, President 
I. W. Hellman of the Wells Fargo 
Bank, San Francisco, is here receiving 
a testimonial from the Australian gov- 
ernment in conjunction with an issue 
of postage stamps commemorating 
pioneer carriers of stagecoach mail on 





10,000,000 PROSPECTIVE 
BANK CUSTOMERS! 
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Coverage available includes physical 
damage (fire, theft, collision, etc.), credit 
life, and accident and health. Vendors 
single interest (secretion, conversion and 
embezzlement) “skip” insurance on 

mobile homes. 


advantages: 
1. Dealers can earn up to 85% premium 
commission. 


2. We furnish course of study and pay for 
underwriter’s qualifying fee 
and license. 


3. Takes an average of just 60 days to 
qualify. 
WRITE TODAY FOR DETAILS 
ON “DAYPLAN” 


up to 85% commission on insurance they write. 


dealer-depositors a reserve. 






* Approximately 10,000,000 automobiles and mobile homes are 
purchased annually, the majority of which are financed. With 
wee “Dayplan” you can successfully compete for the lucrative 

= automobile and mobile home discount business now dominated 
by several large finance companies who pay your 


These dealers prefer to finance their sales through their own 


banks . . 


. but, as every banker knows, they cannot afford to do 


so because of the more profitable arrangement with 


finance companies. 


“Dayplan” can help you correct this situation! If you will encourage 
your dealers to become qualified insurance underwriters, they 
can earn as much as 85% of the premiums, according to their 
individual loss records. Then they will be able to send you 


their financing business. 
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Testimonial from Australia 


the island continent. The presentation 
is being made by Melville H. Marshall 
(left), Australian consul-general in 
San Francisco. 

The Australian stagecoach lines were 
patterned after the famed Wells Fargo 
operation. The commemorative stamps 
are on display in the bank’s History 
Room. 


a 


M. R. Baty, executive vice-president 
of The Hackley Union National Bank 
of Muskegon (Michigan), is promi- 
nently numbered among the ranks of 
financial executives who have devoted 
a great many years of active service 
in the field of private health and public 
welfare agencies. 





Before moving to 
Muskegon he was 
active in the Chi- 
cago Boy Scout 
Council and re- 
ceived several 
awards for his ef- 
forts for the Scout 
program. He also 
was Red Cross 
chairman for the 
South Shore Dis- 
trict. 

As treasurer of the Community 
Chest in Muskegon, his work with 
administrative and campaign budgets 
is credited with being largely respon- 
sible for saving thousands of dollars 
in the past two years. 














M. R. BATY 
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New president of Bankers Securities 
Corporation, Philadelphia, is Gustave 
G. Amsterdam who succeeds Anthony 
G. Felix, with the latter retiring as an 
active officer but remaining as a direc- 
tor and becoming chairman of the 
executive committee. 

Mr. Amsterdam has been with Bank- 
ers Securities Corporation for 20 years, 
most recently as executive vice-presi- 
dent. At one time he was general coun- 
sel for the Reconstruction Finance 
Corporation. 

Prior to becoming president of 
ji Bankers Securities Corporation five 
years ago, Mr. Felix was executive 
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California Bank 


Z 


OS Angeles 


The Industrial, Business-Minded Bank 
Serving the Industrial Center of the West 


Statement of Condition 


as of June 30, 1955 


Resources 


Cash and Due from Banks .......... eeseeccee $160,590,409.55 
United States Government Securities. ........... . 259,325,255.91* 
Obligations of Other Federal Agencies. . $11,545,000.27 


State, County,and Municipal Bonds... . —24,903,764.23 36,448,764.50* 





Pedhenl Reserve Bete Stock on ct tcc cet eess s 955,500.00 
ee EE eer arth ee eae -  264,305,803.28 
Bank Premises, Furniture, and Fixtures. .......... ‘ 6,354,985.50 
Eases IACOUNE OCHIVENE . sk. . ks ao dpe He aes 2,398,433.99 
Customers’ Liability under Letters of Credit and Acceptances 3,291,531.57 
NG IEEE ig + 6. 0 @ 6.055.516 Oto bea ee one 558,961.28 





STE V6 46 0S 84s 4 0. 0.0.60.0' 8 6 Ae $734,229,645.58 








Liabilities 
eee ee $493,344,210.07 
pi SS UTEPRET ETTORE 146,933,812.50 
United States Government Deposits ... 22,914,545.89 
Other Public Deposits ........... 20,176,053.03 $683,368,621.49 
Reserve for Interest, Taxes, and Expenses ......... J 4,107,317.76 
Unearned Income Collected. .....c.c.cccsescece ‘ 3,234,193.67 
Letters of Credit and Acceptances... ......020e05 3,307,351.84 
cE Pee eT eee, $ 13,643,750.00 
SUP ce ccecevesece oes.  18,206,250.00 
Og ers re 8,362,160.82 40,212,160.82 
WORE 8 055 é0 6.6 6 2 URS oe 8 Ok eee $7 34,229,645.58 


*$58,916,864.68 pledged to secure Public Funds and Trust Deposits and for other purposes, 
as required or permitted by law. 


Officers 


FRANK L. KING, President 
CLIFFORD TWETER, Executive Vice President 


Senior Vice Presidents 
C. C. DEPLEDGE HAL MENDON 


Vice Presidents 
CHAS. E. DONNELLY, Counsel 


O.S. AULTMAN D.P. BLANKENHORN ARTHUR T. BRETT, Cashier 
B. E. BROW NELL G. M. CHELEW FORREST W. DENNING L. M. ECKERT 
C.W.FRIEND W.WAYNE GLOVER GLENN B.GOSSETT K.S.GRAHAM 
H.V. GRICE LYNN T. HANNAHS, JR. F.S. HANSON J.S. HARTWELL 
DARWIN A. HOLWAY F.S. HUBER H.E.HUDSON _ T.E.IVEY,JR. 
ARCH F. LEQUESNE MILTON A. MacLEAN JOSEPH MAGOFFIN 
W.A.MAURER JAMESL.McELNEY M.S.McGUFFIN MARK G.McMAHON 
B.B.ODELL RUDOLPH OSTENGAARD A.O.OTSEA W.E.PALMER 
C.C.PEARSON A.R.PUCHNER R.A.REID L.A.RENTSCH GUSTAV RIEDLIN 
SAMUELS.ROLPH F.HOWARD RUSS, JR. FRANK H.SCHMIDT, Executive Trust Officer 
W.R.SCHROLL E.H.SINK VIRGILD.SISSON A.H.SMITH BENSON L.SMITH 
RAYMOND E.SMITH J.H.STEENSEN' E.L.STONE GEORGE G. STONE 
J.B. THOMPSON GARDNER TURRILL P.H.VAN HORSEN 
RALPH J. VOSS JOSEPH E. WITTEN 






MEMBER FEDERAL RESERVE SYSTEM & FEDERAL DEPOSIT INSURANCE CORPORATION 
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vice-president of Pennsylvania Com- 
pany for Banking & Trusts in Phila- 
delphia. 


5 


Elliott McAllister, president, The 
Bank of California, N.A., San Fran- 
cisco, and Richard E. Johnson, presi- 
dent, Bank of 
Berkeley, Califor- 
nia, have an- 
nounced that nego- 
tiations are in 
progress whereby 
Bank of Berkeley 
will be merged with 
The Bank of Cali- 
fornia and operated 
as the Berkeley 
office of that bank. 

Mr. Johnson will 
become vice-president of The Bank of 
California and manager of the Berke- 
ley office, the eighth in The Bank of 
California system. 











R. E. JOHNSON 


oe 


At an organizational meeting of the 
new First Southdale National Bank 
in Minneapolis, Donald W. Judkins 
was named president, Wallace C. Day- 
ton vice-president, and Keith P. Max- 
well cashier. The bank, affiliated with 
the First Bank Stock Corporation, ex- 


pects to open in the fall of 1956 along 
with the rest of a multi-million-dollar 
suburban shopping center. 


+ 


New president of the Security Bank- 
ing Company of Springfield, Massachu- 
setts, is Norman R. Vester. He suc- 
ceeds Roy C. Chapin, now chairman 
of the board. B. Swirsky, executive 
vice-president, has become a member 
of the executive committee. I. Swirsky 
has advanced to assistant vice-presi- 
dent. 

Mr. Vester was formerly assistant 
cashier at the Third National Bank and 
Trust Company in Springfield. 


= 


Formerly executive vice-president, 
J. D. Falk has been raised to the presi- 
dency of the Union State Bank, San 
Antonio, Texas, succeeding Mrs. Jane 
M. Hanna who remains a director. 
Other promotions have moved Herbert 
Flack to vice-president, M. Sueltenfuss 
to assistant vice-president, E. Flack 
to cashier. 


. 
President S. Clark Beise of Bank of 
America presented two $250 cash 


awards from the Bank of America- 
Giannini Foundation at the first com- 
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a A favorite with Banks... ex- 
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age and 1%" wide affording 
ample space for marking and 
stamping. Colored paper prevents transposition. 
They’re a quality item. 


TELLER’S MOISTENER 


SPONGE FOR 
FINGERS 










PAD FOR BILL STRAPS 


Saves time by speeding up Teller's 
counting and banding of currency. 
Moisture for finger tips, capillary pad 
for Bill Straps . . . in just the right 
amounts. Made of plastic, in rich 
mahogany finish. Beau- 
tiful and sanitary. 





FEDERAL 
BILL STRAPS 


TENSILE 
STRENGTH 
OF 60 LBS.! 












So extra strong, made of quality Kraft paper © 
with a breaking strength of 60 Ibs. per sq. inch 
... they protect longer. Normal and reverse fig- 
ures, with color (11) for each denomination, in- 
stantly reveal value of package no matter in what 
position. Superior to 
use in every way. 


BANDING 
STRAPS 


BETTER THAN 
RUBBER BANDS 


Ideal for packaging 
currency, deposit tickets, 
checks, etc. Better than rubber bands as they 
will not break or deteriorate with age. Size of 
band, 10 in. x % in. Made of strong brown Kraft 
Gummed ends, 1000 to a carton. 


SEND FOR FREE SAMPLES 
DEPT. B 





The €. L. DOWNEY CO. 


HANNIBAL MISSOURI 




































Students receive bank awards 


mencement exercises held at San Fran- 
cisco’s new A. P. Giannini junior high 
school. These awards went to 14-year- 
old Judith Anderson, student body 
president, judged the school’s outstand- 
ing girl student, and to Ben Sah, 15 
years old, who won the boys’ award 
with his record of straight A’s. 


+ 


R. Stewart Rauch, Jr., president of 
The Philadelphia Saving Fund Society, 
recently lead a three-man team in eval- 
uating the effectiveness of the Govern- 
ment’s Foreign Operations Adminis- 
tration (FOA) program in Egypt. The 
other members were from the Wash- 
ington staff of the FOA. 


* 


D. Luke Hopkins has been elected 
chairman of the finance committee, di- 
rector, and a member of the executive 
committee of the Fidelity-Baltimore 
National Bank & Trust Company, Bal- 
timore, Maryland. He will also serve 
on the trust committee. 

Mr. Hopkins was formerly associated 
with the Maryland Trust Company and 
later was executive vice-president of 
the Mercantile-Safe Deposit and Trust 
Company, both of Baltimore. 


& 


Two bankers have become officers of 
the American Society of Corporate 
Secretaries, composed of 850 members 
representing many of the largest cor- 
porations in the United States and 
Canada. 

One of the four vice-presidents of 
the Society is Joseph T. Keckeisen, 
vice-president, The First National 
Bank of Chicago. Treasurer is John I. 
McInerney, secretary of Manufacturers 
Trust Company, New York City. 

President of the organization is 
George L. Harding, secretary and 
treasurer of The Pacific Telephone and 
Telegraph Co., San Francisco. 


w 


Among recent promotions at the 
Bishop National Bank of Hawaii at 
Honolulu, H. W. Kerley has become a 
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“So, I'd call in the 
National Bank 
of Detroit... 











the Number One 
bank serving the 
automotive 


industry.” 


NATIONAL BANK 


OF DETROIT 
More Friends Because We Help More People 


Member Federal Deposit Insurance Corporation 
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vice-president and loaning officer at the 
head office, while N. F. Banfield is now 
an assistant vice-president and secre- 
tary, succeeding Watson Ballentyne 
who has retired. 


-® 


As one phase of its noteworthy ex- 
pansion program in California, the 
First Western Bank and Trust Com- 
pany announces that H. G. Markworth, 
previously president of the National 
City Bank of Long Beach, has joined 
First Western as a vice-president and 
will manage its new office soon to be 


opened in Sacra- 
mento. Mr. Mark- 
worth has also 


served as executive 
vice-president of 
the Santa Monica 
Commercial & Sav- 
ings Bank. 

First Western 
further announces 
that it has applied 
for permission to 
open an office in 
Los Angeles. T. P. Coats, board chair- 
man, states that the negotiations now 
in progress are for bank quarters in 
the heart of the Los Angeles financial 
district, in the vicinity of sixth and 
Spring Streets. The new office will 








H. G. 
MARKWORTH 





serve as administrative headquarters 
for the bank’s branches operating in 
the Southern California areas. 


* 


Guaranty Trust Company of New 
York has appointed Charles A. Cleve- 
land, Louis R. Ince and Everest R. 
St. Aubyn second vice-presidents, H. 
Ashley and S. J. Curran assistant sec- 
retaries, R. A. Harris and R. M. Mac- 
Dougall assistant treasurers. 


« 


The Citizens Bank of Mobile (Ala- 
bama) opened for business July 1 with 
the following officers: E. E. Delaney, 
president; Joseph C. Sullivan, vice- 
president; Oliver B. Harrell, vice- 
president and cashier, and the active 
executive officer; J. E. Pollard and 
F. Kimbrough, Jr., assistant cashiers. 


* 


Thomas E. Brenner has been ap- 
pointed manager of the methods and 
procedures department of The Na- 
tional City Bank of Cleveland. His 
work will include the study of elec- 
tronic equipment and its application to 
banking. 

* 


Six officers of The First National 
Bank and Trust Company of New 
Haven (Connecticut) have been pro- 

















Australia 


from 
a business 
point of view 


This booklet will assist anyone 
contemplating establishing a 
business in Australia, whether it 
is a small retail business or @ 


large manufacturing company. 


Written with the authority of Australia’s oldest and largest 
joint-stock bank, it offers those who wish to start a new enterprise in 
that young but growing country a short account of the framework of 
business organization throughout the Commonwealth of Australia. It 
also affords some knowledge of the problems and conditions which 


would be met. 


If you are interested in establishing a business in Australia, 
write for a free copy of this book to: 


BANK OF NEW SOUTH WALES 


BRITISH & FOREIGN DEPARTMENT, SYDNEY, AUSTRALIA 
John W. McEwan, Manager 

















D. F. BRADLEY F. G. CHADWICK 


Eastern bankers advanced 


moted: Donald F. Bradley and Frank 
G. Chadwick to vice-presidents ; Sidney 
M. Monroe and George F. Grillo to 
assistant vice-presidents; H. J. Holmes 
and §. H. Brousseau to assistant 
cashiers. 


+ 


J. C. Gilliland, assistant vice-presi- 
dent of Pullman Trust & Savings Bank, 
Chicago, has been elected vice-presi- 
dent of the National Retail Credit 
Association. He is manager of the 
merchants service department at Pull- 
man, and president of the Charge Ac- 
count Bankers Association. 


e 


Thomas G. Bourke has joined the 
Pacific National Bank of San Francisco 
as assistant vice-president in the in- 


stalment loan department. He has 
been a national bank examiner. 
+ 
From vice-president, Hobart W. 
Faulkner has been named executive 


vice-president and given increased re- 
sponsibilities at fast-growing Occiden- 
tal Savings & Commercial Bank, North 
Hollywood, California. Harry C. Geyer 
has joined the bank as vice-president 
and manager of Valley Plaza branch. 


* 


At the Union Trust Company of 
Maryland, Baltimore, Thomas A. 
Lankford, Howard M. Michel and 
R. Austin Tydings have been advanced 
to vice-presidents, S. Charles Froelich 
and Miles White 3rd to assistant vice- 
presidents. C. W. Hancock, J. G. Ros- 
son, Jr., and J. F. Schneider have be- 
come assistant secretaries and assistant 
treasurers; E. Catherine Luken is now 
trust officer, F. W. Bousman, H. E. 
Insley and L. J. Wolf assistant trust 
officers. 


+. 


Following consolidation of the Penn- 
sauken National Bank with the First 
Camden (New Jersey) National Bank 
and Trust Company, Dr. Edwin T. 
Ferren, president of the merged bank, 
has been made a vice-president and 
director of the First Camden. Roy L. 
Abbott, former vice-president and 
cashier of the Pennsauken National, 
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RESOURCES LIABILITIES 

Cash on Hand and in Banks $ 247,222,295.03 Deposits $1,358,009,894.33 
U. S. Government Obligations 417,432,656.35 Acceptances Outstanding 947,976.74 
State, County, and Municipal Bonds 68,322,402.65 Reserve for Uasasned Discount 9,971,350.95 
Other Bonds and Securities 25,288, 166.68 f glen Hg 
Sench in Mialindel Tacie eal 2,400,000.00 Reserve = aaeen, Taxes, etc. 8,735,577.07 
Loans and Discounts 693,416,969.61 Other Liabilities 1,809,608.47 
Bank Premises and Equipment 12,662,145.18 Capital Funds: 
Other Real Escate 1.00 Capital Stock 27,812,500.00 
Customers’ Liability under Acceptances 938,989.98 Surpl 
Accrued Interest Receivable and a 32,187,500.00 

Other Assets 9,676,679.72 Undivided Profits 17,885,898.64 

Total Resources $1,477,360,306.20 Total Liabilities $1,477,360,306.20 





United States Government and other securities carried at $162,298,038.73 are pledged to secure U. S. Government 
Deposits, other public funds, trust deposits, and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 
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is now vice-president of the First/Cam- 


den in charge of the Pennsauken 
office. 

A new officer at the First Suffolk 
National Bank, Huntington, New 


York, is C. William Gerken, who has 
been elected a vice-president. He pre- 
viously was in charge of one of the 
offices of Manufacturers Trust Com- 
pany, New York City. 

Vice-President James C. Dinkelacker 
has assumed additional duties at First 
Suffolk. He will be in charge of bank 
operations at the Huntington office 


and the six other offices in Suffolk 
County. 

e 
The commercial finance firm of 


James Talcott, Inc., has acquired the 
portfolio and assets of Prudential Ac- 
ceptance Company of Detroit, and the 
latter will function as the Michigan 
division of the Talcott organization. 
Maurice H. Schwartz, general partner 
of Prudential, will be general manager 
of the new division. 


* 


Five officers at Irving Trust Com- 
pany, New York City, promoted to 
assistant vice-presidents include Rob- 


ert W. Adams, Alpheus H. Albert, Jr., 





Robert W. Barker, Frederick H. 
Brownell, Jr., and William C. Schutt. 
Newly named assistant secretaries are 
G. F. Dimmler and D. C. Sheldon. 


e 


Joseph C. Williams, president of 
Commerce Trust Company, Kansas 
City, Missouri, has been presented a 
distinguished service award by Drury 
College of Springfield, Missouri. Mr. 
Williams is a Drury graduate. 


* 


George W. McSweeney, well known 
president of De Luxe Check Printers, 
Inc., Chicago, has been elected chair- 
man of the Manufacturers Bank Sta- 
tioners Section, Lithographers Na- 
tional Association. 


e 


Gerald E. Miles has joined the Wor- 
cester (Massachusetts) County Trust 
Company as vice-president in charge of 
personnel. An educator, he has also 
served as a personnel consultant to 
many industrial and financial organiza- 
tions, including Worcester County 
Trust. 


Sd 


Arch F, LeQuesne and E. L. Stone 
have been elevated to vice-presidents 
at California Bank, Los Angeles. C. D. 








STRAYER 


in thousands of banks everywhere. 





with or without NYLON ROLLERS 





Prices do low they will astound you! 
These files can be made any size you specify—easy to stack in battery auto- 
matically—no extra parts. Enthusiastically recommended by bankers and used 


STRAYER COIN BAG CO., Inc. 


Send for our catalogue 
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E. L. STONE 
Elevated at California Bank 


A. F. LeQUESNE 


Sherman, Paul E. Uhl, R. A. Walter 
and W. H. Wieland, Jr., have been 
elected assistant vice-presidents. C. D. 
Baillie, H. O. Benton, F. W. Peterson, 
C. W. Roberts, R. W. Starr and E. S. 


Vojacek are now assistant cashiers. 
+ 


Bruce L. Smyth, assistant vice-presi- 
dent of the Federal Reserve Bank of 
Chicago, has been elected president 
of the Systems and Procedures Asso- 


ciation of America for the coming 
year. About 1,500 delegates are ex- 
pected to attend the organization’s 


international systems meeting, to be 
held October 10-12 in Detroit. 


« 


At The Security Central National 
Bank of Portsmouth (Ohio), Ray 
Griver has moved up from vice-presi- 
dent and cashier to vice-president and 
comptroller. Harry Kuhner, Jr., has 
been promoted to vice-president, Wells 
Vaughters to cashier, John A. Brunny 
to assistant vice-president. Named 
assistant cashiers are H. H. Brunny, 
G. E. Reed and J. B. Adams. L. E. 


Diehl is now auditor. 
+. 


J. Earl Coke has joined Bank of 
America as vice-president at the San 
Francisco head office to represent its 
extensive contacts with California’s 
agricultural economy. He has also 
been appointed a member of the bank’s 
general finance committee. 

Mr. Coke previously was director of 


| the agricultural extension service of 


the University of 
California at Berke- 
ley. During 1953 
and 1954, while on 
leave from the Uni- 
versity, he served 
in Washington, 
D.C., as assistant 
secretary of agri- 
culture. 

The new duties 
of Mr. Coke will 
include responsi- 
bility for the bank’s relationships with 
farmers, ranchers and private and co- 
operative agencies engaged in process- 
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ing, handling and marketing of farm 
products. 

Bank of America has acquired the 
assets of the Peoples Bank in the Lake- 
wood Area of Los Angeles County, 
California. Its main office and two 
branches have been placed in oper- 
ation as branches of Bank of America. 

The former president of Peoples 
Bank, Laban H. Brewer, has been 
appointed a vice-president of Bank of 
America and will serve as a supervisor 
and advisor for the three branches. 

Two Northern 
California branch 
managers of Bank 
of America, John 
A. Mitchell of Hay- 
ward, and Fred C, 
Irvine of Chico, 
have been promoted 
to vice-president 
and manager of 
their respective 
offices. 

Fred S. Orth and 
Julius Saccone have been promoted to 
assistant vice-presidents and assigned 
to the San Francisco headquarters. 





L. H. BREWER 


° 


When the Oaklyn National Bank is 
merged into the Camden (New Jersey) 
Trust Company, President J. Boyd 
Morris of the smaller institution will 
become a director, member of the 
executive committee and a vice-presi- 
dent of Camden Trust, and will be in 
charge of the resulting Oaklyn office. 

. 

From comptroller, Francis M. White 
has been advanced to treasurer at The 
Colonial Trust Company, Waterbury, 
Connecticut. Donald B. Moore has 


moved up to trust investment officer, 
Carl O. Dunbar, Jr., to trust officer. 


e 


Michael C. Bouteneff has been ap- 
pointed an assistant manager in the 
foreign division of The Hanover Bank, 
New York City. 


oe 


Promotions at the St. Joseph Valley 
Bank, Elkhart, Indiana, have advanced 
Franklin H. Lorenz to vice-president, 
and moved Eldon F. Lundquist, 
Charles W. Lorenz and Paul A. Olson 
to assistant vice-presidents. E. R. 
Stump, D. L. Whipstock, T. W. Rom- 
berger and G. R. Yoder are now assist- 
ant cashiers. 


« 


Robert J. Farr has become comptrol- 
ler of The Bryn Mawr (Pennsylvania) 
Trust Company, succeeding the late 
Jason L. Fenimore. 


e 


The First National Bank in Yreka, 
California, has been acquired by The 
Anglo California National Bank of 
San Francisco and placed in operation 
as its Yreka office. 

George T. Simmons, previously cash- 
ier of First National has been named 
assistant vice-president and manager of 
the new Anglo office. Dr. W. W. Bar- 
ham, former president, has retired from 
active duty but will serve in an ad- 
visory capacity. 


* 


For his contributions to the appraisal 
profession, Morton Bodfish, board 
chairman and president of the First 
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Honored by home appraisers 


Federal Savings and Loan Association 
of Chicago, has been signally honored 
by the 8.500-member Society of Resi- 
dential Appraisers. 

Mr. Bodfish was instrumental in 
founding the Society in 1935 and has 
since served as managing director with- 
out compensation, and has also served 
as president of the international board 
of governors. For his “vital contribu- 
tion of leadership” he was _ recently 
presented with a testimonial scroll and 
made honorary managing director, a 
post to be held during his lifetime and 
the only man in the Society to be so 
honored. 

From left to right in the presenta- 
tion view above are Mr. Bodfish; Fred 
F. Gardner of the Society’s interna- 
tional board of governors; and George 
T. Coonely, president-elect of the Chi- 
cago chapter of the Society. 


a 


Edward P. Gannon has been named 
trust cfficer and assistant vice-presi- 
dent at Pullman Trust and Savings 
Bank, Chicago. 


. 


The Commercial Bank of Patterson, 


California, has been merged with 
American Trust Company, San Fran- 
cisco, and designated its Patterson 


office. J. D. Olson has been named 
assistant vice-president and manager of 
the Patterson office. W. W. Zacharias, 
former president of the Commercial 
Bank, has retired. 


2 


Louis Schneider and Edward Ramel- 
kamp of Central Savings Bank, New 
York City, have been promoted to 
assistant controllers, 


2 


Ross Buell, who took a leave of ab- 
sence two years ago from Wells Fargo 
Bank to accept an appointment from 
President Eisenhower as superintend- 
ent of the U.S. Mint at San Francisco, 
has resigned that post. He returned to 
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the bank July 1 as assistant vice-presi- 
dent in the business development de- 
partment, 


« 


New heads of the Citizens Banking 
Company, Anderson, Indiana, are 
George Griffith who is now president, 
and Walter R. Bagot who has become 
chairman of the board. 

Mr. Griffith, formerly executive vice- 
president, succeeds President Neel M. 
McCullough who has retired. Mr. 
Bagot, a director for 11 years, succeeds 
Chairman Frank B. Bernard who has 
resigned. 


oa 


Ben Feit has been advanced to a 
vice-presidency at Manufacturers 
Trust Company, New York City. For- 
merly an assistant vice-president, he 
has been at the bank’s Fifth Avenue 
Office since 1932, 


A newly appoint- 
ed vice-president 
in the international 
department of The 
Chase Manhattan 
Bank, New York 
City, is James J. 
Major who special- 
izes in the bank’s 
business in the Mid- 
dle and Near East. 

J. J. MAJOR During his 45 years 

with Chase he has 
served exclusively in foreign banking. 

Advanced to assistant vice-presidents 
are Floyd M. Brown, Leonard Casey, 
Raymond T. O’Keefe and Neal T. 
Fitzpatrick. Named assistant treas- 
urers are A. H. Ardrey, Jr., T. Bel- 
linger, H. E. Colwell III, C. E. Fiero, 
Jr.. K. H. Jones and E. L. Rooks III. 











° 


Two new vice-presidents at the Sec- 
ond National Bank of Houston (Tex- 
as) are Bryan E. Horton and E. H. 
Deininger. 


e 


One of the Pacific Northwest’s 
prominent bankers, Andrew Price, died 
last month after a notable career. He 
organized the Marine Bancorporation 
and was president and later board 
chairman of the National Bank of 
Commerce of Seattle for many years. 
At the time of his death he was hon- 
orary chairman of the board. 

Active in banking circles, Mr. Price 
was a past president of the Washing- 
ton Bankers Association, and president 
of the national bank division of the 
American Bankers Association. 
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We'll share our 


experience, too 


Next time you or your clients have 


business in Utah or the Intermountain West, 


call on Continental Bank. We’ll be happy to share 


our banking experience and our knowledge of 


Member Federal Reserve System 


local and regional market conditions. 


The Continental Bank 


and Trust Company 
OF SALT LAKE CITY 


MAIN OFFICE: 200 South Main Street 
CENTRAL BRANCH: 1575 South Main Street 
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e DIRECTORS 


WALKER L. CISLER 
President 
The Detroit Edison Co. 


CHARLES A. DEAN, JR. 
President-Treasurer 
Dean Chemicals, Inc. 


JosEPH M. DopGE 
Chairman of the Board 


CHARLES H. HEWITT 
Executive Vice-President 


RALPH HUBBART 
Chairman of the Board 
Allied Products Corp. 


JAMES McMILLAN 
President-Treasurer 
Boyer-Campbell Co. 


H. Gray Muzzy 
Chairman of the Board 
Federal-Mogul Corp. 


RAYMOND T. PERRING 
President 


Harry L. PIERSON 


Chairman of the Board 
Detroit Harvester Co. 


CLEVELAND THURBER 
Senior Partner 
Miller, Canfield, Paddock 
& Stone 


HERBERT B. TrIx 
President 
W. M. Chace Co. 


C. Davip WIDMAN 
Director 
The Murray Corporation 
of America 
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Statement of Condition 
June 30, 1955 
* 
RESOURCES 
CASH AND DUE FROM BANKS... .. .. . . . $121,943,885 
UNITED STATES GOVERNMENT OBLIGATIONS 2. ae 337,844,696 
STATE AND MUNICIPAL SECURITIES ........ 76,104,110 
CORPORATE AND OTHER SECURITIES . ...... . 6,211,006 
LOANS AND DISCOUNTS ~ »« «© « « « « ora 
REAL ESTATE LOANS... . . ...... 110,146,253 226,779,390 
FEDERAL RESERVE BANK STOCK. ....... . 847,500 
BANK PROPERTIES AND EQUIPMENT ........ 5,048,883 
ACCRUED INTEREST AND PREPAID EXPENSE. .... . 3,724,244 
CUSTOMERS LIABILITY ON LETTERS OF CREDIT. .... 48,461 
EE gk er gg te ag oe SH a ee ee Se 125,003 
a ee ee 
* 
LIABILITIES 
DEMAND DEPOSITs: 
INDIVIDUALS, CORPORATIONS AND OTHERS . . . . . $343,006,790 
n>. « -» « 6 «6 «@ & 6» 6's 19,818,149 
ee ee ee ee ee ee ee ee 22,469,871 
$385,294,810 
Savinas DEPOSITS . .. . + eee .e« «ee + 349,325,415 
Towa, Deepens. ...e «© © © «© © 0 ele 2S 
pp a a 1,933,937 
ACCRUED EXPENSES AND TAXES . ........ 2,728,674 
LIABILITY ON LETTERS OF CREDIT ....... . 48,461 
CaPITAL STOCK... . =. . « « « « $ 8,250,000 
ee a ne a Ce ae a 20,000,000 
UNDIVIDED PROFITS or oe oe ee ee ee 8,969,087 
GENERAL RESERVES ........ 2,126,794 $ 39,345,881 
MMs ttt te tw Cw ss Se 
United States Government Securities in the foregoing statement with a par value 
of $31,753,000 are pledged to secure public and other deposits where required by 
law, including deposits of the State of Michigan amounting to $5,295,627. 
MAIN OFFICE e GRISWOLD AT STATE e DETROIT, MICHIGAN 
42 Offices Throughout the City 
MEMBER OF FEDERAL DEPOSIT INSURANCE CORPORATION 
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CANADIAN BANKING 








New C.B.A. President 
Is Sales-Minded 


F. W. Nicks, general manager 
of the Bank of Nova Scotia, was re- 
cently elected president of the Cana- 





F. W. NICKS 


Pushes bank services 


dian Bankers Association for a two- 
year term. He succeeds T. H. Atkinson, 
vice-president and general manager of 
the Royal Bank of Canada, who be- 
comes an honorary president, along 
with J. U. Boyer, vice-president and 
general manager of the Provincial 
Bank of Canada. 

Mr. Nicks began his banking career 
in 1923 as a junior with a branch of 
the bank of Winnipeg, where he was 
born. In 1952 he was appointed as- 
sistant general manager of the bank 
with headquarters at Toronto, and 
last December was made general man- 
ager. 

Mr. Nicks has said he believes that 
opportunities for young men today are 
better than ever in Canada’s banks, 
because today almost half of the bank- 
ing staff are women, and as a result 
there is more room at the top for 
young men. Consequently, he is a 
strong believer in training systems for 
the staff, and a number of courses 
were instituted at the bank for senior 
men after he became assistant general 
manager. Mr. Nicks is also strongly 
sales-minded and in the past few years 
he has been responsible in large mea- 
sure for the push given to the mer- 
chandising of banking services by The 
Bank of Nova Scotia. 

Vice-presidents of the C.B.A. elected 
were Ulric Roberge, general manager 
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of the Banque Canadienne Nationale; 
A. C. Jensen, vice-president and gen- 
eral manager of the Bank of Montreal; 
J. J. McKinnon, vice-president and 
general manager of the Canadian 
Bank of Commerce, and J. S. Proctor, 
vice-president and general manager 
of the Imperial Bank of Canada. 


4 + + 


New Bank Ad Series 


It is not often that a paid advertise- 
ment, bank or other, makes newspaper 
news and editorial copy in metropoli- 
tan dailies. However, when the Toron- 
to-Dominion Bank recently used an 
advertisement entitled “We think we 
have the nicest girls in banking,” 
comments from other banks and the 
public at large made front page copy 
and editorials in some Canadian daily 
newspapers. 

The advertisement featured one of 
the many pretty girls behind the 
counters of the Toronto-Dominion 
Bank branches. It was one of a new 
series of hard-hitting advertisements 
merchandising the bank’s_ services. 
The series is divided into three parts, 
one to build staff morale, another to 
sell the bank’s services, and a third 
addressed to young businessmen to 
make the bank their financial head- 
quarters. 

° 


The Imperial Bank of Canada also 


has a new series directed to business- 
men and another towards savings ac- 
counts. The latter uses a minimum of 
words to show how savings can help 
in buying a home, a car or other 
necessities. Advertisements appealing 
to businessmen stress foreign ex- 
change dealings, commercial services 
and teamwork of the bank’s various 
departments. 
* 


The Canadian Bank of Commerce 
has a new series, in both black-and- 
white and in color, on the banking 
experience of successful people. The 
series is titled ““Where does he bank?” 
and each advertisement features in 
copy and picture the luxuries available 
to people who save regularly. The bank 
is also using two other series, one 
addressed to builders for mortgage 
loans, and the other featuring the 
close contact maintained by the bank’s 
branch officials with local business. 
One advertisement in this latter series 
shows various branch managers in 
southern Ontario visiting ‘tobacco 
farms in their area. 


e « * 


Branch Features 
Two Banking Floors 

The modern new 6-story branch of 
the Royal Bank of Canada at Calgary, 
Alberta, features banking facilities for 
the public on two floors, the current 


An ad that inspired news stories, editorials in Canadian papers 





You may think this a very strong 
statement 
we can express what we feel 

about them! Spread through the 


but it's the simplest way 


We think 
we hawve the 


nicest girls 


in banking 





450 branches throughout the country 
they supply far more than competence 
they supply friendliness, 
advice and help. They don't expect 
you to know all about banking. 
they don't worry if you don't know 
how to fill out a cheque 
They're there to help. to explain 
their business to you, and to give you 
the nicest service they possibly can 
They've done a great deal toward 
making the Toronto-Dominion one of 
the best-liked banks in Canada .. . 
and we hope you'll meet them soon 


m TORONTO-DOMINION BANK 


THE BsesT in BANKING service 
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Lower floor houses savings and securities departments 





account department on the main 
ground floor, and the savings and 
securities departments on a secondary 
floor below. 

Window drapes that slide back and 
forth in response to a switch, power- 
driven doors that open on an electrical 
current, and the first escalators to be 
installed in a bank in Western Canada 
are among the new branch’s features. 
Illumination is by use of cold cathode 
lamps mounted behind a tile ceiling 
to give the effect of daylight streaming 













into the bank through a _ skylight. 

One floor of the new branch is used 
as the Alberta’s supervisor’s depart- 
ment of the organization. The proof 
and part of the current account de- 
partment are on one mezzanine floor, 
linked to the ground floor banking 
room with pneumatic tubes and dumb- 
waiter equipment. A second mezzanine 
floor is provided, while the basement 
level has heating equipment and other 
facilities. 

The bank’s ever growing business in 


Main, ground floor, banking room handles current accounts 


Two banking floors are a feature of this new Royal Bank branch at Calgary 
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Calgary, center of oil and agricultural 
activities, required the new building. 


e e e 


Booklet on Canadian 
Business Organization 

A booklet on how to do business in 
Canada has been released by the Cana- 
dian Bank of Commerce from its To- 
ronto headquarters. It contains 20 
pages and is replete with data for 
companies planning or thinking of 
opening branches or doing business 
in Canada. In concise form, the booklet 


| deals with the incorporation of com- 
| panies in Canada and with Canadian 





taxes. It also deals with other forms 
of business organizations in Canada, 
partnerships, single proprietorships 
and limited companies, as well as with 
the fees for incorporation, and with 
the matter of branches of foreign 
corporations. 


e 


Personnel News 

George B. Currie, with The Cana- 
dian Bank of Commerce since 1947, 
has been appointed an assistant gen- 
eral manager. Since joining the bank 
he has served as assistant manager of 
the bank’s main branches at Hamilton 
and Toronto, and as inspector at the 
Toronto head-office of the bank. 

T. H. Saunders was recently named 
manager of its New York Agency by 
The Canadian Bank of Commerce. Mr. 


T. H. SAUNDERS 


G. B. CURRIE 
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Saunders has served the bank since 
1921 in Toronto, New York and Los 
Angeles, and has been associated with 
the New York office for the past five 
years. 


+ 


Gordon R. Ball, president of the 
Bank of Montreal, was recently elected 
to the newly formed Canadian Council 
of the National Industrial Conference 
Board. The N.I.C.B. organization was 
founded in the United States in 1916. 


The Canadian Council followed the | 


formation of a Canadian office of the 
N.1.C.B. at Montreal last December. 
The Canadian Council consists of 14 
Canadian industrialists and financiers 
and three United States business 
leaders. 














G. R. BALL F. S. SHARPE 


F. S. Sharpe has been appointed 
superintendent of the Bank of Mon- 
treal for the provinces of Manitoba 
and Saskatchewan. Until his new ap- 
pointment, with headquarters at Win- 
nipeg, Mr. Sharpe was manager of the 
bank’s main branch at St. John’s, New- 
foundland. He succeeds Daniel W. 
Casey who has been appointed chief 
inspector of the Bank of Montreal at 
the Montreal head-office. 


+ 


A. F. W. Plumptre, a former finan- 
cial attache of the Canadian embassy 
at Washington, has been named as- 
sistant deputy minister of finance at 
Ottawa. He joined the Canadian De- 
partment of Finance early in 1954 as 
director of international economic re- 
lations, coming from the Canadian 
Department of External Affairs where 
he was with the North Atlantic Coun- 
cil at Paris. 


* 


John R. Hughes, vice-president and 
treasurer of Royal Securities Corpora- 
tion, Montreal, has been elected presi- 
dent of the Investment Dealers Asso- 
ciation of Canada. 


* 


Carman A. Jerry has been appointed 
supervisor of business development of 
the Royal Trust Company, Montreal. 
He joined the company in 1929 and 
since 1941 has been in charge of busi- 
ness development at the Toronto 
branch. He will continue to head- 
quarter at Toronto. 
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New uses for 


You may not want to paper your 
walls with punch cards, but it’s get- 
ting to the point these days where 
you can use ’em for practically every- 
thing else. The new Cummins Cardi- 
tioner now makes it feasible to put 
time clock cards, payroll checks, divi- 
dend checks, money orders, proxies, 
bonds—a whole host of things—on 
punch cards. 

Heretofore, it was impracticable to 
use punch cards in many instances 
because of the cost and bother result- 





< 





punch cards! 


ing from damaged cards. Rumpled 
edges, creases, staples, paper clips, 
cellophane tape—all caused no end 
of trouble, jammed sorting machines, 
required costly, time-wasting hand 
sorting. 

But the new Cummins Carditioner 
puts an end to all this. It “irons out” 
rumpled punch cards, restoring them 
to usable condition. And it rejects 
those with foreign objects attached — 
all at a rate of 275 cards per minute! 
It virtually eliminates hand sorting, 
does away with any chance for human 
error, gets jobs done faster, better. 

For full information on this amaz- 
ing new machine that makes punch 
cards practicable, mail coupon below. 


Cummins Carditioner restores imperfect 
punch cards to usable condition. Permits use 
of modern, efficient tabulating equipment, 





CUMMINS BUSINESS MACHINES 
Division of Cummins-Chicago Corp. 


N. Ravenswood Ave., Chicago 40, Ill. 


Please send me full information on Cummins Carditioners. 








=e Since 1887 
Cummins Dpt. BC-85, 4740 
Business 
Machines 
sales and mass 
service offices Name of Busi 
: principal Address of Busi 
cities 
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$89,847,902.42 


$84,266,319.91 3 


Banco Pesular 
de Puerto Rico 


$55,422,892.28 


Total Resources 


$10,026,603.62 


$3,099,783.69 
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Banco Popular de Puerto Rico is a wholly local institution devoting its 
efforts to the enhancement of the social and economic welfare of 
Puerto Rico and inspired on the soundest fundamental principles of good banking prac- 


tice. 


Banco Popular de Puerto Rico is fully equipped to handle efficiently such financial prob- 
lems as may arise in the continued expansion of Puerto Rico. 


SERVING PROGRESSIVE PUERTO RICO WITH 20 MODERN OFFICES 


Member Federal Deposit Insurance Corporation 


Burroughs Clearing House 














THE BOOKLET COUNTER 








Family Savings Budget Book .. . 
Here is a new and different approach 
to a family budget book. It was pro- 
duced by a large California bank to 
promote its savings accounts, and will 
be a valuable model for other banks 
contemplating a similar type of pro- 
motion. The booklet was based on a 
survey made for the bank in which 


i 
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TY-FIRST NATIONAL BANK 


Promotes thrift accounts 


extensive interviews were held with 
family heads to determine the common 
purposes of savings. It was found that 
while savings accounts are used to 
accumulate funds for hundreds of pur- 
poses, there are 20 or 25 objectives 
more widely used than others. Conse- 
quently, this booklet was designed to 
meet the needs of those objectives, 
which include saving for a home, auto- 
mobile, vacation, Christmas, etc. 
Twenty of the common objectives are 
discussed in the booklet and there are 
an equal number of worksheets on 
which the user can enter definite plans 
to achieve a savings goal. 


Farm Equipment Financing... 
In this reprint of a speech made be- 
fore an industrial bankers group, a 
vice-president of the International 
Harvester Credit Corporation, Chi- 
cago, discusses the problems met in 
financing the sale of farm equipment. 
Such financing, he declares, is “pro- 
duction credit, and not consumer cred- 
it.” The booklet begins with a com- 
prehensive history of the development 
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of American agriculture and farm 
equipment financing. The author then 
explains the significant differences be- 
tween farm equipment and consumer 
financing. After discussing the finan- 
cing needs of dealers, he gives a num- 
ber of recommendations for sound 
farm equipment financing by banks. 


Managing a Small Business .. . 
The role of business adviser on the 
part of banking officers in their com- 
munities is becoming ever more im- 
portant. Therefore, information such 
as is contained in this monthly letter 
of a large Canadian bank becomes of 
special value. The keynote to the book- 
let lies in the paragraph: “Every 
successful business, whatever its size, 
is the outcome of paying proper atten- 
tion to what a U.S. Secretary of Com- 
merce boiled down to ‘the 4 M’s: 
money, manpower, merchandise and 
management.’ Of these, management 
is supremely important, since it is the 
business mind that directs the use of 
the other three tools .. .” This offering 
contains many valuable tips on all 
four of the tools, placing primary ac- 
cent on the management tool. 


Federal Reserve Fundamentals 
... Here is an elementary presentation 
in flannel-board drawing style and 
easy-to-understand language of the 
fundamentals of Federal Reserve Bank 
policy. The booklet deals first with the 
problems of economic stability, then 
with the nature of the credit market, 
the role of commercial banks, and 
finally with the role of the Federal 
Reserve System in influencing the 
money supply. This booklet is ideal 
for distribution to schools. Reasonable 
requests for copies will be filled by the 
Federal Reserve Bank producing it. 


Stock Gifts to Children . . . The 
president of the New York Stock Ex- 





These booklets are available upon 
request, free of charge or obligation, 
under an arrangement whereby the 
requests are referred promptly to the 
producers. Simply address requests 
on bank or company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 











change says in this speech reprint that 
stock ownership in one of the nation’s 
leading corporations is an ideal gift 
for children, because “it would be a 
practical home study course in our 
free enterprise system.” Besides this 
and other cogent reasons set forth for 
ownership of stock by children, the 
booklet suggests enabling legislation 
that has already been passed in Geor- 
gia and Colorado, and is awaiting the 
signature of the Governor of Connec- 
ticut. Many trust officers will want to 
read this speech, which was made 
originally before the National Asso- 
ciation of Securities Administrators. 


Savings-Loan Fact Book . . . For 
those who wish to know more about 
the rapidly growing savings-loan in- 


& | 
SAVINGS AND LOAN it) 


Five im bere) an 


A useful reference 


dustry, this statistical handbook will 
provide a wealth of information. The 
second such booklet to be published 
by the United States Savings and Loan 
League, its 80 pages bring together 
the various statistics compiled by 
government agencies and private or- 
ganizations on the savings and loan 
associations and cooperative banks. 


200-Year Calendar ... This book- 
let contains an index to the years 1801 
through 2000, and a series of calendars 
on which any specific day or date in 
those years can be determined. It is a 
syndicated offering to be used for 
general distribution to customers. 
Sample copies are free; prices on 
quantity orders are available. 
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CAPITAL & SURPLUS $60,000,000 
-: eee RR EN ee 
DIRECTORS: KARL HOBLITZELLE, Chairman of the Board 











RESOURCES 
Cash and Due from Banks . . . .. . . . . « $229,403,718.38 
U. S. Government Securities. . ...... . - 130,096,112.35 
State, Municipal and Other Securities. . . ... . 8,014,617.12 
Stock in Federal Reserve Bank. . ......-. 1,800,000.00 
Loans and Discounts . . it ween loa wa. iia 
Bank Building and Equipment ae ee se ee ee 26,196,688.59 
Acceptances and Letters of Credit. . ...... 4,991 ,856.36 
I fe. eared) 68 gino xt eg coe an ae 650,763.37 





TOTAL . . 1. 1 2 © 06.06 «© 9OFl eae, teeue 








LIABILITIES 
a ee Me i 
Surplus. . ee ee ee oe eek 33,000,000.00 
Undivided Profits sats. ges eae aie 4,068,376.26 $ 64,068,376.26 
Reserve for Dividend, 

Payeme dm i,is35......« 315,000.00 
Reserve for Contingencies . .. . 6,084,361.84 
Reserve for Taxes, Etc. . eS 4,268,367.12 
Acceptances and Letters of Credit. . 5,079,356.36 
Deposits: 

Individual . . . . . . . . $468,952,200.28 

ee 5s } ake a Oa 198,289,794.94 

U. &. Government ee Seale dao ak 24,467,731.25 691,709,726.47 
| $771,525,188.05 
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LARGEST IN THE SOUTH 


JOHN W. CARPENTER LAWRENCE S. POLLOCK 
Chairman, President, 
Southland Life Insurance Co. Pollock Paper Corporation 
EDWARD H. CARY, JR. J. W. SIMMONS 
President, President, 
Cary-Schneider Investment Co. Simmons Cotton Oil Mills 
WIRT DAVIS Il R. L. TAYLOE 
Investments Vice-President, 
FRED F. FLORENCE Sears, Roebuck and Co. 
President JOE C. THOMPSON 
R. B. GEORGE President, Southland Corporation 
President, WILLIAM H. WILDES 
R. B. George Investments, Inc. President, 
HAMLETT HARRISON Republic Natural Gas Co. 


Executive Vice-President 

Trinity Universal Insurance Co. 
J. M. HIGGINBOTHAM, JR. 

Higginbotham-Bailey Co. 
RALEIGH HORTENSTINE 

President, 

Wyatt Metal and Boiler Works 
J. E. JONSSON 

President, Texas Instruments, Inc. Y 
J. C. KARCHER 2s 
4 Agr Concho Petroleum Co. LE 


ss hetiie Petroleum Co. ,7 Za 
W. W. LYNCH 

President, 

Texas Power and Light Co. 
LEWIS W. MacNAUGHTON 

President, 

DeGolyer and MacNaughton 
B. F. McLAIN 

President, Hart Furniture Co. 
STANLEY MARCUS 

President, Neiman-Marcus Co. 
HOMER R. MITCHELL 

Chairmen. ; P 

‘exas Employers Insurance H 

Association Friendly ee 
J. H. PEARLSTONE 

Pearlstone Mill and El c ffici 

earlstone an levator Co, 

GEORGE HARVEY PENLAND Efficient! 
Chairman 
Southwestern Drug Corp. 
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COURT DECISIONS 











By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Creditor-Bank’s Claim 
to Depositor’s Funds 

As a general rule, when a bank has 
a matured claim against a depositor, 
the bank has a right to set the claim 
off against the depositor’s balance. 
Moreover, even if the bank fails to 
apply the depositor’s funds to the debt 
before another creditor attempts to 
attach the funds, the bank still has 
first claim. So ruled the Georgia Court 
of Appeals recently. 

A summons of garnishment was 
issued to attach a debtor’s bank ac- 
count. Before filing an answer to the 
summons, the garnishee bank applied 
the debtor’s balance of $921.21 to a 
past-due note for $4,000 he owed the 
bank. Over the protests of the garnish- 
ment plaintiff, the Georgia court held 
the bank’s action to be proper. 

The court reasoned that had the 
depositor sued the bank for the 
amount of his deposit balance, the 
bank would have had the right to set 
off against the balance any matured 
claims of the bank against the de- 
positor. The garnishment plaintiff, 
suing to attach assets of the debtor- 
depositor, stood in the same position 
against the bank as did the depositor. 
Since the note owed to the bank was 
greater than the depositor’s balance, 
there was nothing to be garnished. 
W. C. Caye & Co. v. Milledgeville 
Banking Co., 86 S.E.2d 717 (1955). 


* 4 * 


Collecting Bank’s Role 
as Depositor’s Agent 

The knowledge of a collecting bank 
that a check has been paid is imputed 
to the original depositor of the check, 
says the Supreme Court of Nebraska, 
since the collecting bank is the de- 
positor’s agent. Likewise the maker is 
charged with knowledge that the 
drawee bank had paid the check. The 
effect of such imputed knowledge was 
that the payee of a check in down pay- 
ment of a contract of sale could not be 
heard to say that the maker had de- 
faulted on his promise to make the 
down payment before delivery, when 
in fact the check had been paid. This 
was true even though the parties knew 
only that the check had been dishon- 
ored on first presentation and were 
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not aware of its subsequent presenta- 
tion and payment. 

On January 15 the defendant con- 
tracted to sell plaintiffs a large quanti- 
ty of parts from surplus aircraft, de- 
livery to be made after down payment 
of $2,000, for which plaintiffs gave 
defendant a check. The defendant de- 
posited the check in his bank, which 
forwarded it for collection in the usual 
course of business, The drawee bank 
received it on January 21, refused pay- 
ment for insufficient funds, and re- 
turned it to the local clearing house, 
where it was protested and protest 
notices mailed. On January 22, plain- 
tiffs made a $5,000 deposit in the 
drawee bank; the next day the check 
was returned to the drawee and paid. 

The defendant was notified on Janu- 
ary 27 that the check had been pro- 
tested. Following the protest, however, 
neither the defendant nor the plaintiff 
received any notice that the check had 
been paid. After three weeks of dick- 
ering with the plaintiffs for payment, 
the defendant finally notified them that 
he was rescinding the contract. Then, 
when it was discovered that the check 
had in fact been paid, the plaintiffs 
sued for breach of contract. 


-The court ruled by majority vote 
that since the collecting bank knew of 
the January 23 payment of the check, 
such knowledge could be imputed to 
defendant, for the collecting bank was 
his agent. Since defendant “knew” 
that the $2,000 had been paid, he had 
no right to cancel the contract. 

Not so, argued the chief justice in 
his dissenting opinion. The plaintiffs, 
he said, were guilty of breach of con- 
tract the moment their check was dis- 
honored, and so the defendant had a 
right to rescind. The fact of payment 
of the check on second presentation 
made no difference. By virtue of the 
majority’s holding, the chief justice 
added, the plaintiffs “seem to be en- 
titled to one breach ‘for free.’ ” 

Furthermore, the dissent continued, 
the knowledge of the forwarding bank 
that the check had been paid could not 
be imputed to the defendant-depositor. 
The rule that a principal has notice of 
facts within his agent’s knowledge 
applies only where the agent has a 
duty to communicate such facts to his 
principal. Since the collecting bank 
had no duty to inform the defendant 
that the check had been paid, knowl- 
edge of that fact could not be imputed 
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An Indiana 
Banker 
goes for — 


Sort-0-Namic 


TAKE THE WORD OF R.EMMETT O'CONNOR 
He speaks from experience 


R. Emmett O’Connor, vice-president of the Old National Bank of 
Evansville, Indiana, writing in The Hoosier Banker made the follow- 
ing enthusiastic comments about Todd’s Sort-O-Namic System: 


...the increased internal efficiency has far exceeded our 
expectations, not only in speeding up the sorting and post- 
ing operation, but in contributing to higher personnel 
morale and reducing employee turn-over.” 


Sort-O-Namic is The Todd Company’s system for imprinting, sorting 
and filing checks. 

Why not read all of Mr. O’Connor’s article and see for yourself 
what far-reaching gains can be achieved when sound banking sense 
employs a sound system to improve operations ? 

For a reprint of the whole article and additional information on 
Sort-O-Namic, simply return the coupon below. 
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THE TODD COMPANY, Inc., Dept. BCH, 
Rochester 3, New York 


Please send me Mr. O'Connor's article on Sort-O- 
Namic and additional information on this plan. 
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to him, and he had a right to rely on 
the information that the check had 
been dishonored. 

Selig v. Wunderlich Contracting Co., 
69 N.W.2d 861 (1955). 


- ad 4 


Debtor’s Waiver of 
Legal Process 

If a person signs a note in which he 
authorizes “confession of judgment,” 
i.e., he agrees that judgment may later 
be entered against him by his creditor 
without a trial, the judgment may be 
entered without any notice to the debt- 
or or service of legal process on him. 
So holds the Georgia Court of Appeals. 

The payee of such a judgment note 
obtained judgment on it in Maryland. 
No notice of the action was given to 
the defendant, a Georgia resident, 
until after judgment was entered. The 
defendant then received notice by 
registered mail. 

The payee thereupon sued in a 
Georgia court, offering as the basis for 
his claim a copy of the Maryland judg- 
ment. The defendant objected on the 
ground that the judgment was void 
since he had not been duly served with 
process and had had no notice of the 
Maryland suit. 

When a judgment is valid in the 
state of rendition, other states must 
give the judgment “full faith and 
credit” by order of the U. S. Constitu- 
tion. The Georgia court could fail to 
give effect to the Maryland judgment 
only if it found the judgment void for 
lack of jurisdiction over the defendant. 
The defendant claimed such lack of 
jurisdiction by reason of his not being 
served in the Maryland suit and of 
having no notice of it until after 
judgment. 

The court held against the defend- 
ant’s contention, finding that the con- 
fession of judgment authorized by the 
note was a waiver of the maker’s right 
to notice and service of process even 
though the maker was not a resident 
of the state in which suit was brought. 
Cocke v. Truslow, 86 S.E.2d 686 
(1955). 


e e * 


Investment Certificates, 
A Banking Function 

An act permitting savings and loan 
associations to issue investment cer- 
tificates subject to the same provisions 
for withdrawal and enforced retire- 
ment as S & L shares was an attempt 
by the legislature to confer banking 
power on savings and loan associa- 
tions ruled the Illinois Supreme Court 
recently. The act therefore violated the 
Illinois constitution, said the court, 
since the act was not submitted to a 
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ASSETS 
Coach: and Te Grams. Ss «<< cbc ce es ced Wen diescs vias $ 48,376,121.99 
U.S. Govermmnat Secmeisies. occ scesccccscccscsecvecece 129,668,124.81 
Ch. &. Sone BOGE: ..< 5s skewer ends cebbesecseesesas 49,362,131.59 $227,406,378.39 
RRO —E IIE. 606 0.40 02 acvandeccsecendéese sévedhesébdupiaseomens Tyner 156,675,176.93 
Bank and Olbice Buildings... ..ccccccescvccccescccccesgseseeccvccesesees 6,525,901.47 
Preece eee 390,000.00 
Dee TRO, oc csccdccnsckeisesvineddeendee edit inese¥altenannenee 1,004,270.22 
CRE ca on 9:94.50 00005 cb ids be dedencecediadencesicveasssevenal 1,051,936.24 
WEE RAR we ccecacintcies backabusdad kb 000 ddbts Oteyeniaeend .  $393,053,663.25 
LIABILITIES 
Commercial Deposits..... yeaa Vessodsikecbibsdibasiod $177,853,294.14 
Savings Deposits. .......ccccvcccccccccccccccccsccccses 181,520,212.54 $359,373,506.68 
Cir TNS oo. 5s 840d cw sc ceaddiiwnis as bande she eh oct aeawaasaneeaveas 3,601,560.13 
Sy Is os vn ac dnd ce céseecdbdesescedesensevedenngceseesbmontes 10,074,622.18 
yo ee ee ee ee eee $ 1,000,000.00 
Comes Ge on chibi ccvesinss Nee CC CORRES tac cees 6,000,000.00 
Surplus. .......ccecccccccccccvcccccscccccsscccssceeees 6,000,000.00 
Pontes GbE TOMNIUEE. sedccbccccuceseawibocsonsddinencne 7,003,974.26 20,003,974.26 
Teel TA, 6.0'600kacivecéenttansdecteinnsssseted eisaseaats $393,053,663.25 
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desk set . . . with its giant ink fountain-base YOU WRITE...BY NUMBER 
that automatically fills the pen and keeps it 
ready to write a full page or more when- “Far 
ever you take it from its socket. 2556 
2550 
*® 30-DAY MONEY-BACK TRIAL OFFER 9314M 
Carlen 
Your regular dealer will be glad to (Also public counter use) 
let you try one of these fine Model 444, 9460 
Self-Filling Desk Pens on your own desk 
for 30 days with the understanding you Crtra Fone 
can return it for a full refund if you 9550 
don’t agree it’s the best you’ve ever used. A J. 
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THE ESTERBROOK PEN COMPANY, CAMDEN 1, NEW JERSEY 
The Esterbrook Pen Company of Canada, Ltd., 92 Fleet Street, East; Toronto, Ontario 
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popular referendum as -required by 
that constitution. 

The Illinois constitution requires 
that any act giving “banking powers” 
to corporations or associations may 
not take effect unless approved by a 
popular referendum. The question pre- 
sented here was whether issuance of 
the certificates was equivalent to re- 
ceiving deposits—a banking power 
within the meaning of the constitu- 
tional restriction—or whether the cer- 
tificates merely represented loans that 
were made by the building and loan 
associations. 

The court pointed out that there are 
many characteristics common to both 
loans and deposits, and said that the 
distinction turned on the narrow legal 
question of whether the certificate 
holder had to make demand for pay- 
ment before the association’s legal ob- 
ligation to pay arose, or whether that 
legal obligation arose regardless of 
lack of demand. Since withdrawal of 
the certificates was to be in accordance 
with the statutory provisions for with- 
drawal and retirement of shares, the 
court looked to those provisions and 
concluded that there would be no obli- 
gation on the association to make re- 
payment unless and until demand 
therefor was made. The issuance of 
the investment certificates would con- 
stitute receipt of deposits by the as- 
sociation from the general public, 
rather than the making of loans. It 
made no difference whether the party 
were called a depositor or an invest- 
ment certificate holder, the law being 
concerned with substance and not with 
form. Since the receipt of money for 
deposit is a banking function, the act 
was invalid without submission to a 
referendum. 

Gorham v. Hodge, 126 N.E.2d 626 
(1955). 


4 * e 


Pledge of Stock to 
Exchange Member Broker 

At the request of a customer, a 
broker who was not a member of a 
stock exchange ordered an exchange 
member broker to buy some stock. The 
member broker made the purchase and 
held the stock in pledge for the first 
broker. Later, the stock was sold on 
order of the first broker. 

The question before the Utah Su- 
preme Court was whether the cus- 
tomer had a claim against the member 
broker for the proceeds of the sale. 
The court by a 3-2 vote ruled that the 
customer had no claim, even though 
he had paid for the stock and the first 
broker was insolvent. 

The majority opinion referred to 
the well-established custom among 
brokers that when an exchange seat 
broker purchases stock for an outside 
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CALIFORNIA NATIONAL 


BANK 


DIRECTORS 


FRED W. ACKERMAN, President, 
Pacific Greyhound Lines 


FRED B. BAIN, President, 
Leslie Salt Co. 


OTHMAR BERRY, President, 
Berry Oil Company 


CLYDE H. BRAND, Afttorney-at-Law, 
Downey, Brand, Seymour & Rohwer 


RICHARD D. BRIGHAM, 
Vice President 


ALLARD A. CALKINS, 
Member of the Executive Committee 
and Retired Chairman of the Board 


HARRY F. CAMP, President, 
Harry Camp Millinery Company 


WM. HERBERT CARR, 
Vice President and Treasurer, 
California Packing Corporation 


HARRY D. COLLIER, 
Director and former Chairman, 
Standard Oil Company of California 


ADRIEN J. FALK, President, 
S&W Fine Foods, Inc. 


FREDERICK M. FISK, 
Chickering & Gregory, Attorneys 


WALTER A. HAAS, SR., President, 
Levi Strauss & Co. 


RAYMOND H. HOLMBERG, 


Secretary 


PAUL E. HOOVER, 
President 


ERNEST INGOLD, President, 
Ernest Ingold, Inc. 


OTIS R. JOHNSON, President, 
Union Lumber Company 


PAUL B. KELLY, 
First Vice President 


JOHN J. REILLY, President, 
Western Department Stores 


CHARLES L. WHEELER, 
Special Vice President, 
Pope & Talbot, Inc. 


HERMAN WOBBER, 
Twentieth Century-Fox Film Corporation 
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CASH AND SECURITIES 


Cash and Due from Banks . 

United States Government Securities . 
State and Municipal Securities . 
Other Bonds and Securities . 


Dee a et ee 


LOANS 
Cosmet Leite se OK aS 
Real Estate Loans. . . wrraat) 6 


Automobile Installment Loans 
Personal and Improvement Loans . 


‘Less: Reserve for Possible Loan Losses 


TOTAL ee ee ae 
OTHER ASSETS : 

Accrued Income Receivable. . . . « 
Stock in Federal Reserve Bank . 
Bank Premises and Equipment . : 
Other Real EstateOwned . . .. . 
Customers’ Liability under Letters of 

Credit and Acceptances . . . « 
Other Assets 


TOTAL 
TOTAL ASSETS . . =. « 


———_-__ CENTRAL TO THE WEST COAST 
HEAD OFFICE: | SANSOME STREET, SAN FRANCISCO 


ASSETS 


June 30, 1955 





$160,028,947.09 
302,976,955.64 
61,840,304.07 
14,075,552.63 





June 30, 1954 





$155,371,834.18 
250,730,474.43 
51,990,161.31 
8,379,708.25 





$538,921,759.43 





$466,472,178.17 





$160,860,835.74 
124,618,883.37 
64,254,519.41 
36,313,322.11 


$141,882,698.29 
95,088,100.52 
59,650,357.46 
27,415,300.44 





$386,047,560.63 
6,200,858.62 


$324,036,456.71 
5 324,246.11 





$379,846,702.01 





$318,712,210.60 





$ 3,461,866.14 
1,575,000.00 
9,959,286.64 
57,280.30 


9,633,661.89 


$ 3,072,650.03 
1,149,000.00 
8,311,201.68 
56,897.44 


7,253,770.60 











970,947.06 1,415,208.63 
$ 25,658,042.03  $ 21,258,728.38 
$944,426,503.47 $806,443,117.15 


LIABILITIES 


DEPOSITS 
Demand Deposits. . « « «© © «© 2 
Time Deposits etic: oe oe 
United States Government Deposits 
Other Public Deposits 
TOTAL ose ae 
OTHER LIABILITIES 
Dividends Payable ..« « 0 © «© » 
Income Collected in Advance 
Letters of Credit and Acceptances . 
Accrued Interest, Taxes, Other Expense . 
TOTAL 


CAPITAL ACCOUNTS 
Cen 2 + e » & 6 ee 
mc i ee le ae eke ee oe 
Creaniees DiGe: 3s ie: 6 a Se a 


Unallocated Reserves . . « « « « 
TOTAL See a ke ae 


TOTAL LIABILITIES .. . . 


$415,118,552.95 
333,667,498.61 
21,494,331.42 
88,962,371.36 


$359,761,075.47 
282,967 ,466.34 
22,167,049.51 
75,814,184.61 





$859,242,754.34 


$740,709,775.93 





$ 1,575,000.00 
7,349,480.90 
9,633,661.89 
3,781,993.83 


$ 1,000,000.00 
5,539,108.76 
7,253,770.60 
4,722,723.60 








$ 22,340,136.62 


$ 18,515,602.96 





$ 26,250,000.00 
26,250,000.00 


$ 20,000,000.00 
18,300,000.00 











6,977,366.56 6,632,980.98 
3,366,245.95 2,284,757.28 
$ 62,843,612.51 $ 47,217,738.26 
$944,426,503.47  $806,443,117.15 


Member Federal Reserve System « Member Federal Deposit Insurance Corporation 
BAKERSFIELD » BERKELEY + CARMICHAEL + CHICO » COLUSA +» EUREKA + FAIR OAKS + FRESNO + HANFORD +» HAYWARD +» LEMOORE + MAXWELL + MERCED » MODESTO 
OAKLAND + OILDALE + PALO ALTO + RED BLUFF + REDDING + SACRAMENTO + SAN FRANCISCO » SAN JOSE » STOCKTON + TAFT »« VALLEJO » WEST SACRAMENTO + YREKA 


August, 1955 


On js 30, 1955, securities carried at $152,403,915.73 were pledged to secure trust deposits, United States Government 
other public deposits, as required by law. On June 30, 1954, securities so pledged amounted to $128,171,392.32. 
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Pressing a button opens and closes the 
door, lowers and raises the foot bridge 


"THE completely- automatic 5-Star 

Vault Entrance—designed, pat- 
ented and offered exclusively by 
Herring -Hall-Marvin — takes its 
place with the other great labor- 
saving inventions of the automatic 
age; with automatic washers and 
other modern equipment in the 
home; with electrically - operated 
adding and tabulating machines in 
the office; with automatic elevators 
in apartments, hotels and office 
buildings; with the self - starter, 
power steering and power brakes 
in automobiles. 


Announced less than two years ago, 
it has been installed or is on order 
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by banks and savings and loan as- 
sociations in 34 states. 


No strength is needed to operate 
the door and the foot bridge — an 
important consideration in these 
days when most bank vault custo- 
dians are women. An added value 
is the favorable publicity which re- 
sults from being one of the first 
banks in a community to install 
this modern equipment. 


If there’s a new vault entrance in 
your bank’s future, write now for 
full information about the Herring- 
Hall-Marvin 5-Star Vault Entrance. 


HERRING-HALL-MARVIN SAFE CO. 
HAMILTON, OHIO 





broker and holds it in the latter’s 
account, all of the stock so held is 
pledged to support the outside broker’s 
credit. 

The customer had ordered 40 shares 
of a stock amounting to $1,793.45, and 
paid his broker for the shares. The 
broker in turn ordered 53 shares of 
the stock from the exchange broker. 
Later, the outside broker ordered the 
member broker to sell 50 shares of the 
stock from his account. This was done 
and the proceeds credited to the out- 
side broker. Later he died, deeply in- 
debted to the member broker. The 
customer then sued the member broker, 
claiming the proceeds from the sale 
by the broker of the 40 shares of stock. 

The court ruled that the customer, 
by hiring the outside broker, con- 
ferred authority on him to conduct 
the transaction according to the estab- 
lished custom of the exchange. The 
member broker, said the court, had no 
reason to suspect the non-member of 
dishonesty or insolvency, and there- 
fore was entitled to handle the order 
as directed. 

The dissenting justices acknowl- 
edged the principle that a customer 
who engages a broker to execute an 


, order on the stock exchange confers 


authority on the broker to operate 
according to the rules and customs of 
the exchange. But the rule does not 
apply to customs which are illegal or 


| unreasonable. The custom in this case, 


reasoned the dissenting opinion, per- 
mitted the outside broker to buy stock 
for his customer, collect from the cus- 


' tomer, and then borrow on the stock 
' to finance other transactions. Such a 





custom was unreasonable, and so the 
customer should not be bound by it. 
The member broker had reason to be- 
lieve that someone other than the non- 
member broker was probably waiting 
for the assets arising from the sale of 
the shares, and therefore, the dis- 
senters felt, he had no right to apply 
the proceeds from the sale to non- 
member’s account. 

Lynch v. Maw, 282 P.2d 841 (1955). 


Compromise Agreement 
Must Be in Writing 


A compromise agreement that is not 
in writing cannot be used as an “off- 
set” argument in a suit to recover 
money. So ruled the Supreme Court in 
Washington State recently under these 
facts. 

An airlines agency had transferred 
for value received a check drawn to 
its order to the plaintiff in the case. 
The check, however, was not endorsed 
by the airlines agency. When the 
plaintiff tried to cash the check, he 
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discovered that its payment had been 
stopped by the drawer. 

Thereupon, the plaintiff sued the 
drawer to recover the amount for 
which the check was drawn. The 
drawer plead as an offset a claim that 
was due from the airlines agency, and 
alleged that this claim created a defect 
in the agency’s title to the check. Such 
an offset, he said, was a defense to the 
action. 

The offset pleaded was a claim that 
the airlines agency had agreed to de- 
posit certain funds in a Seattle bank 
subject to withdrawal on certain terms 
to assure performance of the settle- 
ment agreement, and that this had 
not been accomplished. 

The pertinent Washington law pro- 
vided that in the absence of an en- 
dorsement, “the transfer vests in the 
transferee such title as the transferer 
had therein.” 

The court found, however, that a 
rule of court requiring agreements to 
be in writing had not been abided by. 
The defendant contended that the rule 
had no application to agreements 
which gave rise to a cause of action 
in a case other than the one in which 
they were made. The court refused to 
recognize this contention, and the de- 
fendant drawer was required to pay. 
Wm. R. Eddleman v. C. D. McGhan, et 
al. 275 P. 2d 729 (1954). 


DEVELOPMENT 
CORPORATIONS 


CONTINUED FROM PAGE 35 


Processing applications and investi- 
gating them often requires three 
weeks. There is no fixed rate of in- 
terest on loans, but it is generally 
around 6 per cent. Funds are taken 
down from members at an agreed rate 
that is customarily %4, of 1 per cent 
above the rate for prime business 
loans. An accompanying table, pre- 
pared by the Federal Reserve Bank of 
Boston, gives a bird’s-eye view of the 
operations of the five development cor- 
porations now active in New England. 
A sixth, in Vermont, is now organiz- 
ing with $50,000 of capital stock. 

Although development credit cor- 
porations have been operating in New 
England for five years their losses 
have been trivial to date. The only 
known loss, $8,000, has been in Maine 
—of all places—and was the result of 
a woodworking investment. 

Although profit may be said to be 
at the bottom of the list in the con- 
siderations of a development credit 
corporation, New Englanders are pro- 
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Contractor: William Cushman & Son, Inc., 
Brattleboro, Vermont 


ti- Brattleboro Trust Company, Brattleboro, Vermont 
va features DIEBOLD-BASIC VAULT DOOR 


in- 


lly ° 
en Dominating the impressive lobby of the Brattleboro Trust Company’s new building, 


ite the Diebold-Basic Vault Door focuses attention on the safe deposit facilities. Customer 


nt recognition of the door’s undeniable leadership in beauty, style and protection is typical 
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verbially hard-headed and they think 
a loss is an obnoxious thing. But they 
know, in development credit corpora- 
tion finance, that calculated and un- 
calculated risks are daily events; they 
also know that the law of averages will 
bale them out.of minor mistakes in 
judgment and that there is sometimes 
a community advantage—in the form 
of jobs for working people—even in 
some of their mistakes. So every loan 
application is an adventure, often 
down a new and untried avenue, and 
the approach to each is, more often 
than not, based upon “how shall we do 
it” rather than “shall we do it.” They 
know, however, that although they 
have vast resources of capital from 
those who “have” money for use of 
those who “have not,” those of their 
members who are putting funds at 
risk expect at least ordinary prudence 
in its use. Under no conditions is 
business development finance a give- 
away program. Neither, for that mat- 
ter, is the Government’s own Small 


Business Administration operated as 
a giveaway project. 


T remains to be considered how, if 

ever, development credit finance 
will ever substitute for Government 
money for small business. The answer 
probably will be that it will never be a 
substitute, though it should keep the 
use of Government money for such 
purposes at minimum amounts. 

The development credit corporations 
have grown up alongside the Govern- 
ment’s S.B.A. Neither considers the 
other a direct competitor. Both fill a 
vacuum created some twenty years ago 
when Federal tax rates began taking 
from individuals so much money that 
the customary sources of venture capi- 
tal gradually dried up. In a sense the 
S.B.A. is still a final recourse for some 
applicants who can’t borrow from a 
development corporation. The S.B.A., 
it may be said, is quite interested in 
the decision of a development corpora- 
tion. 
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There are some fundamental differ- 
ences between the development cor- 
porations and 8.B.A. The Government 
agency cannot lend more than $150,- 
000 to one borrower—although this 
limit is in the process of being in- 
creased—while there is no fixed limit 
for most development companies. The 
latter under many. circumstances like 
second mortgages; the Government 
agency does not. The Government 
agency cannot ethically finance the 
importation of a business from one 
State to another, yet, that is the kind 
of a deal most development corpora- 
tions feel they are in business for. 
The S.B.A. prefers to lend to estab- 
lished small business. The develop- 
ment corporations adopt the philoso- 
phy that industrial growth can be 
stimulated more by raising the busi- 
ness birthrate than by trying to extend 
the life of a going business beyond a 
reasonable time. 

Both the Government agency and 
the development corporations dislike 
business men who have no money of 
their own to risk and who have only 
hazy ideas about what they want to 
do with other peoples’ money. Both 
don’t normally lend to retailers, par- 


| ticularly those who have a big invest- 


ment in fixtures and a stock that is 


| largely on consignment. Both have a 


| 
| 


| cordial dislike of auctioneers’ red flags. 


LTHOUGH S8.B.A. nationally has 
lent some $70 million, aside from 
disaster loans, to small business, its 


_ figures for New England are not avail- 


able, although a good guess would be 
that the New England area accounts 


| for less than 10 per cent of the na- 
| tional figure. At a recent date all five 





| organization, the 





operating development credit corpora- 
tions in New England had outstanding 
$5 million out of $7.6 million of loans 
approved. In other words in New Eng- 
land, after much fanfare both by the 
Government and the development 
corporations, both have split about 
evenly the available supply of* loans 
that could be made. The amount lent 
by both has been very small, con- 
sidering that New England is the area 
where the demand should have been 
greatest. 

This should be qualified by the fact 
that nowhere but in New England are 
there so many places for a business 
needing money to go for it. New 
England is the home of that peculiar 
“industrial founda- 
tion” which sells shares in local com- 
munities and uses the money to buy 
factory space for lease to new indus- 
tries. In New England there are 36 
“industrial foundations.” 

Development corporations, useful as 
they are in certain circumstances, are 
again proving that the fundamental 
problem of small business, in finance, 
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is lack of capital rather than of credit. 
It is not yet possible to write down 
what, in dollars and cents, develop- 
ment corporations have meant to date 


CONTINUED FROM PAGE 39) 

in Chicago but in virtually every 
other city in which the company has 
branches and where clearing houses 
are maintained. 

Quite recently, use of the armored 
car has been extended to brand new 
fields. Last October, Brink’s began 
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to New England. But it is possible to 
cite some figures that are a little old 
by now and say that they have helped 
66 borrowing organizations paying 


ARMORED CAR SERVICE 


moving new coin from the U. S. mints 
to various Federal Reserve Banks un- 
der contract with the General Services 
Administration. Several such move- 
ments alreddy have been made. For 
this service, because of the bulk of the 
shipments, semi-trailer trucks are 
used. The trucks, of course, are ac- 


_ companied by armored convoy. 


City authorities also have been 
looking to the armored car to col- 
lect coins from their parking meters. 
In recent months Brink’s has increased 
the number of its contracts for this 
service. In some instances, as in Chi- 
cago, coins are sorted, packaged and 
used by Brink’s in the company’s own 
change service, while a check for the 
amount is delivered to the city. In 


& 


$23,105,000 yearly in wages to 6,473 
persons. And they have participated 
to date in financing the building of 
12 new plants. 


other instances the coins are deposit- 
ed in the bank to the city’s account. 

For years it has been customary for 
business institutions in many cities to 
call on police to provide protection for 
employes carrying bank deposits or 
payrolls through the streets. Recently, 
officials in a number of these cities, 
including New York, have balked at 
detailing police officers for this duty 
because of the rising cost of police 
service and shortage of men. As a 
result, this protection is now being 
increasingly provided by armored 
cars. 

Thus it is that the commercial 
armored car continues to find new or 
expanded ways to be of service to 
banks and business. 
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CREDIT YARDSTICKS 


CONTINUED FROM PAGE 42 
our president, Robert M. Hanes, has 
said: “Research, teamed with educa- 


| tion and capital, provides our surest 


means of achieving greater stability 
and prosperity in our farm economy. 


e 


When farming moves ahead, our en- 
tire region advances. What we do to 
carry our share of the program will 
be far outweighed by the benefits that 
will result to us and the economy as 
a whole.” 


e 


PROMOTING MORTGAGE LOANS 


CONTINUED FROM PAGE 37 


| the amount of his down payment would 





affect the ultimate cost of his mort- 
gage, why long repayment terms may 
be useful, but also expensive, and why 
he should examine his prepayment 
privileges carefully. In this section, 
we emphasized as far as possible the 
benefits of relatively conservative 
financing. 

Then we discussed the sales agree- 
ment and what it contains, why the 
bank makes an appraisal and what 
effect this has on the mortgage, and 
why a title search is necessary before 
the loan can be approved. 

In writing the booklet, the sequence 
we used was designed to help the 
home-buyer. To us, as bankers, the 
most important feature was the ex- 
planation of the mortgage; but we 
placed that section in the middle, be- 





cause to the home-buyer the decision 
on a mortgage comes only after he 
has selected a particular house and has 
determined how much he can spend. 
So we took him through those steps 
first. But we did not drop him once 
the mortgage was completed, because 
we found from our market research 
that the process of closing puzzled 
most home-buyers. So many technical 
terms were involved and such mystery 
shrouded the proceedings that many 
home-buyers were almost afraid of the 
actual closing. Therefore, we tried to 
make that simple, too. 

When we were finished, we were 
proud of our work but still not sure 
that it would have the universal ap- 
peal that we wanted. So we asked our 
advertising agency to show it to peo- 
ple who were actually buying, or had 
just bought houses, and find out 
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whether it filled a real need. The 
agency located seven families outside 
of Pennsylvania (so they would not be 
influenced by the name of Mellon 
Bank) and gave it to them as a test. 
On the whole, they were enthusiastic; 
but they also had suggestions to make. 
Here, being bankers, we had used a 
technical term without properly ex- 
plaining it. There, we were not quite 
as clear as we had meant to be. In 
other cases, we had omitted minor 
points that bothered them. We took all 
these suggestions and worked them 
into the booklet and then tried it out 
again. This time it clicked perfectly. 


HE important point in this early 

planning and writing was that 
we went to the ultimate user of our 
mortgage loan service and asked him 
what he wanted to know. We did not 
try to write this booklet from a bank- 
ing ivory tower, removed from the 
actual needs and desires of the people 
we were trying to reach. Instead, we 
talked to them and discussed the book- 
let with them, so in the end, it was 
really their booklet, not ours. 

We had done enough work by now, 
so that we wanted to be sure that the 
format of the booklet would have eye- 
appeal -and would measure up to the 
contents. This problem we turned over 
to our advertising agency, and they 
came up with two contrasting designs: 
one that was conventional, another 
that was rather severe and modern. 
Selecting a test group of some twenty 
people, we showed them the two de- 
signs, trying to find out their prefer- 
ence. The majority picked the one that 
was conventional, but on rechecking, 
we found that the minority who liked 
the severe design were also those who 
had just bought a house or were just 
about to buy one. On the other hand, 
those favoring the conventional de- 
sign, with its picture of a pretty house 
on the cover, were not immediate pros- 
pects in the housing market. 

This gave us cause for thought, as 
well as demonstrating the importance 
of selecting test groups carefully. Why 
should these two groups be so heavily 
weighted in different directions? We 
talked again to those who favored the 
severe, modern design and found the 
answer. As one woman said to us, “We 
have been looking at houses for some 
time now, and whenever we see a book- 
let with an especially pretty looking 
house on the cover, we know it is go- 
ing to describe something we can’t 
afford. The simple straight lines on 
the other cover mean to me that for 
once someone is going to offer me some 
real, practical advice that I can use.” 
This was an interesting reaction, and 
one that decided us on the severe de- 
sign. For we were not as interested in 
general circulation for our booklet as 
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we were in reaching those actually in 
the process of buying a house. Again, 
we had turned to the prospective users 
of the booklet and found out what 
they wanted. 

This was the philosophy we had fol- 
lowed throughout. First, we had gone 
to the public itself to determine the 
general attitude toward bank mort- 
gages. Second, we had let prospective 
home-buyers themselves decide on 
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what we could offer which would not 
be expensive but would have wide pub- 
lic acceptance. Third, we had checked 
the final product with them to make 
sure it filled a real need. 

We thought we had answered our 
problem in our booklet How To Buy A 
Home, and we were even more certain 
when four of the proofreaders work- 
ing on it asked to have copies as soon 
as it was printed. This was an unusual 
tribute, for proofreaders are not, as 
a group, likely to be enthusiastic about 
what they are reading in the course of 
business. 


O announce the booklet, we placed 
advertisements in three Pitts- 
burgh newspapers and in some of the 
local newspapers in the six-county area 
covered by our offices. The response 
was instantaneous. Within a few days, 


our offices had telephoned in for an 
extra supply and within a week, we 
had received a total of five thousand 
requests. In a three-week period, we 
had given out almost 10,000 copies 
and had to order a new printing, con- 
vincing proof that our planning had 
paid off. We had provided a real 
service for prospective home-buyers, 
largely because of our use of market 
research and careful testing. 

But the greatest compliment, per- 
haps, came from the Pittsburgh Press, 
the area’s largest newspaper. On July 
8, the Press printed a three-page arti- 
cle in its Sunday Family Magazine 
Section describing our booklet. This is 
the first time, we believe, that a sim- 
ple booklet put out by a bank to de- 
scribe one of its services has ever been 
the subject of a popular magazine 
article in a leading newspaper. 


MR. CLUTCHBILD'S BiG ACCOUNT 
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the ear drums. However .. .” 

“Then you have heard him!” A 
startled light lit in Mr. Flodden’s eyes 
as he shifted one long, limp leg rapidly 
over the other, revealing an unex- 
pected display of emotion. 

“Not exactly ... don’t properly come 
over the western beam. But if you 
wish to sample this wild and rare cry 
of Nature, I have a friend who can 
place us in tuning-in distance and also 
point out splendid tavern sites. You 
say there will be a deposit of $30,000?” 

“As an initial sum,” said Mr. Flod- 
den resuming his natural limpness, 
and then, a little brisker: “No danger 
involved, I hope... I am not yet wholly 
in league with my partner’s venture.” 

“T shall take proper caution that 
neither of us shall be scratched or bit,” 
assured Mr. Clutchbill. “The clouds 
hang a little low, but it makes for a 
proper panther evening. If you deem 
it convenient I will call for you at 6:30 
this evening at the Red Lion Inn here 
in the village. I shall have with me 
my secretary, Mr. Spearhawk, a 
nature-lover. Also, our local big game 
enthusiast, Mr. Cal Bannister, who 


' will have the proper gun and gear.” 


“T hope it won’t come to gun-fire,” 
uttered Mr. Flodden rising on trem- 


| bling legs. 





“Oh, no! The animal has already 
become too valuable as a... em’m— 
natural Highland bagpipe to massa- 
cre.” 

Immediately Mr. Clutchbill made off 
to the home of Director Spearhawk 
who, having regretfully exposed his 
face in a window to learn who was 
pounding, ventured on the veranda. 


“Spearhawk, there’s a new hotel go- 
ing up,” gasped Mr. Clutchbill. “A 
$30,000 deposit is likely to drop into 
the bank if I can find a site.” 

“Where about?” 

“A sylvan project, over the moun- 
tain beside the pond in Locust Hollow. 
Be ready with your car at 6 p.m.” 

Mr. Spearhawk’s eyes narrowed in 
his thin and wrinkled face. “Locust 
Holler? That’s panther country!” he 
warned. 

“Faw-w. There’ll be four of us. I’m 
taking Cal Bannister.” 

“I’m posting advance notice I’m not 
getting out of the car,” stated Mr. 
Spearhawk glumly letting the screen 
door slam behind his back. 

Hurrying through the village Mr. 
Clutchbill interrupted his tour long 
enough to post $10 and take a $50 op- 
tion from an aged resident owner of 
an acre of land in Locust Hollow, then 
hastened to the weatherbeaten little 
cottage of Cal Bannister on the vil- 
lage outskirts. 


R. BANNISTER was in the act 
of whetting a scythe when the 
old director entered the woodshed. 

“You’re in an appropriate business, 
Cal,” he panted. “I want you, properly 
armed, to come with us to Locust 
Hollow where the Ferndale panther 
was last seen. I’ve got a New York 
customer who wants to hear a panther 
scream.” 

Cal stroked his drooping grey mus- 
tache with uncertain fingers. “Aaron, 
it would be only one shot in a million 
if that panther happened to scream in 
Locust Holler. He ranges over a big 
area.” 


Burroughs Clearing House 








oe Ss as 


me tt OOo 








we 
nd 
we 
ies 


ad 
eal 
rs, 
ket 


er- 
88, 
uly 
ti- 
ine 
is 


de- 
en 
ine 


ZO- 
—/- 
nto 


not 
Mr. 
en 


Mir. 
ng 
op- 


en 
tle 
vil- 


act 
the 


SS, 
rly 
ust 
1er 
ork 
1er 


us- 
on, 
ion 

in 
ig 











“T’d thought of that. But you’ve got 
one scream in you, haven’t you? You 
could work off into the woods while 
the rest of us waited in the car; a 
panther scream is a panther scream 
no matter what it comes out of.” 

Cal rolled his eyes on the old direc- 
tor. “Has it occurred to you this cus- 
tomer of yours may be smarter than 
he looks. He may have heard a panther 
scream. If he detects a false note 
you'll be in the dog house... . he may 
claim I did it—that would be embar- 
rassing. We might get into trouble. 
These New Yorkers have lots of 
money. They might claim libel. What’s 
more, you let out even a squawk in the 
Holler and there is a strange echo that 
comes off the ledge that hangs over the 
pond.” 

“Hm’f! Think it would meddle with 
our business?” 

“T wonder.” 

“Well, anyhow, we’ve got to risk it. 
Be ready around 6 o’clock. Take a gun 
for appearances ... Mr. Flodden is a 
bit nervous already.” 


HAT evening, after picking up its 

party in a barrage of introductions 
among what might be said to be a 
series of death-masks, Mr. Spear- 
hawk’s ear, under extended grey claws 
of low clouds, bore south round a 
great mountain shoulder. After thirty 
miles of hollow trumpeting out of the 
car’s engine the cavalcade burrowed 
deeper and deeper in a glen and 
stopped with a whiskery gasp beside 
a woods-encircled lakelet. 

Sitting there with cringing ears 
they saw the twilight deepen. Out on 
the breathless mirror nervous watery 
“pnlops” told with slowly creeping, 
widening rings where trout had broken 
the surface. Across, but now indis- 
tinct, a ledge, grey and wrinkled as 
the face of Father Time, lifted its 
mournful brow. 

It was twenty minutes later that Mr. 
Clutchbill secretly nudged Cal Bannis- 
ter with his elbow. 

“Maybe I might stir him up over at 
his old lair in the ledge,” suggested 
Cal thoughtfully knocking out his cob 
pipe. 

“If disturbed, he might speak to us,” 
nodded Director Clutchbill. 

Mr. Spearhawk clutched his wheel 
firmly and slid lower in his seat. Mr. 
Flodden withdrew his ear from the 
window, partially rolled up the glass, 
and watched Cal’s leave-taking strug- 
gle as though viewing the last depart- 
ing Highlander on the battlefield of 
Culloden. 

A few moments later the intermit- 
tent whispers from bushes told where 
Cal was fading in the direction of the 
ledge. 

A caravan of full-cocked minutes 
went by in the deepening twilight. In 


August, 1955 

















“speed 





: i x > Bi 


























MODEL 250 
) BRANDT AUTOMATIC CASHIER 
Delivery chute type. 
Coins delivered direct to 
customer upon depres- 
sion of a single key. 


MODEL 150 
BRANDT AUTOMATIC CASHIER 


Trap door type. Coins 
delivered to customer by 
operator following de- 
pression of a single key. 


Three of the outstanding features of the BRANDT 
| AUTOMATIC CASHIER are ACCURACY, SPEED and 
DURABILITY. 








% 


There can never be an error when coin payments are 
made with a BRANDT. 


By simply depressing a single key, any amount from 
1c to $1.00 is instantly paid by this machine. 


% 


Durably constructed, the BRANDT AUTOMATIC CASH- 
IER will give excellent service for a long period of time. 


% 


Because of the great value of a BRANDT AUTOMATIC 
CASHIER to a teller in the carrying on of his work, 
each teller should be provided with one of these 
machines. 


Coin sorting and counting machine 
Coin counting and packaging machines 


Other BRANDT products: 
Coin wrappers and bill straps 


| BRANDT AUTOMATIC CASHIER CO. 


| WATERTOWN Established 1890 WISCONSIN 





“Brandt” and “Cashier” registered United States Patent Office and Canadian Trade Marks Office 


(" eT 




















fact, just the right length of time it 
would have taken Cal to reach the 
foot of the ledge. 

Suddenly the three men in the car 
telescoped upright till their hair 
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virtually touched the car’s roof. 

A yell that seemed to come from a 
throat inspired by the body-prod of 
a hot needle started on a high, off-key 
minor note and, unable to hold on, 
wabbled down some weird octave. 

Deflating slowly, Mr. Spearhawk 
was now completely under the steer- 
ing wheel. Mr. Flodden was only chin- 
level with the lower window ledge, and 
Mr. Clutchbill was frantically pulling 
at his grey goatee which was hiding 
in his collar. 

“There you are, Mr. Flodden,” 
gasped Mr. Clutchbill with watering 
eyes as though placing a plate of sliced 
onions under Mr. Flodden’s nose. 

Revived by the old director’s offer- 
ing, Mr. Flodden. made a disparaging 
comment. 

“Isn’t it a little queer that yell came 
at just about the time it would have 
taken Mr. Bannister to get to the 
ledge?” 

Considerably alarmed, but realizing 
no human nozzle could have erupted 
such a train of weird notes, Mr. 
Clutchbill slid fearfully out of the car, 
cupped his hands and sent out a cry 
of warning that bounded off the far 
ledge. 

“Cal! Come back. . 
instantly!” 


. come back 


IVE minutes later, after the old 

director’s cry of tender concern, a 
faint, reed-like piping drifted to the 
car. As it grew on the ear Mr. Spear- 
hawk erected his head like a wild duck, 
listening. 

“Cal’s whistling a hymn tune to keep 
up his courage in the dark.” 

Louder now it came with bolder 
spiritual steam: 

“O God of Bethel! By whose hand 

Thy people still are fed; 
Who through this weary pilgrimage, 
Hast all our fathers led... .” 

There came a bumping in the dark 
at the car’s door revealing Cal’s re- 
turn. 

“Where,” gulped Mr. Clutchbill, “did 
that excruciating trumpet of death 
come from?” 

“It’s hard to tell, Aaron. Sounds 
bound off the ledge ... I reckoned it 
came from this side. Even after the 
strongest dose of woodpecker cider 
I don’t feel I could say rightly 
where... .” 

Suddenly the car vibrated under a 
second appalling flame of pain, its high 
note flickering desperately to cling to 
the top of its yodeling underbody of 
notes. 

Mr. Spearhawk’s eyes lit with won- 
der as he slid to a pew under the wheel 
from which it would have required a 
mining operation to excavate him. 

With grilled ears Mr. Clutchbill 
grabbed frantically at his goatee and 
looked at the dark and solemn silhou- 


ette of Mr. Bannister for instructions. 

None came. 

But now that Cal was back in the 
car it was realized by all hands that 
this was something really wild. There 
was a gallant museum-piece finish to 
it as though laid on with the secret 
fiddle varnish of old Cremona. So eerie 
was the setting that you might not 
have been surprised to have seen 
Buffalo Bill walking eagerly into the 
scene on the arm of Annie Oakley. 


R. CLUTCHBILL broke the si- 

lence. “Did you, Mr. Bannister, 
as a big game hunter, ever hear a 
panther yell louder or keener?” 

“Never!” 

“That yell should clinch the inves- 
tigation, don’t you think, Mr. Flod- 
den ?” 

“It appears authentic.” 

“And would go properly through a 
tavern window to the ear of a guest?” 

“Clear through both... my partner 
will be delighted.” 

“And how do you like this spot 
where the car sits? I could arrange 
for an acre here at only $500 .. . lake- 
shore property. Once it is suspected 
a tavern is going up this shore prop- 
erty will go out of sight.” 

“T think my partner would join me 
in going that far.” 

“Mr. Spearhawk,” shouted the old 
director, “come aloft ... we are going 
to sail.” 

The next morning, after a bewilder- 
ing transfer of two deeds at the town 
clerk’s office, Mr. Flodden became pos- 
sessed of an acre of land at Locust 
Pond, and Mr. Clutchbill of a check for 
$500, fifty dollars of which he had to 
split off to meet his own purchase. 

At 11 o’clock the old director trod 
busily down a village street to the cot- 
tage of Cal Bannister. 

“Cal,” he said upon making contact 
in the woodshed, “here is $25. It was 
a noble piece of work . . . I don’t un- 
derstand yet how it happened. Was 
that your yell that got delayed in its 
echo on the ledge after you got. into 
the car?” 

“Aaron, didn’t you ever hear a loon 
yell before?” 

“A loon? Was that what made that 
awful screech?” 

“Twas a loon, Aaron. I’d forgotten 
till the first yell came that loons nest 
on that pond.” 

“Mr. Flodden judged it a panther. 
And so did I. In searching my con- 
science even now I find it all clean of 
loons.” 

“You are innocent, Aaron. And 
what’s more a loon can do a better job 
on the ears of a tavern guest than a 
panther.” 

“Anyhow, here’s a $25, Cal. That 
only cuts me down to $425 for the eve- 
ning.” 
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PREcaution 


The wisdom of protective foresight is 
proven every day of our lives. Simi- 
larly, the protection afforded by 
safety paper is underscored daily in 
important business transactions the 
world over. Bankers are quick to rec- 
ognize the unique combination of 
safety plus quality offered by La 
Monte Safety Papers. The value of 
tamper proof checks, and the com- 
pliment of supplying fine quality are 
appreciated by your depositors. Ask 
your lithographer to show you 
samples of these superior La Monte 
Safety Papers...see them, and judge 
them yourself. 


A Check Paper 
All Your Own 


Thousands of banks and 
many of the larger corpora- 
tions use La Monte Safety 
Papers with their own 
trade-mark or design made 
in the paper itself. Such 
=I i INDIVIDUALIZED check paper 
‘ provides maximum protec- 
tion against both alteration 
and counterfeiting — makes 
identification positive. 
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STATEMENT OF CONDITION 


At the Close of Business June 30th, 1955 


ASSETS 


Cash on Hand and Due from Banks . « « « « 
United States 

Government Obligations . 
Public Housing 

Authority Obligations 

(Fully Guaranteed) . . . 5,362,806.21 
State, County, and 

Municipal Bonds . . . . 20,854,416.05 
Stock in Federal Reserve Bank. . . .« «© « « 
Other Bonds . . . . . . ° 7 + . e 
Commodity Credit Corporation 

Certificates of Interest . . 


$279,268,954.65 
- $108,366,736.25 


134,583,958.51 
1,200,000.00 
2,520,789.00 


7,731,224.31 
339,969,382.53 
2,178,515.75 
2,236,066.93 
7,676,242.00 
231,471.80 


$777,596,605.48 


Loans and Discounts. . . . « 
Income Accrued . . . . « « 
Letters of Credit and Acceptances . 
Banking House and Equipment. . 
Other Assets . . - - 7 . a 





LIABILITIES 


Capital Stock ° . .Y &.@ 
Surplus Fund. . .. . 
Undivided Profits. . . . 
Reserved for Contingencies . ° 
Reserved for Taxes, Etc. . . * 
Deferred Income. . .. . =. -» 
Letters of Credit and Acceptances. . 
DEPOSITS: 
Individual . . . 
a « "“s & » 
U. S. Government . 


$ 20,000,000.00 
20,000,000.00 
9,006,676.93 


$ 49,006,676.93 
3,886,259.25 
2,828,714.50 
1,574,736.30 
2,236,066.93 


$467,686,013.69 
234,778,754.59 


15,599,383.29 —_718,064,151.57 


$777,596,605.48 





“AIR MAIL POUCH” Service 
at the First in Dallas 


Your transit items sent airmail now receive faster-than-ever 
handling at the First in Dallas. Right at the airport, as planes 
arrive, your items are transferred to a First National 

pouch and brought by our truck to the bank for immediate 
processing. This is an “extra” that saves you hours — 

often a whole day — in clearance. 
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